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Miscellaneous Articles of Early Greek Workmanship, Including a Funerary Crown, Bracelets, Pins and Cameos, 
Now Preserved at the Boston Museum of Fine Arts 


(See Text on Page 63) 
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SOLID SILVER esis. HOLLOWWARE 


Venetian Florentine and Milanese Patterns 
(Pierced and Embossed) (Embossed only) (Embossed and Broken Pierced Border) 
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H-62/1 “Venetian” Sanpwicu Prate, 842", $27.50 H-59/3 “Milanese” SANpwicH PLate, 84", $21.00 


/2 


Footed eS Footed 


B-234/4 “Florentine” Bon Bon, $9.00 D-189/4 “Milanese” Bow L, $40.00 3-181/3 “Venetian” Bon Boy, $2 
534” Dia. IO” Dia, 5” Dia. 


B-238/1 “Venetian” Basket, $13.50 M-574/1 “Venetian” CENTERPIECE, $30.00 D-195/4 “Milanese” Bow , $13.50 
534” Dia. 844" Dia. 3%” Het. 744" Dia. 


Price Lists and Descriptions of Bon Bons, Baskets, Bowls, Bread Trays, Centerpieces, Cheese 
and Cracker Dishes, Chop Dishes, Comports, Sandwich Plates and Vases in these and other patterns 
furnished on request. (Prices quoted are Resale Prices.) 

This new line of attractive Hollowware is sure to be in demand this Spring. Mail orders will be 
given prompt attention. 


i ALVIN SILVER COMPANY — 


10 So. Wabash Ave. 20 Maiden Lane, New York, N. Y. 209 Post St. 
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Unusual Examples of Early Greek Jewelry Now on 
Exhibition in the Boston Museum of Fine Arts 














T is not perhaps on second thought so 

curious as at first it might seem, that 
the general term “jewelry” is derived from 
the word “joy.” This would seem to be its 
most natural source on reflection. The En- 
cyclopedia Britannica thus derives the un- 
alterable name of this, our great branch of 
art and industry—Jewelry: old French, 
jowel, French, joyau, probably from joie, 


joy. The Latin word is gaudium, which is 
highly descriptive but not so lyric. 

The history of mankind shows that 
jewelry was one of the very first of the 
primitive industries: “There is no record of 
any people so rude as not to employ some 
kind of personal decoration.” The first 
jewels were small stones, dried berries, shells 
of various sizes and feathers strung or tied 











ARCHAIC ETRUSCAN GOLD FIBULA DECORATED 
WITH GRANULAR DESIGNS 


together. Of jewelry in the civilized sense 
of the term the first examples that we have 
are Egyptian, as ancient as the 24th century; 
-C. Of savage people before this time it 
can perhaps be easily enough imagined what 
they wore on looking at the personal decora- 
tions of savages today. 

~t Course there is an art among these 
Primitives, and that art has greatly 
Progressed since the days of the cave-man, 











but the present writer at least does not ques- 
tion that one can get a good idea even of 
the “jewelry” of what we call prehistoric 
mankind by examining carefully the pro- 
ductions extant today, the ideas and forms 
in which have not changed in some instances 
for a good many centuries, 

The art of the Egyptian craftsman to the 
remotest known periods was as perfect as 





TWO VIEWS OF ARCHAIC GREEK PEAR-SHAPED PENDANTS 


anything we have today. The art of the 
jeweler in general indeed has not greatly 
advanced, purely as an art, since the first 
discoveries. It is a very simple art and 











IN FORM OF NIKE 
DRIVING A BIGA 


GREEK EARRING, GOLD, 


requires but few tools, and no measureless 
talent for design and it is chiefly in the 
invention of new forms and new combina- 


tions of form that it has seemingly 
progressed. 

These ancient examples, such as those 
with which we illustrate this article, for 
instance, are therefore ever new, and ever 
striking. Some of those presented here, it 
may be started at once are absolutely unique 
in America and are indeed finer and rarer 
and therefore more precious than anything 


even in our foremost collections at the great 














GOLD ARCHAIC ORNAMENT, GREEK, SHOWING 
GRIFFIN’S HEAD RISING FROM A DOUBLE 
ROSETTE 


Metropolitan Museum of Art in New York 
city. It was a rare find for the writer be- 
ing in Boston the other day to come across 
these wonderful specimens and his first 
thought was to secure reproductions of them 
at once for the readers of THE JEWELERS’ 
CircuLar. This is the first publicity that 
has been given to any of them except in the 














ARCHAIC GREEK PENDANT 


case of the gold libation bowl, which has 
already been described in the Museum’s own 
bulletin. 

This, by the way, is one of the very old- 
est classical examples extant, being of the 
7th century B. C., than which we have in- 
deed no more ancient Greek specimens, and 
few such oldest pieces as fine, as interesting 
and as carefully preserved as this one. The 
graceful bowl has nine lobes, with a central 
boss surrounded by a bead decoration cover- 
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ing the bottom. An archaic inscription is 
shown on the outer rim. 

One of the rare pieces here shown is 
Ftruscan and in this connection an authority 
remarks: “Greek Etruscan and Roman orna- 
ments partake of very similar character- 
istics. There is variety in design and some- 
times in treatment, but it does not rise to 
any special individuality. Fretwork is a 
distinguishing feature of all together with 
the wave ornament, the guilloche, and the 
occasional use of the human figure. The 
workmanship is often of a character which 
modern gold workers can only rival with 
their best skill and can never surpass.” 

It naturally follows that the best ex- 
amples of Greek jewelry extant are of ex- 
traordinary perfection, as examples of the 
craft for all time. Unfortunately, there are 
not too many of them scattered throughout 
the museums of the world, owing to the 
necessities of a gradually perishing civiliza- 
tion which melted up most of its personal 
adornments. This little lot from Boston is 
quite the finest for its size in this country 
of ours, at any rate, and with these few 
remarks, we leave the readers of THE 
JeweLers’ CIRCULAR to study them. 








“Concordance” in Jewels 





4s] UDO,” in his discourses under title 

“From One Mouth to the Other,” says 
in a recent issue of Revue de L’Horlogerie- 
Bijouterie as follows: 

“I have, on a number of occasions, had 
to point out repeatedly the gradual but sure 
getting together of the jeweler and costume 
maker. Every evidence shows that they 
must follow a law of ‘concordance’ in all 
that concerns designing and modeling of 
jewels; that this applies to necklaces, 
pendants, as well as rings. But it is chiefly 
a question of ‘marriage’ in the matter of 
colors where the agreement enters between 
costume and jewel, also this applies to the 
real jewel as well as fallals. 

“Now, it is well, Madam, that your ear- 
rings, the beads of your necklaces or the 
bracelet that encircles your delicate wrist, 
all should be of an appropriate shade to that 
of your wrapper or your waist, not taking 
account of the fact that a new fashion de- 
crees that the gem stones which decorate the 
buckle of your fine slipper, these also, shall 
accommodate themselves to the tone of your 
stocking; bear in mind how important it is, 
likewise, to keep in view the color of your 
hair, and your eyes, as well as your ‘com- 
Plexion,’ as the English say. 

“For example, the sapphire goes beauti- 
fully with gray or blue eyes, as well as the 
color of the face that belongs to such. Of 
all gem stones, pearls (even if they are not, 
correctly speaking, precious stones) appro- 
priate themselves easiest to any kind of com- 
Plexion. It is also best to select the color. 
Thus, pearls with yellowish reflections have 
a bad effect on the skin of a brunette, while, 
on the contrary, pearls of fine Orient, in 
this case have superb effect.” 








B. Gottlieb Son & Co., jewelers at Pine 
Bluff, Ark., have announced the opening of 
a branch store in Eldorado. The store will 
bear the same name as the one in Pine Bluff 
and will be located on Washington St. 
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When Interest Can Be Charged on Overdue Accounts* 








By Elton J. Buckley 














HAVE two inquiries this week from 
widely separated correspondents (one 
in Youngstown, Ohio, and the other in Gar- 
nerville, Nev.), asking when interest can be 
charged on overdue accounts. From this it 
would appear that there is sufficient interest 
in the subject to warrant the writing of this 
article. 

The Nevada correspondent says, “We print 
on our billheads that ‘1 per cent. interest will 
be charged on all overdue accounts.’ Can 
this amount be collected when the legal rate 
of interest in this State is 7 per cent.? Does 
the fact that the goods are accepted under 
the terms printed on our billhead make it an 
accepted agreement by the purchaser under 
the law?” 

The Ohio correspondent submits the fol- 
lowing :— 


“A purchases from B on January, 
1919, a bill of jewelry goods and sub- 
sequently several other bills and which 
account on January, 1922, showed a 
balance due B of, let us say, $3,000. Be- 
tween the aforementioned dates the 
various datings had been allowed to fall 
considerably overdue, because of the 
economic depression, and in keeping with 
special requests from A, extensions of 
time were granted by B upon several of 
the bills. 

“On Jan. 1, 1922, B requested notes 
from A to cover unpaid balance of 
$3,000. On June 1 A received a state- 
ment indicating balance due $3,000, 
whereupon B suggested settlement of the 
account as rendered. A _ immediately 
sent four notes of thirty, sixty, ninety 
and one hundred and twenty days, re- 
spectively, to balance the statement as 
rendered. Please note that during no 
period of business relations between A 
and B up to this time had the question 
of interest been mentioned, nor was 
there any exception to this when the 
notes were given, which also did not 
specify interest. 

“Following receipts of notes B sub- 
mitted an itemized statement of account 
of A covering all debits and credits plus 
interest at the rate of 6 per cent., based 
upon average overdue accounts, Legal 
opinions differ as to this interest charge, 
it being contended that the requesting of 
the notes virtually became a definite con- 
tract between A and B, and only for 
the amounts represented by the notes in 
question, the sum total of which equaled 
the balance due on January 1, 1922, and 
the last date of purchase by A, up to 
June 1. 

“The notes have been paid and no in- 
terest charged, but B is now claiming 
an interest charge based on the average 
overdue account, and it is my contention 
that I do not owe such interest, inas- 
much as had this been legally due, I 
am unable to understand why B did not 
include such interest charge in the 





*Copyright, March, 1923, by Elton J. Buckley. 


statement and require notes to cover 
the principal plus interest.” 


First, let me say something about when 
interest can be collected on overdue ac- 
counts. Fundamentally, an account bears 
interest, or could bear interest, from the 
date when it should have been but was not 
paid. 

For instance, goods are sold on terms 2 
per cent, in 10 days, net 30. Under these 
terms the bill is due in thirty days, and if 
not paid in thirty days it represents money 
owed, overdue and unpaid. Under all the 
theories of interest, it bears interest from 
its due date and there would be no doubt 
about the right of the creditor to collect 
interest, if it wasn’t for one thing. 

That one thing is the custom of business 
men generally not to charge interest. There 
are exceptions to this, of course, but I sup- 
pose everybody will admit that at least 95 
per cent. of all merchants, wholesale and re- 
tail, carry their delinquent accounts along 
for months and sometimes for years, with- 
out any thought of interest. 

As a fundamental principle, overdue ac- 
counts should bear interest, and can bear in- 
terest, and the only thing you as a seller have 
to do in order to collect interest on them, is 
to get rid of the custom not to charge it. 
Getting rid of that, from a practical stand- 
point, is easy. All that is needed is to tell 
your customers you will charge interest after 
a certain date. You can tell them by send- 
ing each one notice to that effect and by 
printing it on your billheads. Don’t put it 
in the smallest type your printer has, but 
print it in a good black line, clear across the 
bottom of the sheet: “Legal interest charged 
on accounts not paid in 30 days.” Note I 
say “legal interest”; of course you can’t 
charge more than that, for that would be 
usury—a penalty for tardy payment, in other 
words, instead of mere compensation for the 
use of the money, which interest is supposed 
to be. Even the acceptance of goods by a 
buyer who knew perfectly well that you 
would try to charge him 12 per cent. a year 
on unpaid balances would not make the 
usurious provision binding on him. You can 
charge the legal interest of your State and 
no more, 

The interest problem which the Ohio 
correspondent submits pretty nearly answers 
itself. Owing to the widespread custom not 
to charge interest on overdue accounts, I 
have explained that you can’t collect interest 
until you tell your customer you are going 
to do so. And of course it follows that you 
must tell him before you do it. You can’t 
settle an account as B did in the submitted 
case, and take notes for it, and then demand 
interest, not on the notes, but on the account. 
Perhaps if under the custom of that trade, 
or the understanding between the parties, 
that account had been bearing interest right 
along. the mere failure to include interest 
in the notes wouldn’t have amounted to any- 
thing, but as I understand the case, that was 
not so. I should say that A could not be 
charged interest in this case. 
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Magical Jewels of the Middle Ages and the 
Renaissance Particularly in England. By 
Joan Evans, M. Litt. 9 x 5% inches, 264 pp. 
Cloth gilt, 4 illustrated plates. Published _by 
Oxford University Press, New York, 1922. Price, 
$5.35. 


Ge out your jewelry bibliography and 
add one more to the little but ever- 
growing bunch of works on jewelry. This 
welcome newcomer is the creation of Miss 
Joan Evans, Librarian of St. Hugh’s Col- 
lege, Oxford. It is only a short time ago 
that THe JEWELERS’ CircuLar had the 
pleasure of reviewing “English Jewellery ; 
from the Fifth Century A. D. to 1800,” by 
this writer. The magic aspect of jewels 
and gem stones (so replete with romantic 
interest) has, naturally, not been neglected. 
In 1914 “Curious Lore of Precious Stones,” 
by Dr. Kunz, was published, to be followed 
the next year by the same learned author’s 
“Magic of Jewels and Charms,” and “The 
Book of Talismans, Amulets and Zodiacal 
Gems,” by W. T. and K. Pavitt. In 1922 
came I. Kozminsky’s “Magic and Science of 
Jewels and Stones.” But in Miss Evans’ 
work we have a book of quite a different 
character; any aim at “popularity” in style 
is sunk in the successful endeavor to cover 
the ground from a strictly literary, or docu- 
mentary viewpoint. It is a scientifically 
compiled digest of the statements of the 
old writers assisted and made enlightening 
by numerous excerpts from the old works. 
These are mainly in the original vernacular, 
Greek, Latin, Spanish, even Anglo-Saxon. 

This truly scientific analysis of lithic oc- 
cultism (lithomancy) opens up with an al- 
most exhaustive list of the old adepts in 
the art—the “lapidaries.” The technical 
term “lapidaries” applies to both the writ- 
ers and the works of these mystic research- 
ers, Starting with the ancient Classic and 
the Early Christian lapidaries, one’s eyes 
are opened to the vast fund of literature 
that was compiled on the topic. But with 
page 110 we begin to get down nearer “to 
earth.” We learn of the magic formule 
of the Anglo-Saxon, Gallic and other in- 
scribed talismans and things “apotropaic” 
(get that word down before it escapes). 
Then we come to the early Christian 
crosses used as talismans, also the lore of 
the royal “cramp rings,” “iconographic” 
tings, the pilgrims’ “signacula,” etc. With 
page 141 we enter on the subject of “The 
Renaissance: Lapidaries of the 16th and 
I7th Centuries.” This also is a veritable 
“who’s who” of the lapidaries of precious 
stones, engraved gems, etc., with many very 
interesting quotations concerning these en- 
Braved gems (sigils). With page 167 comes 
a chapter on “magical jewels of the Re- 
Naissance ;” our authoress says: 

“The difference between the jewels of 
the Middle Ages and those of the Renais- 
sance is as marked as that between Gothic 
and Classic architecture, and the change 
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from the one style to the other was com- 


plete in a few years. The arabesques and 
scrolls of the new style and the gems of 
the New World did not, however, com- 
pletely drive out the magical element. Jew- 
els set with magical stones, engraved with 
talismanic characters, or made in symbolic 
magical designs, are to be found recorded 
in the literature and inventories of the 
16th century. * * * The type which might 
be expected to feel the influence of the Re- 
naissance in England was that engraved 
with magical phrases derived from the be- 
liefs and ritual of the Roman Church, or 
designed in accordance with its symbolism. 
“It was the power inherent in carved Latin 
crosses, crucifixes, the ‘Agnus Dei,’ tau 
cross, etc., but the talismanic ring per- 
sisted. We are told that in this Renaissance 
period “the commonest use of precious 
stones and similar substances was not 
against disease but against poison. The 
use of ‘touches,’ or ‘proofs,’ survived the 
Middle Ages.” 


In the 17th and 18th centuries came an 
age of criticism. Says Miss Evans: “Magic 
is not only a heresy subversive of the se- 
curity of the State, but is also, on its ma- 
levolent side, criminal in intention if not in 
effect. First indicted under Augustus, it 
has since been enacted against by almost 
every community that has shared in the 
inheritance of Roman law. But the mag- 
ical jewels are one of the most harmless 
of its manifestations, sanctioned by the tra- 
dition of ancient medicine, beneficent in 
their intention, and independent of the 
agency of any evil spirit for their virtue 
[thank you, Miss Evans]. None the less, 
they early came under the ban of the 
Church; the Council of Laodicea in 335 de- 
creed (Canton 34) not only that priests and 
clerks must be neither enchanters, but also 
that they must not make or wear amulets, 
for these were ‘fetters of the Soul.’” 

But there is generally a “string” attached 
to the anathema those good men gave forth 
in their denunciation of belief in mystic 
virtues of stones. “Their medicinal use, 
however, was never challenged.” A. fair 
example is the “orthodoxy” of Scot in his 
“Discoveries of Witchcraft” (1589), after 
denying emphatically the magical power of 
stones, he says: “I onlie saie that those 
amulets which are to be hanged or carried 
about one, if they consist of hearts, rootes, 
stones, or some other metall, they maie have 
diuerse medicinable operations; and by 
virtue giuen to them by God in their crea- 
tion, maie worke strange effects and cures; 
and to compute this virtue to anie other 
matter is witchcraft.” And the authoress 
tells us that by the end of 18th century 
magical jewels had fallen out of use in 
Britain except among the peasants of the 
remoter districts. 

The last 50 years has witnessed a re- 
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vival of willful superstition in that coun- 
try. (Britain); she says many people will 
now assert that one precious stone brings 
good fortune, that another is unlucky, or 
that some trinket is their mascot. These 
beliefs, however, are not inherited from the 
medieval tradition and are often contrary 
to it. “Amber necklaces may still be sold 
in Mayfair as a cure for croup, asthma, 
and whooping cough; distinguished diplo- 
mats may record their belief that black 
opals bring good fortune, and the jewelers’ 
windows may be full of charms and mas- 
cots, but these views are no longer recog- 
nized by contemporary science. * * * ” And 
on the next page the authoress finishes her 
exposition of the topic by a synoptic resumé 
of the course which the magic of gems 
went through in the many centuries to ar- 
rive at our time when science by critical 
tests “eventually recognized the whole edi- 
fice of the lore of the virtues of gems, con- 
structed with credulity and care by many 
generations, to be nothing but the airy fab- 
ric of a dream.” The learned lady says so, 
she represents the teachings of the great 
College of Oxford, so there you are. 

Now the only question is whether the 
jewelers shall close up shop, modify their 
claims to the potency of charms (if they 
ever, seriously, had any), or whether they 
shall leave the whole “bally” matter to the 
public, their customers to decide. 

There are 54 pages of appendices attached 
to the end of the work which give trans- 
cripts (in Latin) from the originals Miss 
Evans has’ quoted from. Four plates of 
illustrations depict extant examples of mag- 
ical pendants, brooches and rings with in- 
scriptions. As the reader of this review 
must have grasped this is a most serious 
work, If he wishes to delve really deeply 
into the history of the mystic lore of gems, 
to obtain a real survey of the many writers 
on the subject in the many centuries, this 
is just the book he needs, and for depth 
of research and quantity of quotations 
(largely in the original) Miss Evans’ book 
stands out nearly to being unique. In a 
work of this description a most important 
point is to have a voluminous index, so 
as to render the work easy for reference. 
In this case the “General Index” is re- 
stricted to eight pages of eight point type. 
The “General Index” is, however, backed 
up by an index of “Stone” references and 
an index of “Proper Names.” 

The jewelry trade is under an obligation 
for so profuse an exposition of such a deep 
subject in so erudite a form. C. W. C. 








At the urgent request of organizations in- 
terested in the movement for popularizing 
the use of arbitration, the dates for Abitra- 
tion Educational Week, which had been 
originally set for May 7 to 12, have been 
changed to the following week, May 14 to 20. 
In making this announcement, the organiz- 
ing committee, which is headed by Charles 
L. Bernheimer, chairman of the committee 
on arbitration of the Chamber of Commerce, 
stated that chambers of commerce and 
boards of trade throughout the State, as well 
as trade organizations and civic associations, 
had expressed a desire to participate in the 
activities of the week, but had pleaded for a 
later date in order to perfect plans for the 
educational campaign on arbitration. 
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CATCHING THE VOGUE OF THE HOUR FOR THE JEWELER’S WINDOW 


A Series of New Deltah Displays in 
the Egyptian Motif 
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Illustrating De Luxe Elvira, with beauti- 
ful 14K White Gold Diamond Sapphire 
Clasp. 18 inches, $35.00; 24 inches, $40.00; 
30 inches, $45.00. 
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Avuilable for May and June Selling in Selected Numbers 


HIS series of splendidly constructed and beautifully colored displays, in authentic 
Egyptian designs, catches for the jeweler’s window the tremendously popular 
Egyptian appeal. Thru a clever, patented arrangement, the displays fold small enough 
to fit into the cardboard container for the Deltah Pearl box. These displays are 
therefore to be furnished with the necklaces listed below, packed in the protecting carton 
of each necklace case. 


Perles Juno, the 
Gift for the Bride 
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358 Fifth Avenue, New York 


Rows TRADE MARK REG.U.S.PA Clasp, set with genuine 
artha ‘ . ue ire. In 

Lucia The Royal Purple Line i Cathedral velvet 

case, 

Perles Juno 22 inches. . .$45.00 ) 

Perles D’Egypte 30 inches... 50.00 
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Parisian Fashions in Jewelry and Gems 





Traditional Styles and Cuttings Upset by New Class of Buyers with Whom 
Jewelers Have Now to Deal—Antique Jewelry Not Salable—Exchange 
Rates Hindering Business, but Bringing American Trade 

















————— 


Paris, March 30.—“Fashions in jewelry 
are never stable; formerly, however, certain 
rules, certain fundamental principles could 
be reckoned with, today everything is in the 
melting pot. It is a succession of remark- 
able events that have changed the face of 
the world, that has altered our trade, too,” 
cid the expert, sitting behind his desk 
covered with black cloth, in his office in the 
Rue de la Paix. For all the really select 
dealers receive their customers in their of- 
fces, have no show windows but take orders 
after much consultation, a special design 
often being drawn for ring or bracelet. “All 
the money today,” he went on, “is in the 
hands of the new rich. Many of the wealthiest 
are simple peasants. I have had women, 
who never wore a hat in their lives, and 
walked in wooden sabots, come up here and 
order watch chains of the richest workman- 
ship and most select design. While the 
peasant wants weight and something that 
looks good for her money, the new rich are 
more difficult to please. When they come 
to see me, it is as an investment. They 
are interested in their wives making an im- 
pression in public, and want something that 
is not only rich and rare, but that looks the 
part. This class of customer. does not con- 
sider money, he will throw it away on 
jewelry that is far from beautiful, fine work- 
manship does not count, coloring, delicacy, 
intrinsic loveliness are as nothing in the 
sale providing he gets an article that costs 
a lot and is thus beyond the purses of his 
friends and acquaintances. 

“Antique jewelry, owing to the disper- 
sion of the superb treasures belonging to 
kings and emperors and of family heirlooms 
is on sale everywhere and very cheap. 
Whether genuine antique or present-day 
imitation, it is not wanted by this section 
of the public. Firstly, it is a drug on the 
market and secondly the present-day buyer 
has not sufficient art training to appreciate 
it. Thirdly, and this factor must not be 
despised, the new rich always consider the 
question of how the new acquisition could 
be turned into money, if desired, at any 
time. He thus prefers to put his money into 
stones or solid metal rather than into 
craftsmanship.” 


Non-Sparkling Gems 


“Curiously enough the newest fashion is 
for gems that do not sparkle. This is owing 
to the most recent method of cutting in 
slats and not in facets. The mode began 
with some of the semi-precious stones for 
men’s tie-pins and rings. It caught on, un- 
fortunately, for it is a wasteful, costly 
fashion, frota our point of view, and nowa- 
days all the women ‘in the know’ insist on 
aving gems that look more like glass than 
Precious stones. In fact, it is a revolt from 
the fashion of covering the wife of the war 
Profiteer with sparkling diamonds. Nowa- 
ays in spite of the cost, or rather because 
of it, purchasers want rings set in sapphires, 
rubies, emeralds, cut oblong and cut in lines. 





Diamonds, thus treated, are reduced in size, 
while the cutting operation costs easily four 
times as much as when the old method was 
employed. The demand is only for the 
largest, purest and most expensive stones. 
As a rule platinum is preferred to gold for 
settings. 

“Bracelets are made with diamonds and 
rubies placed alternately, with onyx and 
rubies, sapphires and diamonds, all cut in 
long slats, while in the show windows, some 
sparkling stones are seen, they are the ex- 
ception rather than the rule. Bracelets are 
very slight and light, while rings made to 
match are also narrow. Brooches, set with 
stones cut in the new method, are long and 
narrow. Asa rule only two different stones 
are used, excepting where tiny sparkling 
diamonds or seed pearls are added as a 
relief. Double arrows,—or ‘twin-pins’—in 
imitation jewelry are the great craze for 
hat trimming this year. Worn in pairs in 
the front of the small velvet or panne form, 
one pin fitting into the other, they give a 
certain finish to the whole. Many women 
are wearing genuine stones as hatpins and 
twin arrows, and the designs show the in- 
fluence of the new mode of cutting. 

“The earring, long and heavy, is oblong in 
form, the round and oval being eschewed 
everywhere. Although the jewelers will 
stock the cheaper stones in the new cutting 
they hesitate to order diamonds. Suppose 
the mode goes out as soon as the first vogue 
is over—for many are as transitory in 
jewelry as in other things, what is to be- 
come of the stones on hand ?—transformed 
into the old-fashioned brilliant they would 
merely make a small stone, after the double 
operations of cutting in slats and sub- 
sequently in facets.” 


Exchange 


The question of exchange is a tremendous 
hindrance to all business in Europe today. 
Perhaps it affects the jeweler more than 
anyone else. He accepts an order for a 
set of jewelry in gold or platinum, and 
prepares to carry it out. Before he can 
purchase the necessary metal, it has gone 
up 20 per cent. in price, as recently hap- 
pened, in Paris. He cannot ask his cus- 
tomer to pay more for the article, because 
the French franc has sunk in value. He 
is faced with a dead loss on the order. 
Artisans, obliged to pay more for their 
food, demand higher wages as the value 
of the franc on the world market varies. 
The jeweler finds it a difficult matter to 
keep pace with the rising market. 

On the other hand, the low value of the 
franc is bringing a rich harvest to France. 
Shiploads of Americans already landing 
here, throng the Avenue de l’Opera and 
the Rue de la Paix, and many orders 
for jewelry have already been received. 
Although the idea that more can be got 
for the money in a country of depreciated 
exchange is not true for articles of first 
necessity they in fact being dearer than in a 
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a land of high exchange, jewelry of all sorts 
is cheap here. Much of it was stocked be- 
fore the present slump in the franc and the 
prices have not gone up to correspond. As 
only a very limited public is buying, in 
Europe, the jeweler cannot afford to screw 
up prices as in the case of flannels or boots. 
For people can abstain from buying gems in- 
definitely, as the trade has learnt since the 
war. The wages of workers and others 
have not gone up in proportion to the cost 
of living. Rises in wages it is true follow 
in the wake of the “slump in the franc but 
only slowly. Therefore it is highly probable 
that much jewelry will be carried home to 
the States this year.—L. Rem. 








DIAMOND IMPORTS 
December Figures Show Cut Stones Valued 
at $3,328,833 and Uncut at $508,518 


The December importation of diamonds 
into the United States just made public by 
the Department of Commerce show the total 
to be $3,837,351 of which the value of the 
cut stones is placed at $3,328,833 and that 
of the rough or uncut, $508,518. 

An examination of the figures in detail 
show that of the cut stones, Belgium sup- 
plied the imports of the greatest: value, 
namely, $1,669,226. Holland came next with 
$1,366,974. Importations from England 
were comparatively small, $74,304, and were 
exceeded by those from France, which sent. 
$189,251. Smaller importations were _re- 
received from the following countries, 
Turkey, $20,249; Germany, $4,912; Ukraine. 
$1,802; Switzerland, $1,183; British South 
Africa, $402; Latvia $335, and British 
India, $195, 

The statistics of the rough imported are 
either in error or show an unusual condi- 
tion, because the largest amount recorded, 
$160,735 is credited as having come from 
Barbadoes, while the rough from England 
is only put at $141,285. Shipments from 
British South Africa directly amounted to 
$108,594, and from British Guiana, $56,219. 
Belgium is credited with sending rough 
$29,842; the Netherlands, $5,387, and Brazil, 
$6,143. Two other small shipments, one of 
$157 from France and one of $156 from 
Switzerland, make up the total. 








The Tri-City Jewelers 24 Kt. Club held 
their monthly meeting at terrace Gardens, 
Davenport, Ia., recently. The meeting was 
postponed one week to co-operate with the 
out-of-town jewelers who were expected to 
attend the Rotary Conference here on March 
21 and 22. The meeting was splendidly at- 
tended by Tri-City jewelers who looked for- 
ward to meeting their fellow tradesmen from 
out of town. President Tallman, of the 
Iowa Retail Jewelers’ Association gave an 
impromptu talk on conditions in general in 
Iowa. He laid great stress on the jewelers 
organizing in order to be better equipped to 
fight the obnoxious jewelry tax. He also 
talked of the coming convention to be held 
in Des Moines in May. The guests were 
Mr. and Mrs. Eldridge, and T. C. Thorp, of 
Sioux City, Ia. and H. C. Tallman, Ames, 
Ia. The meeting adjourned at 9:30 P. M. 
Clifford Josephson presided at the gathering 
of the jewelers. 
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The News from England 





Demand for Diamonds Reported Brisk—Brighton Diamond Cutting Works to 
Be Re-opened by a New Company—London Jewelers Tricked by Bogus 
Checks—Report of Directors of Mappin & Webb 

















Lonpon, March 30.—Although the home 
demand for diamonds is not yet anywhere 
near the pre-war standard the export trade 
in good quality stones continues to be so 
excellent that many brokers who apply for 
“sights” on behalf of their clients are contin- 
yally disappointed. The Diamond Syndicate 
here is finding not the slightest difficulty in 
disposing of the goods, the rough diamond 
market being still quite strong and the de- 
mand, particularly from America, being con- 
sistently maintained. Polished diamonds are 
becoming steadily dearer this side, this being 
due to the insatiable demand from across the 
water. Small brilliants from 60 to 80 per 
carat are becoming increasingly scarce, and 
since these are the type of goods chiefly in 
demand here prices are likely to increase 
still more. Meéleés and sizes in the cheaper 
grades also are picking up in demand. The 
ativity in the diamond market would seem 
to reflect the strength that is being gained 
in the industry month by month. Foreign 
buyers are now very conspicuous in the 
diamond marts of Europe. Conditions in the 
big diamond-cutting plants on the continent 
are improving steadily, une:.uployment fig- 
wes among cutters and polishers in such 
countries as Switzerland, Holland, France 
and Belgium being lowered month by month. 

* * 


In the United Kingdom the efforts that 
have been made to re-open the Brighton dia- 
mond cutting works founded by the late 
Sir Bernard Oppenheimer will likely bear 
fruit soon. The African World says that.a 
scheme is being evolved whereby the whole 
of the plant and factories is to be transferred 
toa new company for ordinary shares with a 
guaranteed debenture issue by the govern- 
ment to be secured on all the assets and not 
to exceed $1,000,000, the same to be used as 
working capital. If the scheme materializes 
2 skilled ex-service cutters and polishers 
will start work at once. In reviewing the 
diamond industry throughout the continent 
it is apparent that the improved conditions of 
diamond trading are having a stimulating 
effect on the big cutting factories. In France 
it is reported that many of the old diamond 
workers are being attracted back to their 
old business. In some districts there even 
sa shortage of diamond workers. Cutters 
and polishers complain that the rough goods 
are of an inferior quality. At Amsterdam 
tmemployment in the ‘diamond factories is 
tated to be receding at the rate of around 
® a week, 

* * * 


The Board of Trade is warning British 
traders that since Germany refuses to recog- 
ize the validity of any license issued by the 
Allied authorities in the Ruhr for importa- 
. OF exportation purposes goods, includ- 
™ jewelry or all kinds, should therefore 
mt be forwarded by any route which in- 

$s transit through German territory not 
‘cupied by the Allies. The French and 
governments fixed measures where- 





by the control of imports and exports by 
firms in the Ruhr and former occupied 
Germany was effected, 

Se 


The story of how various London jewelers 
were tricked by the purchase of jewelry with 
checks that were worthless was told at Marl- 
borough Police Court this week when a 
Danish subject, was committed to the Cen- 
tral Criminal Court for trial. Among the 
charges was the alleged theft of a $525 dia- 
mond and sapphire ring from Jame R. Og- 
den & Sons, Duke St., jewelers, and the theft 
of a diamond and platinum wrist watch 
worth $150 from George Edelshain, a Re- 
gent St. jeweler. There were other charges 
embracing the theft of spoons and forks. 
Checks presented in payment for the jewelry 
by the man were returned “Account closed.” 
A commercial traveler testified that he helped 
the man who was down and out, and eventu- 
ually he stayed with him and his wife at 
Twickenham. Later the Dane got employ- 
ment. The witness said it transpired that 
the accused came and lived at his house with 
the express purpose of stealing his wife. 
But he was not so fortunate in this respect 
as he was with his jewelry negotiations. The 
man who says he is an insurance broker, 
denies the charges. 

oe 2 8 


At a sale at Christie’s this week some 
record prices were obtained for pearls and 
diamonds. One day’s sale realized $119,900. 
One item of this sale was the disposal of a 
superb oriental drop pearl weighing 100 
grains. It realized $32,000, 

* * * 

The report of the board of directors of 
Messrs. Mappin Webb, Ltd., the silversmiths 
and jewelers, just issued, and disclosing a 
big drop in the profits for 1922 does not 
come as a surprise in face of the intimation 
circulated recently that there would be no 
final dividend for last year. Mappin and 
Webb name two factors as responsible for 
the adverse trading year—one, the depreci- 
ation of stocks, and the other, the fall in the 
exchanges of the countries in which the 
company has branches. All such losses, the 
board says, are provided for and it is con- 
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fidently expected that the company will now 
continue to make profits as formerly. Im- 
proved conditions abroad, says the board, 
will mean a rapid return to ‘former prosper- 
ity. The net profits of the company for 
1922 were $86,695 as against $397,130 in 
1921. After allowing for a preference in- 
terim dividend and an interim dividend of 
2% per cent on ordinary shares $128,500 
was carried forward against nearly $190,000 
brought in. Some $200,000 is written off 
out of general reserve for special depreci- 
ation. In 1921, ordinary shares received 10 
per cent. 








Statistics of the Manufacture of Professional 
and Scientific Instruments in 1921 


WasuincTon, D. C., April 7, 1923.—The 
Department of Commerce announces that, 
according to reports made to the Bureau of 
the Census, the value of products of estab- 
lishments engaged primarily in the manu- 
facture of professional and scientific instru- 
ments amounted to $42,127,000 in 1921 as 
compared with $58,137,000 in 1919 and $17,- 
495,000 in 1914, a decrease of 28 per cent 
from 1919 to 1921, but an increase of 141 per 
cent for the seven-year period 1914 to 1921. 
In addition, professional and scientific instru- 
ments were also manufactured as a subsi- 
diary product by establishments engaged in 
other industries to the value of $3,685,000 
in 1921, $5,328,000 in 1919, and $1,942,000 in 
1914. 

This industry includes establishments en- 
gaged in manufacturing as their products of 
chief value medical, surgical, dental, and op- 
tical instruments, thermometers, hydrometers, 
speedometers, nautical instruments, survey- 
ing, drawing, recording, and other scientific 
instruments. 

Of the 266 establishments reporting prod- 
ucts valued at $5,000 and over in 1921, 221, 
or 83 per cent., were located in six States as 
follows: New York, 85; Pennsylvania, 42; 
Illinois, 39; Massachusetts, 24; New Jersey, 
17; and Ohio, 14. 

In May, the month of maximum employ- 
ment, 10,337 wage earners were reported, 
and in November, the month of minimum 
employment, 8,726—the minimum represent- 
ing 84 per cent. of the maximum. The aver- 
age number employed during 1921 was 9,384 
as compared with 15,931 in 1919 and 7,107 in 
1914. 

The figures for 1921 are preliminary and 
subject to such change and correction as 
may be found necessary from a further ex- 
amination of the original reports. 

The statistics for 1921, 1919, and 1914 are 
summarized in the following statement : 


19212 19191 19144 
266 292 203 
12,274 19,787 9,020 
213 248 249 
2,677 3,608 1,664 
9,384 15,931 7,107 
$17,193,000 $24,562,000 $6,602,000 
5,496,000 7,062,000 1,950,000 
11,697,000 17,500,000 4,652,000 
94,000 692,000 130,000 
13,326,000 19,495,000 5,582,000 
42,127,000 58,137,000 17,495,000 
28,801,000 38,642,000 11,913,000 


1 Statistics for establishments with products valued at less than $5,000 are not included in the 


figures for 1921. 
ucts valued at $171,000, 


There were 66 establishments of this class, reporting 40 wage earners and prod- 
For 1919, however, data for 59 establishments of this class, reporting 34 


wage earners and products valued at $150,000, and for 1914 data for 104 such establishments, with 
142 wage earners and products to the value of $255,000, are included in all items with the exception 


of “number of establishments.” 
2 Value of products less cost of materials. 
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Tut-Tut—why even consider for a moment, unknown qualities of Pearls when 
you may have “the best produced” beyond the question of a doubt. ree; 6. 
“Orientas” are the best intrinsic value offered, in an indestructible pearl. ’ Aristie& 0. 


“Ask any leading jeweler,” he knows. Memorandum on request. 


NOVELTIES IN PEARL JEWELRY, PLATINUM or 18KT. WHITE GOLD 65 Nassau St., New York 
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Membership Drive in New England 





Luncheon Meeting in Providence Attended by Officers of National Jewelers 
Board of Trade and About Fifty Representatives of Manufacturing Concerns 











— 
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ProviDENCE, R. I., April 7—A luncheon 
meeting of the members of the New England 
District of the National Jewelers Board of 
Trade was held at the new Biltmore Hotel 
last Tuesday for the purpose of meeting the 
oficers of the association and discussing 
methods for increasing the membership as 
well as of conducting a strenuous campaign 
against fradulent bankruptcy practices, false 
stamping of jewelry and other trade abuses. 
The meeting was one of a series that has 
been held in other districts and was con- 
sidered very satisfactory by the visiting 
officials. 

The luncheon was supplementary to a 
meeting of the New England directors held 
at the hotel the previous evening at which 
President G. H. Niemeyer, Second Vice- 
president William H. Joers and Secretary 
Frederick C. Backus, of the association, 
were present. At 12.30 o’clock about 50 
representatives of manufacturing jewelry 
concerns of Providence, the Attleboros, 
Plainville and Boston, assembled in one of 
the private dining rooms at the hotel, where 
luncheon was served. 

The meeting was called to order by 
Charles E. Hancock, president of the Chas. 
E. Hancock Co., honorary vice-president for 
New England, who made a brief address 
of welcome and outlined the work that is 
being done by the National Board and of 
plans it has for extending this work. He 
said that similar meetings had been held 
in other places with excellent success and 
he hoped that the showing made by the New 
England district would be fully equal to that 
of other sections. He made reference to 
the trade reports and rating books of the 
association and explained the beneficial re- 
sults accruing to the industry through the 
efforts and accomplishments of the Board. 
“But,” he concluded, “the attainment of 
these results have been expensive and the 
putting of the Board’s plans into practice 
requires additional funds and this increased 
cost makes the officers solicitous for in- 
creased membership.” 

President Niemeyer in acknowledging the 
introduction by Mr. Hancock paid a high 
tribute to Theodore W. Foster, Clarence L. 
Watson and Arthur Henius for their work 
in the interests of the association, referring 
to them as “stalwart workers to whose 
loyalty and co-operation is due the excellent 
results in the New England field. He said 
that he believed the holding of the confer- 
ences of which the present is one of the 
series was one of the most practical moves 
ever taken by the association for the up- 
build and welfare of the jewelry industry. 
He said he believed that nothing would 
strengthen the association like taking the 
members into close confidence and telling 
them what is being done. “This will bring 
about co-operation and will place upon each 
member a responsibility and personal inter- 
tst in the work and results that will insure 
active individual assistance. 

We need your help, guidance and co- 


operation,” he said. “There is an evolution 
going on in the industry that threatens to 
destroy all the morale and standards that 
have been pointed to with commendable 
pride in the past, for the code of ethics in 
the jewelry business has been second to 
none in the industrial world. But there has, 
unfortunately, been an influx into the trade 
during the last few years that has had no 
respect for the traditions of standards of 
the industry. A type whose only interest 





CHAS. E. HANCOCK, WHO PRESIDED 


has apparently been limited by the dollar. 
In consequence we are confronted by a prob- 
lem the solution of which demands that 
there must be a firm and decided stand on 
the part of the manufacturers if the high 
standards are to be maintained. 

“Tt is for the maintenance of these high 
standards that this association is pledged. 
We are a sort of policeman closely watch- 
ing against any and all attacks on the morale 
of trade practices. But the association is 
curtailed in the amount of funds that it has 
for the continuance of these improvements, 
but by careful planning we have managed 
to come out about equal. To extend these 
plans needs additional funds and an influx 
of new members is needed to permit us to 
consummate them. To enable us to carry 
on our work and to broaden its scope there 
should be an enrollment of every manufac- 
turing jeweler throughout the country and 
at this time we urge you to give your as- 
sistance in securing this enrollment of all the 
eligible, desirable manufacturers of the New 
England district.” 

After a brief salutation from Vice-presi- 
dent Joers, Secretary Backus explained at 
considerable detail the growth of the asso- 
ciation in the last few years from a mem- 
bership of less than 800 to 1,400 on April 1, 
and said that since Jan. 1 more than: 135 
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names had been added to the membership 
list. He pointed out that there are estimated 
to be approximately 2,000 manufacturing 
jewelers and 2,000 wholesalers and jobbing 
jewelers in the country and that the associa- 
tion has placed the minimum figure at 1,500 
members as necessary to continue its con- 
structive work. He emphasized the fact, 
however, that it was quality and not quantity 
that was sought in new members and cau- 
tioned every member to closely investigate 
all applicants for membership. 

Secretary Backus read a list of more than 
75 prospective members in the New England 
district and these were taken charge of by 
members present who agreed to personally 
call upon the firms assigned to them. 
Raphael Vicario, of the Rex Mfg. Co., 
Providence, was elected chairman of the 
New England drive, with the following in 
charge of the several centers: Aldro A. 
French, of D. E. Makepeace Co., Attleboro; 
Samuel M. Einstein, of the Marathon Co., 
Attleboro; Sidney O. Bigney, of S. O. Big- 
ney Co., Attleboro; Max Schweinshaut, of 
the M. S. Co, Attleboro; Frederick 
Schwinn, of Robbins Co., Attleboro; Charles 
A. Whiting, of Whiting & Davis Co., Plain- 
ville, and Laurence Percival, of D, C. Perci- 
val & Co., Boston. 

Chairman Hancock announced that an- 
other luncheon meeting would be held next 
Wednesday, at a place to be announced 
later, when the first report of the drive wilk 
be made. 


Those in attendance at Tuesday’s lun- 
cheon included: President G. H. Niemeyer, 
Second Vice-president William H. Joers 
and Secretary Frederick C. Backus, from 
New York; New England Honorary Vice- 
president Charles E. Hancock, of Provi- 
dence; William H. Cranston, of R. A. 
Breidenbach; Wesley C. Martin, of the Mar- 
tin & Copeland Co.; Arthur Henius, of 
Henius Co.; Frank S, Trumbull, of the 
Manchester Silver Co.; William F. Flana- 
gan, of the Cutler Jewelry Co.; Sigmund 
Fischer, of Fischer & Pruefer; William P. 
Chapin, Sr., of Chapin & Hollister Co.; 
Ralph S. Hamilton, Jr., of Hamilton & 
Hamilton, Jr.; Edward I. Mulchahey, of 
C. Sydney Smith Co.; Raphael Vicario, of 
the Rex Mfg. Co.; George F. Berkander, 
Albert Speak, of Spear & Susskind; George 
C. Rueckert, of the Rueckert Mfg Co.; 
Oscar E. Place, of Oscar E. Place & Sons; 
Louis Robinson, of the Empire Mfg. Co.; 
John F. Allen, Clarence J. Roehr, of the 
Bassett Jewelry Co.; Eugene Abbott, of 
Potter & Buffinton Co.; Manager Edward 
M. Wheeler, J. Robert Sweet and Frederick 
A. Fairbrother, of the Providence office of 
the National Jewelers Board of Trade; H. 
K. Cleary and William H. Mason, of THe 
JEWELERS’ CircuLar; Walter B. Frost, of 
The Manufacturing Jeweler, and Arthur W. 
Davis, of the Keystone, all of Providence. 
Sidney O. Bigney, of S. O. Bigney Co.; 
Clarence L. Watson, of the Watson Co.; 
Max Schweinshaut, of the M. S. Co., and 
Frederick Schwinn, of the Robbins Co., all 
of Attleboro; Charles A. Whiting, of Whit- 
ing & Davis Co., of Plainville; Frank Drew, 
of Handy & Harman, New York; Harry G. 
Morris, of the Boston Jewelry Mfg. Co., 
and Lawrence F. Percival, of D. C. Percival! 
& Co., of Boston; G. Herbert French, of W. 
& S. Blackinton Co., North Attleboro. 
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The Tax Elimination Fight As It Stands Today 


By Ralph Roessler, 
Chairman Special Excise Tax Elimination Committee of the A. N. R. J. A. 
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O many inquiries come into the office of 

the chairman of the Special Excise Tax 
Elimination Committee of the National Asso- 
ciation, that I desire at this time to bring 
to the attention of the trade as a whole 
some of the work that has been going on 
lately, and the progress we are making. 

Our trade is familiar to a certain extent 
with some of the work that was done last 
Fall, leading up to and including the elec- 
tion, at which time a general campaign for 
pledges for the repeal was carried on, and 
numerous reports with figures showing 
election results were published from time to 
time by our trade press. 

With the conclusion of this campaign, 
while the national publicity dropped off to a 
certain extent, the work has continued 
steadily from the office of the national 
chairman, and some of the most important 
results that have been obtained have been 
recently brought about. 

We learned many lessons from the ex- 
perience of the campaign of last Fall, and 
while the results were most satisfactory, we 
found certain conditions to overcome to 
make this movement universal throughout 
the country. We found the personal appeal, 
friend to friend, between our congressmen 
and their friends “back home” far more 
effective than any other method that was 
tried. We found the need of the educational 
part of our program in specific cases ab- 
solutely essential. We found the congress- 
then far more receptive to the views and 
opinions of their personal friends and con- 
stituents, and much easier to approach from 
that angle. We found that when the fight 
was taken up in a personal manner by the 
jewelers and by their, association, that 
greater interest was created and better re- 
sults were obtained. It was demonstrated 
conclusively that this must be a fight put 
up by the retailer himself, because it is he 
that is most affected, for it is he who pays 
the tax. 


With this evidence at hand, the National 
Association through its special committee, 
has assumed full and complete responsibility 
for the completion of the fight, and is bend- 
ing every effort possible to bring this work 
to an early fruition. 

Going back to last December, a plan was 
worked out by the committee to be used 
nationally, and one that would overcome 
many of the difficulties encountered last 
Fall. In a national campaign, naturally it 
was necessary to find some one in every 
State who would take care of the individual 
unit, and would carry out the plans as out- 
lined by the national committee. In the ma- 
jority of States this was wholly  suc- 
cessful, due to the energy and ability of 
many of the State chairmen who undertook 
the work. At the same time we found 
Many States where results were not as good, 

use of lack of enthusiasm or inability 
to give time to the work which was re- 
Quired. 
Today, instead of placing an entire State 


in the hands of one man, we are using the 
plan of personal assignment, choosing a 
prominent jeweler in the home city of the 
representative we wish to reach, and assign- 
ing to him his own congressman, requesting 
that he immediately get in touch with him 
either by letter or personal interview, and 
put this matter up to him, friend to friend, 
and in every case we are having the best of 
success. 


Not only is this plan being carried out in 
its entirety with our representatives, but with 
our senators as well, and we have today over 
100 representatives, and practically all sena- 
tors who have not previously responded, 
assigned to personal friends, and in every 
case we expect to receive favorable results 
from this procedure. If we find one indi- 
vidual who does not show the proper en- 
thusiasm, we immediately choose another and 
make the assignment accordingly. These 
men are continually checked up so that we 
know at all times that they are functioning. 

Along with this work, special attention is 
being given to certain men of importance or 
“key” men, and many of these prominent 
men have been won to our support by that 
method. At the present time we have a 
total of 250 representatives favorably pledged 
and many senators, and it is our expectation 
to have not less than 350 in the House of 
Representatives by the time we present our 
bill, and a smashing majority in the Senate. 


While all this work is most important and 
covers many lines of activity, yet these lines 
are all parallels and lead to nowhere unless 
some specific action is taken with the com- 
mittee through which we expect to handle 
our bill. This specific action will be under- 
taken in the near future by this special com- 
mittee, and a bill will be prepared and we 
will be wholly ready when the logical time 
comes to present it. This committee will no 
doubt surround itself with the most repre- 
sentative group of retailers in the country, 
and will present a force that must and will 
receive recognition. As previously stated, it 
is believed that the retailer himself will 
present the strongest argument, and the ap- 
peal for the repeal will be direct and forceful. 

There is a marked indication in our na- 
tional press that some attention must be 
given toward tax equalization, in fact Inter- 
national News Service reports that a com- 
mittee has been called together to investigate 
this matter at the present time. Whether 
this is the result of our work of education, 
or whether it is because we have “kicked” 
hard enough to be felt, or whether it is 
political propaganda makes no difference, 
but we know that reasonable attention will 
be given our demands. We must take ad- 
vantage of this situation, and be fully pre- 
pared to act when the psychological time 
arrives. This committee further has re- 
tained legal counsel whose advice will be 
available when needed, to assure that the 
technicalities and legal phases will be 


properly taken care of. 
National President Hufnagel contributed 
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greatly to the work of this committee during 
the tour of the south which he just recently 
completed. Throughout the entire southland 
wherever he made contact by presenting the 
fact that the association was pledged to 
carry this work through to a finish he was 
able to locate men who were willing to take 
up the fight in their particular districts, add- 
ing many names to our list for personal 
assignment work. Field Secretary Mellor is 
also lending most valuable assistance along 
the same lines. 

As a sample of the results being ac- 
complished by this method, the following let- 
ters from a very enthusiastic worker is re- 
produced, and shows fully the efficacy of the 
personal assignment campaign. 

Mr. W. S. Bender, vice-president of the 
White Bros. Co. of New Orleans, was re- 
quested to assume the two New Orleans 
representatives as his contribution to this 
work, This work he graciously accepted, 
and wrote each man a long letter covering 
the points we stress in our work. This first 
letter is omitted, as it was generally the 
same letter that is used by this committee, 
but the reply received from the Hon. James 
O’Connor to the effect that he has taken this 
up with Secretary Mellon, and the most ex- 
cellent response from Mr. Bender are here- 
with shown. ‘ 

Wasuincton, D. C., March. 24. 
Mr. W. S. Bender, 
’ Vice-President, 
White Brothers Company, 
New Orleans, La. 
Dear Mr. Bender: 

Replying to your letter of the 21st inst., beg 
to say that I will give the bill which I understand 
from your letter will be introduced to repeal what 
you declare to be an unjust, unfair and discrimina- 
tory tax the thoughtful and earnest consideration 
such a measure will demand whenever it comes te 
the floor of the House of Representatives for 
passage. 

Generally speaking I am in favor of relieving 
business from all taxation which may be regarded 
as restrictive if not oppressive, consistant of 
course, with furnishing the government the neces- 
cary revenue to operate 6n an économical basis. 

In view of the clear cut expression of the sub- 
ject by you and your statement and remarks about 
the conduct of business generally, I have sent 
your letter to the Honorable Andrew H. Mellon, 
Secretary of the Treasury, for his information 
with the request that he consider its suggestion in 
making his report to Congress and particularly in 
making his recommendation to the Committee on 
Ways and Means when selected through the organi- 
zation of the 68th Congress which will assemble 
in accordance with law in December, unless sooner 
called into Extra-Ordinary Session by the Presi- 
dent through Proclamation. 

Thanking you for your informative letter, I am 

Very truly yours, 
(Signed) James O’Connor. | 


Mr. Bender then wrote as follows: 


Hon. James O’UConnor, 
103 City Park Row, 
New Orleans, La. iy 


Dear Mr. O’Connor: j 


| 

Please permit me to thank you sincerely for 
your prompt response of date March 24th to my 
letter of March 21st bearing upon the five per+ 
cent excise tax now assessed on all retail jewelry 
sales, which tax the jewelers of the country con, 
sider unjust, unfair, and discriminatory. It ‘is 
pleasing to note that you are in favor of relieving 
business from all taxation which may be regarded 
as restrictive if not oppressive. I further note 
with pleasure that you have sent the letter to the 
Honorable Andrew H. Mellon, Secretary of the 
Treasury, for his information, with the request 
that he consider its suggestion in making his rer 
port to Congress and particularly in making his 
recommendations to the Committee on Ways and 
Means when selected from the next Congress to 
assemble in December, unless sooner called into 
Extra-Ordinary Session by the President through 
Proclamation. 

Your letter is splendid so far as it goes, 


hurt 
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it does not go far enough, and I, therefore, am 
again urging you to let me have your views upon 
the following questions: 


1, Do you believe that all legitimate business 
should be treated alike by Congress in times 
of peace? 

ARON os ccccccdscece 


2, Do you believe it is American in principle in 
times of peace to tax one business on its 
sales, while other business is not so taxed? 

pe aCe ee ee 


3, Will you make every effort to secure equal 
taxation for all business through the prompt 
repeal of all discriminatory war excises on 


business? 
po a ee ern 
4, If the Government requirements make it 


necessary to place a tax levy on the sales 
of business, will you vote to place that levy 
on all business alike without any discrimina- 
tion whatsoever? 


ANSWEF 20000 epee iam 


Referring to your statement that you are 
generally speaking, in favor of relieving business 
from all taxation consistent with furnishing the 
government the necessary revenue to operate on 
an economical basis, I beg to advise that in 
this we are in thorough accord, except insofar as 
it is our belief that all business should bear its 
proper and fair share of taxation, and that such 
an important industry as ours should not be 
singled out for discriminatory tax as has been 
the case and is now the law. Sixty to seventy 
percent of our sales, we are prepared to show, 
are absolute necessities and do not get into the 
luxury class at all. Consider the item of 
watches alone: every operating official and every 
employee of consequence on the trans-continental 
and state railroads must by reason of the char- 
acter of their employment supply themselves with 
this absolute necessity in order to insure the 
safety, comfort, and pleasure of the millions of 
people travelling under their jurisdiction. What 
man or woman of standing is there who does not 
feel obliged to provide himself or herself with a 
standard time-piece designed for the expediency of 
their business appointments? What workman is 
there is any line who is not helped by the stable 
and faithful alarm clock? Is it fair, I ask you, 
that an industry so necessary to the life and 
progress of the State and Nation should be singled 
out for a discriminatory tax? Take away from 
the nation the men who make watches and who 
repair them, and the men who distribute and sell 
them, and visualize for a moment the stagnation 
that would come from the inability to mark time, 

Watches and clocks are one of the important 
items of the jeweler’s stock in trade, but there 
are many other items of his sales which are 
equally as important to the comfort and welfare of 
the nation, and which likewise are subject to this 
unreasonable discrimination. Take the item of 
table silver. You could eat with an iron knife 
and fork if you wished to, but you must admit 
it would take a lot of joy out of life; collar and 
cuff buttons, bar pins, and a thousand and one 
necessary and useful articles of wearing apparel 
80 dear to the hearts of both men and women, to 
say nothing of the sentiment and glorious wedding 
band, are things which are essential to the wel- 
fare and comfort of the nation and offer ample 
reason why our Senators and our Representatives 
in Congress should see that the jewelry business 
should not be made the “football” of the Revenue 
Raising Body entrusted with so important a duty 

the national Congress. 


We feel that in the national Congress our repre- 
Sentatives are men of class and distinction, fear- 
less and bold enough to form an opinion, express 
and defend it. There should be no question at 
any time of public interest which would not be 
entitled to and receive their earnest study and a 
clear cut definite and positive statement as to 
mee they stand on the issue. This is the ques- 
‘on we are propounding to our Senators and 
Representatives inviting their co-operation and 
urging upon them protection on an equitable basis 


_s industry which vies in importance with the 


i is farthest from our minds to be insistent, 
t we shall be under obligations, therefore, if 
you can and will do us the courtesy to answer 


€ direct questions propounded in your own forci- 
direct way. 
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Awaiting your reply, believe me to be, with 
warmest regards, 


Very truly yours, 


New OrLeans RETAIL JEWELERS ASSOCIATION, 
President. 


This is but one sample of many that are 
already in this office, and the promises of 
work to be done all over the country prove 
conclusively that we will have the majority 
that we must have, and with the special work 
being done by the committee and the national 
officers, the jeweler can be assured that this 
propositian will come up in the next session 
of Congress, whether in special or general 
session. Furthermore, regardless when this 
proposition is called to the attention of a 
special committee or the Committee on Ways 
and Means, we will be ready and fully pre- 
pared to act and we hope will be able to 
bring about that which we most desire, the 
elimination of an unjust tax, a virile cancer 
in the breast of the small and medium-sized 
jeweler, eating the heart out of his business, 
leaving but the shell, dry and empty, to be 
his reward for the hard labor of the past 
few years. 








Executive Committee Formulates Policy for 
Continuation of Excise Tax 
Elimination Program 


Mt. Vernon, N. Y., April 4.—President 
Hufnagel, of the A. N. R. J. A. has just 
announced the policy of the organization in 
the continuation of the fight against the 
jewelers tax. It is as follows: 

“Ist. The campaign for the presentation 
of the injustice of the five per cent. excise 
tax now levied on the retail jewelry trade, 
the formulating of a bill to be presented to 
Congress for the revocation of such tax and 
all efforts to secure the favorable action of 
Congress on such bill, shall be in the hands 
and under the direction of the Special Ex- 
cise Tax Elimination Committee of the 
American National Retail Jewelers Associa- 
tion, of which Committee Ralph Roessler, 
of Marion, Indiana, is chairman. 


“2nd. No effort shall be made to “lobby” 
in the interest of any bill so presented to 
Congress, but on the contrary the associa- 
tion will rely on the membership of the 
American National Retail Jewelers Associa- 
tion to lay before their respective repre- 
sentatives in Congress the necessary argu- 
ments to establish the injustice of the 
present law and the economic necessity for 
its repeal. 

“3rd. The committee has retained counsel 
to assist in the preparation and presentation 
of the bill and to advise in facilitating an 
early and favorable consideration of such 
remedial legislation. 

“4th. In the event that a special session 
of Congress is called to meet before De- 
cember, 1923, a bill to repeal the five per 
cent excise tax will be proposed at that 
session. If no special session of Congress is 
convened by the President then such bill will 
be introduced at an early session of the 68th 
Congress, to be convened in the month of 
December, 1923. 

“Sth. An effort shall be made to the end 
that any bill prepared and introduced for the 
purpose of eliminating the five per cent excise 
tax shall become effective as of the earliest 
possible date, to the end that the jewelers 
may be speedily relieved from the hardships 
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now imposed upon them by that tax. 

“6th. The fact that the Special. Excise 
Tax Elimination Committee of the American 
National Retail Jewelers’ Association is pro- 
ceeding to secure an early consideration of 
remedial legislation must not be considered 
as a move antagonistic to others working to 
a like end, but rather as an indication of an 
intense desire for speedy relief from an un- 
just burden of taxation and a willingness to 
co-operate to the fullest extent with all 
others interested in accomplishing definite 
results. The burden of this tax falls upon 
the retailer and it is primarily his problem 
and imperatively demands his personal and 
enthusiastic co-operation to the end that 
speedy relief shall be obtained. 

“7th. Full information of the activities of 
the committee will be given to the trade 
from time to time, and by working in close 
co-operation with our membership and with 
all others interested in this movement we 
hope to be able to convince Congress that 
to longer continue the five per cent. excise 
tax on the sales of jewelers is unnecessary, 
unjust and disastrous to our trade. 








Schedules of J. Abbott & Co., New York 
Show Liabilities of $35,501 

J. Abbott & Co., Inc., retail jewelers, 38 
E. 14th St., New York, filed schedules in 
bankruptcy in the United States District 
Court, Manhattan, last Thursday. Involun- 
tary proceedings were instituted against this 
concern on March 21 last. The schedules 
list the liabilities at $35,501, which amount 
constitutes unsecured claims. According to 
the schedules, the alleged bankrupt has no 
assets. 

Among the largest unsecured creditors 
are: L. Adels & Co., $215; L. Batlin, $175; 
Barry, Pretzfelder & Mills, $328; Lippman, 
Spier & Hahn, $106; Landin & Horowitz, 
$298; Les Lenere Perle Co., $124; Morgan 
Jewelry Co., $247; J. Macher, $268; Harry 
Pomerantz, $141; Reliance Mfg. Co., $132; 
B. L, Kaufman, $136; H. I. Roth, $121; 
Flint, Blood & Co., $124; J. J. Schmuckler, 
$159; Louis Sacks, $107; Wahl Co., $136; 
United Cigar Store Co., $625; I. Tannen- 
baum, $331; Samuel Finkel, $900, and J. 
Walsh & Co. (Miss Rembaugh as receiver), 
$30,000. 





oe 
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Jeweler’s Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended April 7, 1923. 

The U. S. Assay Office reports: 





Gold bars exchanged for gold coins.. $932,867.11 
Gold bars paid depositors........... 147,405.02 
TD ecsitixnxivkedncdsadnens $1,080,272.13 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchanges 
DG Bilge ici sidaerdcukendseiag ee $210,005.24 
Ui Bop udsncvcedstins bcnvedemneen 200,569.05 
pe OPPO Pre eT rey 151,309.30 
OEE icc be wadickeen ta hanereiee 174,768.72 
|, See CE rr ere 128,899.66 
Re Ditvedigisrcismtesensihadasas 67,315.14 


$932,867.11 











The Boonton Jewelry Co., Boonton, N. J., 
has been dissolved as a corporation. The 
business will be continued under the same 
style by Samuel Wachter. 
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PELKISSON INDICTED 


New York Diamond Dealer Charged with 
Concealing Assets and Perjury 


An indictment charging concealment of 
gssets and perjury was handed down last 
week by a Federal Grand Jury against 
Morris Pelkisson, a bankrupt diamond 
dealer at 153 Suffolk St., New York. On 
Tuesday, April 3, Pelkisson entered a plea 
of not guilty to the indictment and being 
ynable to furnish a bail bond of $7,500, was 
gnt to the Tombs Prison by United States 
District Court Judge Goddard. The follow- 
ing day the defendant was released when 
he furnished the necessary bond. 

The handing down of the indictment is 
the result of examinations held under Sec. 
Nea of the Bankruptcy Act at which Pel- 
kisson testified in reference to an alleged 
robbery which he claimed he suffered last 
December. 
government charges that the diamond dealer 
committed perjury and also alleges that he 
concealed assets from the trustee in bank- 
ruptcy. 

The report that Pelkisson was robbed of 
gems said to be worth approximately 
$125,000, was made to the police last Decem- 
ber. At that time Pelkisson claimed that 
while alone in his home where he conducts 
his diamond business, he left his safe open, 
but locked his apartment door while he 
went to the lavatory in the uall. Several 
minutes later he told the police in his re- 
port, that he returned to his apartment and 
while still alone some one knocked at the 
door. The diamond dealer claimed that 
when he opened the door three men walked 
into his apartment and bound him hand and 
foot with a piece of Manila hemp. They 
gagged him with some cloth, he alleged, 
and then hit him over the head after which 
they rifled the safe and fled with loose dia- 
monds worth almost $125,000. Fearing that 
the robbers would shoot him jf he attempted 
fo leave his apartment immediately after 
the alleged robbery, Pelkisson uttered no 
sound until 30 minutes after he claimed 
the men had left. After he had loosened his 
bonds he reported that he had been robbed. 

In less than 24 hours after the alleged 
robbery was reported to have taken place 
cteditors started bankruptcy proceedings 
and in their petition stated that they did 
not believe that the diamond dealer had 
been robbed. They claimed that Pelkisson’s 
report of the robbery was made with a view 
of defrauding creditors. The diamond 
dealer, it is claimed, when he failed had 
assets of $10,000 and liabilities of $140,000. 

Immediately after the alleged robbery 
Was reported a thorough investigation was 
made and application was made by creditors 
for the use of the Fighting Fund of the 
National Jewelers Board of Trade. Ex- 

stive examinations were conducted 
before the referee in bankruptcy by Green- 
baum, Wolff & Ernst, counsel for the Board, 

William Jasie, representing creditors and 

P. Levis, also representing some of 
the creditors. As a result of these examina- 
and investigations the case was laid 

More the Federal authorities and the in- 

t of Pelkisson followed. 
Herbert A. Wolff, of Greenbaum, Wolff 
mst, in an interview with a JEWELERS’ 
reporter, said: 
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In giving this testimony the ~ 





> 


“This case again illustrates the effective 
work that is being done through the Fight- 
ing Fund of the National Jewelers Board 
of Trade. The case will be watched with 
great interest, not only by the large number 
of creditors of the bankrupt, but by jewelers 
throughout the country.” 








National Vigilance Committee Issues Bulle- 
tins on Subjects of “Pearls and 
Nickel Silver” 


The National Vigilance Committee of the 
Associated Advertising Clubs of the World 
through its Trade Service Bulletin has been 
sending out information to its members to 
aid them in keeping from misrepresentation 
in announcements of various articles of mer- 
chandise. Many of these have had to do 
with lines in the jewelry trade and in the 
past month two of the Bulletins were de- 
voted to this purpose. One issued March 
26, is entitled “Pearls and Artificial Pearls,” 
and reads as follows: 

“With the growth in production and 
popularity of artificial pearls, a real need 
for standardization of advertising and repre- 
sentation has manifested itself. 

“Existing confusion, with its resultant 
detriment to the public and trade alike, will 
be effectively eliminated by the adoption of 
the recommendations embodied below. 

“There are three widely different products 
marketed today—varying in beauty of lustre 
and ranging in price from a few dollars to 
several hundred thousand for a single 
strand—indiscriminately advertised as pearls. 

“The genuine pearl is the result of an 
abnormal secretory process caused by irrita- 
tion or the intrusion into the shell of some 
foreign body, as a grain of sand or some 
cerarion parasite. 

“The cultured pearl is the result of fish- 
ing oysters, inserting a nucleus foreign sub- 
stance into the shell, and returning it to 
the sea to give nature time to reproduce a 
pearl. 

“The manufactured pearl is a production 
by scientifically industrial means. 

“The genuine pearl is the unassisted 
product of nature. It is the most beautiful, 
perfect, and enduring, and it is the only one 
of the above ‘pearls’ which can correctly be 
so designated without qualification. 

“The cultured pearl, while depending 
upon the natural process for the laying 
on of the layers of nacre which form 
the pearl, is nevertheless an artificial prod- 
uct—often containing, as its center, beads 
and other hard substances which increase 
the size and shorten the period of produc- 
tion. It is a commercial product, being 
produced in large quantities, and can be 
marketed at a price far below that of the 
genuine pearl. 

“The manufactured pearl is usually made 
from glass, and is colored with pigment 
obtained from the scales of certain fish 
which have the iridescent hue to be found in 
the genuine pearl. It differs widely in 
appearance, durability, and value from the 
mollusk pearl. 

“Trade names for manufactured pearls 
are not considered objectionable if they do 
not lead to confusion between the product 
which they designate and the known names 
of genuine pearls—Oriental, Baroque, or 
seed pearls.” 
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The National Vigilance Committee recom- 
mends: 


(1) That cultured pearls should be 
clearly designated as such. They should 
not be advertised as genuine pearl or 
simply pearl. 

(2) That manufactured pearls should 
be truthfully. described as artificial, 
imitation or manufactured. Exagger- 
ated and misleading claims in regard to 
quality should be carefully guarded 
against, and such statements as “Even 
experts cannot detect the difference,” 
which are palpably false, should never 
be used. 

(3) That French pearls should not 
be used, unless qualified by a clear 
statement that the product is manufac- 
tured. The word “French” should only 
be used to designate artificial pearls, 
actually produced in France, 

(4) That trade names of artificial 
pearls should be clearly qualified as 
manufactured, and not genuine pearls. 

(4) That genuine, cultured and man- 
ufactured pearls be advertised with 
accuracy and truth thus eliminating 
present, abuses ‘in this field, which left 
unchecked -will undermine public con- 
fidence and reflect discredit upon the 
entire industry. : 

A Bulletin issued March 15 is headed 
“Nickel Brass Not Nickel Silver,” says: 

“‘High brass’ is being represented 4s 
nickel silver, and in order to dispel existing 
confusion this committee sets forth the 
metals present in so-called nickel silver, 

“*Packfong,’ or white copper, in 17th 
century China, and subsequently ‘Neusilber’ 
in Germany, ‘Maillchort’ in France, ‘Germati 
Silver’ in England, ‘German Silver,’ ‘Liberty 
Silver,’ and ‘Nickel Silver’ in the United 
States has been the chronological record of 
designation of an alloy—nickel, copper, and 
zinc. 

“This alloy resembles silver in color and 
in some metallurgical properties, but it cons 
tains no silver, and should be clearly desig; 
nated as a nickel, and not a silver, alloy, 
Any name, used in regard to this metal, 
which includes the word: ‘silver,’ or by 
inference leads the public to believe that the 
product is silver, in whole or in part, is 
misleading and should be discontinued. 

“The Good and Welfare Committee of 
the National Jewelers Board of Trade has 
passed the following resolution: 

‘That this committee condemn the 
use of the word “silver” in connection 
with other words, such as “Nickel Sil- 
ver” or “German Silver,” unless the per« 
centage of silver in the metal is clearly 
specified. The committee moreover 
calls the attention of the trade that in 
most cases there is no silver in either 
“German Silver” or “Nickel Silver” and 
accordingly considers the use of the 
word “silver” in such cases as a fraud 
upon the public.’ 

“The Seymour Mfg. Co. has taken a con- 
structive step, changing from the name 
‘Silvore,’ used to designate this alloy, to 
‘Seymorite,’ which in no way suggests the 
metal which is not present. 

“ ‘Silver,’ in conjunction with any other 
name to designate the alloy of nickel, cop- 
per, and zinc, is absolutely misleading and 
should be discontinued.” 
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Arti Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years 
A Superior Reproduction 


direct from France 


Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 








Platinum Diamond 


Wrist Watches 


Bracelets Brooches 


Bar Pins Rings 


J. BRAUNSTEIN & CO. 


36-40 John Street, New York 
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HELD UP AND ROBBED 


Two Gunmen Lock Proprietor of Pawtucket 
Jewelry Exchange in a Closet and 
Escape with Loot Valued at $3,500 





ProvipeNcE, R. IL, April 7.—The Paw-. 


tucket Jewelry Exchange, on the second 
floor of the McDevitt building, on Broad 
St, Pawtucket, was robbed of $3,500 worth 
of its most valuable contents by two rob- 
bers, one armed with a revolver, who en- 
tered the place late last Monday afternoon, 
held up the proprietor, Hugo Riddell, of 
155 Camp St., this city, and threatened to 
shoot him if he did not quietly submit to 
being locked in a closet, 

The police, after an investigation, are con- 
vinced that the robbery was the culmination 
of a well laid plot in which a young and 
fashionably dressed woman took no insig- 
nificant part. The robbery took place at 
about 4.40 o’clock, after one of the men had 
entered the store under the pretense of mak- 
ing a purchase. 

It was at least 20 minutes after the pair 
had departed from the building that Riddell 
was released from his forced confinement in 
the closet, by a man named John Mallucci, 
who heard the imprisoned man’s muffled 
cries for help, as he was coming out of a 
dentist’s office adjoining Mr. Riddell’s place. 

Mr. Mallucci, in order to unlock: the closet 
door, was obliged to break the glass in the 
outer door leading from the entry-way into 
Mr. Riddell’s office, which had been locked 
by the robbers when they went out. Mr. 
Riddell, almost prostrated by his attempts to 
liberate himself and his frantic cries for 
help, was able to tell his story to Mr. Mal- 
lucci only in a disconnected manner, but 
the latter grasped the main details of the 
story and immediately notified the Paw- 
tucket police. 

Not a tangible clue as to the identity of the 
perpetrators has yet been obtained, and the 
prospects of their capture appear very 
doubtful. The police throughout New Eng- 
land were at once notified and supplied with 
such meager description as Mr. Riddell 
could give of his assailants. 

A search is also being made for the young 
woman, believed to be about 20 years of 
age, who, under the pretense of wanting to 
purchase a ring, made two visits to the store 
to appraise the stock, Her first visit was 
on the previous Saturday and her second 
just a few minutes before the robbery, ac- 
cording to Mr. Riddell. He also declared 
that she abruptly left the place when the 
first of the gunmen came in. 

Mr. Riddell, regaining his composure af- 
ter the arrival of the police, said that the 
first robber upon entering the store asked to 
look at some rings, and after appraising 
several pieces of the better grades, sud- 
denly drew a revolver and ordered the pro- 
Prietor to throw up his hands and make no 
noise. Then, said Mr. Riddell, the second 
man stepped in and assisted the other in 
forcing him into the closet and shutting him 
In, 

Mr. Riddell quoted the first of the pair as 
saying to him: “You stole this stuff, so we 
will take it from you. I'll kill you on the 
Spot if you say a word.” The proprietor 
described this man as being tall and slender, 
apparently 26 or 27 years old, and wearing 
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a blue suit and light brown hat. The other 
man, he said, was shorter and stouter, but 
he could not remember what he wore. 

The robbers paid little attention to the 
bulk of the stock in the store, which Mr. 
Riddell claims to be worth $10,000, but con- 
fined their operations to the selection of only 
the most valuable articles. They did not 
disturb the contents of Mr, Riddell’s cloth- 
ing, except a watch which they drew from 
his vest pocket and threw scornfully into a 
corner calling it “junk.” 

The most valuable pieces of the stock, 
Mr. Riddell said, were in a hand bag which 
he had previously filled preparatory to tak- 
ing it to his home as is his custom every 
night. He told the police that he began 
business as the Pawtucket Jewelry Ex- 
change about six months ago and that there 
is no insurance upon his stock. He had 
lived in this city, he said, for the past 25 
years, where he had for several years been 
a police constable and at one time was con- 
nected with a manufacturing jewelry busi- 
ness for a short while on Willard, Ave. 








Imports of Platinum and Allied Metals 
During December 

Wasuincton, D. C., April 5.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during December, indicate that 
the total value of platinum ores and unmanu- 
factured platinum imported was $627,715. 
The value of iridium brought in during that 
time was $29,080, while osmium and os- 
miridium imported amounted to $6,766. The 
importation of palladium totaled 1,182 troy 
ounces valued at $71,740, while rhodium and 
ruthenium coming here from other countries 
was worth only $1,618. 

The figures by countries are as follows: 





BANKRUPTCY SCHEDULES 





List of Creditors Filed by Michael John- 
nides Trading as the French Jewelry 
Co. Shows Assets of $17,925 and 
Liabilities of $50,222 


Schedules in bankruptcy were filed in the 
United States District Court, New York, om 
Tuesday, April 3, by Michael J. Johnnides,. 
trading as the French Jewelry Co., 2200: 
Broadway, New York. These schedules list 
the liabilities at $50,222, which amount con- 
stitutes unsecured claims, $49,822, and notes 
and bills which ought to be paid, $400. The 
assets are placed at $17,925 and are divided 
as follows: Cash on hand, $8; stock in 
trade, $9,335; machinery, tools, etc., $1,000; 
other personal property, $500; debts due om 
open accounts, $223; deposits of money in 
the bank and elsewhere, $6,358, and property 
in reversion, remainder and trust, $500. In- 
voluntary bankruptcy proceedings were 
started against this concern on March 22, 
last. 

Among the largest unsecured creditors 
are: Adler & Heins, $2,151; A. S. Hades, 
$1,550; C. G. Malliet & ‘Co., $3,717; Pinhofer 
Bros., $3,869; M. H. Levy & Co., $6,706; 
L. S. Meyer & Bro., $646; Irving Baum, 
$1,111; Wm. Reedy, $336; B. & L, Veit, 
$2,252; H. Oppenheimer & Co., $2,045; A. K. 
S. Jewelry Mfg. Co., $1,842; J. Freuden- 
heim & Sons, $1,797; Elgin Watch Co., 
$208; American Bracelet Corp., $1,273; 
Binder Bros., $350; A. H. Osgood & Sons, 
$334; R. Gsell & Co., $446; the Napier Co., 
$476; Wade & Sabel, $181; H. Baum, $822; 
Laubheim Bros., $100; E. A. Vanderbilt, 
$188; J. R. Wood & Sons, $147; J. W. John- 
son, $188; Englander & Leblang, $255; J. 
Birnbaum, $670; Gorham Co., $448; Peter 
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Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York reported for 
the past week: 

Domestic 


Selling Price Silver, 


London U. S. Gov’t Standard 

Date Official Assay Bars Price 
(a 324% 70% 99% 
fe ee 32 6 69% 99% 
PB tas euwwe 32% 69% 99% 
yA ee eae 327% 68% 995% 
PEE shies eens 32 fs 68% 99% 
Co eee 3275 68% 99% 








Jacob Evans, Washington St. jeweler, 
New Castle, Pa., purchased a lot on W. 
Washington St., on which he will erect a 
model building for his jewelry business in 
that city. 


& Kantor, $626; Wittnauer & Co., $2,544; 
Gruen Watch Co., $157; L. E. Waterman 
Co., $168; International Silver Co., $196; 
Colgate & Co., $160; American Morocco 
Case Co., $230; Larter & Sons, $982; B. 
Chaconas, $1,000; T. Stannati, $500; Christ 
Pappas, $2,200; George A. Praios, $615; 
Victoria Johnnides, $1,250; Nestor Vlachas, 
$135; Dr. Arthur J. Herzig, $500; K. Den- 
netrion, $500; J. L. Electric Co, $112; 
Hulett Motor Co., $550; Edward Blum, 
$1,000; I. Isaiou, $100. 








The Spring advertising number of The 
Sturdy-Link published by J. F. Sturdy’s 
Sons Co., Attleboro Falls, Mass., has been 
issued and contains a number of interesting 
articles, including the leading article 
“Spring and Advertising.” 
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Walter Eitelbach & Co., == 576 Fifth Ave., 
Ludwig Nissen & Co. NEW yYor« 
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Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 
Finest Selection Rare Gems 














FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 








Pearl Ropes Loose Pearls 
Black Pear ls for Additions 


Fancy Cut Diamonds and Precious Stones 
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UNITED JEWELRY CO. CASE 





Trial of Louis Cluck, Henry and Louis 
Goldberg Charged with Conspiring 
to Conceal Assets 


Boston, Mass., April 6.—Detective Lieu- 
tenant Joseph A, Murphy, of the Springfield 
police, was the first witness in the Federal 
District Court, April 4, at the trial of Louis 
Cluck, Henry Goldberg and Louis Goldberg, 
charged with conspiring to conceal $85,000 
of assets in bankruptcy of the United 
Jewelry Co. by means of a fake robbery. 

The police officer related incidents at the 
Springfield police station the night of July 
12, 1921, when Cluck was brought into the 
station by three truckmen who claim to have 
found him lying in the highway two miles 
outside the city, bound hand and foot. Cluck 
told him, the witness said, that automobile 
bandits stopped his car, knocked him un- 
conscious and stole an automobile and a 
case containing diamonds and jewelry valued 
at more than $80,000. Asked about the con- 
ditions of Cluck’s wrists, the witness stated 
that he saw no marks on them. 

A. J. Sieve, an accountant, testified that 
about $60,000 in promissory notes was due 
for payment in July, August, September, 
and monthly until December, 1921. 

Questioned by Attorney Leon R, Eyges 
for the defence, witness said that the com- 
pany not only would have been solvent at 
the time of the accounting, put would have 
had a margin of several thousand dollars 
on the right side of the ledger. 

The trustee, Sol B. Kantor, a jeweler, 
testified that he questioned the members of 
the firm as to why they had made such 
large purchases of stock with business con- 
ditions so unstable and said that their ex- 
planation was that they wanted Cluck, who 
was the salesman for the firm, to have a 
complete stock for the Fall business. 

Questioned as to the custom of jewelers 
carrying large stocks on the street, witness 
stated that they were invariably insured. He 
said that he had carried as-much as $200,000 
worth of diamonds in his pockets, He testi- 
fied that he was a creditor of the company 
to the extent of $8,000 at one time. He saw 
Cluck the Thursday following the robbery 
and told him that he was looking well 
despite the report that he had been seri- 
ously injured in the robbery. 

Mr. Kantor denied that after Cluck said 
he had been half killed, he had replied “that 
he ought to have been entirely killed.” He 
also denied telling Cluck that he would shoot 
him if he had a gun. He testified that Cluck 
Placed the responsibility for the hold-up on 
a watchmaker. 

Essex Abbott, a special assistant United 
States Attorney, put on more witnesses in 
an effort to show that the proprietors made 
efforts to stock up prior to the alleged 
hold-up. 

Charles Guyer, a truckman, testified to 
finding Cluck bound and gagged near the 
roadside outside Springfield on the road to 

ew Haven. The witness said that Cluck 


appeared dazed and that all Cluck could 
say was, “O, my head,” which he repeated 

at intervals, 
Henry Brown, another truckman, de- 
scribed Cluck as covered with mud and 
& from a wound in the head. His 
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~ necktie was pulled so tight that it was 


choking him and part of it had been torn 


off. Cluck was incoherent and seemed “out . 


of his head.” The case will be continued. 
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Window Smashers Escape in Automobile 
With Loot Valued at Over $7,000 


Window smashers are still busy in New 
York and on Tuesday evening, April 3, a 
gang of these bandits visited the jewelry 
store of Paul Edelman, 2206 Third Ave., 
and stole diamond set jewelry valued at be- 
tween $7,000 and $8,000. Although only two 
men actually committed the robbery, it is 
claimed that there were six men in the gang 
and that they made their escape in an auto- 
mobile which was later found by the police 
on 119th St. In the machine was found a 
hammer, with which it is believed the thieves 
smashed the window. 

Mr. Edelman was alone in his store about 
8.30 o'clock on Tuesday night when sud- 
denly there was a crash of falling glass. He 
ran to the front of his store just in time to 
see one man turning the corner at 119th St. 
with a tray of jewelry and another man 
waving a pistol and threatening anyone who 
attempted to stop him. The men ran to a 
waiting automobile which was standing on 
E. 119th St. and made their escape. 

Immediately after the crash occurred hun- 
dreds of people gathered around the jewelry 
establishment, but in the meantime two sons 
of Mr. Edelman had rushed down from 
their apartment above the store and assisted 
their father in clearing out the window. 

A man who was stationed in a switchman’s 
tower on the Third Ave. elevated railroad 
at the corner of 119th St. saw the bandits 
run to the waiting automobile and told the 
police he believed there were about six of 
them in the gang. No brick or any other 
missile was found in or near the window 
and for that reason it is believed that the 
hammer which was found in the automobile 
was used to smash the glass. Mr. Edel- 
man’s loss will be complete as he is not 
insured. 








Involuntary Bankruptcy Proceedings Started 
Against Colombia Emerald Syndicate 


Involuntary bankruptcy proceedings were 
started last Wednesday in the United States 
District Court against the Colombian Emer- 
ald Syndicate, Ltd, 165 Broadway, New 
York. This concern is engaged in the busi- 
ness of mining and selling emeralds, and, in 
addition to owning two emerald mines, also 
has an interest in several other mines in 
Colombia, S. A. 

The petitioning creditors include Joseph 
J. Paris, former president of the concern, 
who holds a claim for $5,000; Austin A. 
Crary, $1,250, and James D. O’Donnell, 
$500. On the day the petition was filed, Judge 
Julian W. Mack appointed Wolcott H. Pit- 
kin, as receiver, under a bond of $5,000.. 

It is claimed that the concern has on hand 
a stock of emeralds amounting to between 
3,000 and 4,000 carats. In addition, they 
also possess some office furniture and fix- 
tures. This concern is a corporation, or- 
ganized under the: laws of Delaware, with 
an authorized capitalization of $200,000. 

According to the order appointing the re- 


83 


“ceiver, the alleged bankrupt owns, in fee, 


two emerald mines, known as Chivor No. 4 


and Chivor No. 2, and a one-third claim in 


three other emerald mines, known as Paz de 
Chivor,; Esperanza de Chivor and Triumfo 
de Chivor. All of these mines are situated 
in the Department of Boyaco, Republic of 
Colombia, S. A. Until recently the two 
mines owned by the alleged bankrupt con- 
cern were being actively operated and the 
emeralds mined were sent to New York for 
sale. Owing to the condition of the market, 
however, the stones mined did not bring 
their real value, so for this reason most of 
the income of the firm was cut off, causing 
mining operations to cease. The order fur- 
ther states that early in March, 1923, it be- 
came necessary for the concern to raise 
$3,000 to meet certain drafts, so for this rea- 
son borrowed the money from two of the 
directors, who hold as security an emerald 
weighing 630 carats and which is said to 
have a real value of $17,000. It is claimed 
that the firm’s bank balance is less than $20, 
while the liabilities are placed at $48,000. 








CLEVER CHECK OPERATOR 


Boston Police Hold Man Charged with 
Swindling Among Jewelers by Forg- 
ing Signatures to Checks 


Boston, Mass., April 6.—Blank checks, 
with the names of banks extending from 
Schenectady, N. Y., to Boston, together with 
several stamps supposed to bear the signa- 
tures of bank treasurers for certification pur- 
poses, were discovered April 4, in the War- 
ren Ave. room of William N. Smith, alias 
Whiting, when a visit was made by In- 
spectors Morrisey and Dorsey, following the 
arrest of Smith on bad check charges. The 
police believe that he has been laying down 
bad checks in other cities between Boston 
and New York. 


Smith was arrested when he called at the 
jewelry store of Hall & Edwards at 118 
Tremont St. with a check for $375 which, 
it is charged, bore the forged signature of 
Samuel Adelberg, a jeweler in Pemberton 
Square. Previously, the police say, Smith 
had passed a check for $16.90, bearing 
Adelberg’s forged signature. On March 10 
he is alleged to have forged the name of A. 
Rosenauer, a jeweler at 410 Massachusetts 
Ave., to checks on the Franklin Jewelry Co., 
securing a diamond ring valued at $275. He 
is also alleged to have uttered several checks 
on a downtown clothing store bearing the 
supposed signature of Rosenauer and 
amounting to $138.25, 

It is charged that Smith’s method of ob- 
taining the signatures of victims was to 
write a letter to them on the stationery of 
a hotel, stating that he was interested in 
the purchase of a diamond ring and asking 
that a letter be sent to him stating the price 
and other details, and from this letter he 
obtained a signature. In order to discover 
what bank they did business with he would 
drop into their store, it is charged, stating 
that he had to send a check in the mail and 
had none of his own checks with him, ask- 
ing for the loan of one of their checks so 
he could fill in the name of his bank. 

It is alleged he then proceeded to forge 





‘their names to checks: he secured from those 


banks. 
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SAPPHIRES anp EMERALDS 


(Oriental and Australian) 
Furnished or Cut for 
Bracelets, Rings, and All Mountings 


Also a Comprehensive Line of 


STONE BEAD NECKLACES 


in Agate, Amazonite, Amethyst, Aquamarine, Aventurine, 
Cornelian, Chalcedony, Chrysoprase, Coral, Jade, Lapis Lazuli, 
Opal, Topaz, Tourmaline, Turquoise, Turquoise Matrix. 


“2! ESPOSITER, VARNICO., 


Ps. APA. 3 Lapidaries and Importers of Precious Stones 
15 Maiden Lane, New York 





Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 
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Samuel Lenkowsky & Son 


Importers of 


DIAMONDS 


Announce that on or about April 15th they will move their offices 
from 71 Nassau Street, where they have been located for the past 
seventeen years, to 


170 Broadway 


Telephone NEW YORK Suite 
Cort. 1955 306-307 












































STONES OF OLD EGYPT 


CARNELIAN LAPIS TURQUOISE 


in a new shipment inclusive of all desirable sizes and shapes, ready 


NOW! 


Egyptian jewelry is already dominating the displays in the up-to-date shops 
thruout the country and the demand is growing stronger every day. Our 
stock will meet the requirements of all manufacturers. Our offerings are 
most attractive. 


H. NORDLINGER’S SONS, INC. 


Importers and Dealers in Precious, Semi-Precious and Imitation Stones 


New York, 70 West 40th St. 
Paris, 32 Rue Beaurepaire Gablonz, a/N Jaegergasse 3 Providence, 6 Washington St. 
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CONVENTION PLANS 





Cincinnati Jewelers Arranging to Entertain 
Visitors to Convention of National 
Wholesale Jewelers’ Association 

April 26, 27 and 28 


CincinNATI, O., April 7.—With members 
of the several committees as busy as they 
can be, because of good business which 
seems inclined to hang over the usual season, 
events are beginning to shape themselves for 
the convention of the National Wholesale 
Jewelers’ Association which will be held in 
this city during the last week of April. 
Committees have been getting together for 
a couple of weeks now and yet there is 
always one or two absent at each session, 
this being due to trips out of the city, tak- 
ing of inventories, buying of merchandise 
and other matters attendant upon the jewelry 
trade. However, the entertainment .tenta- 
tively outlined in last week’s issue of THE 
Jewelers’ CIRCULAR will, in all probability, 
be carried out with a beefsteak dinner in 
the grill of the Hotel Gibson on Thursday 
evening and the banquet on Friday evening, 
the latter being held in the old ball room. 
The beefsteak dinner will evoke a few 
memories of “the good old days” of steak 
and pitched potatoes in rathskellers of 
breweries, as it will be conducted along this 
line. But the saddest part of it is there will 
not be any “creamy tops” that formerly went 
with the steak and potatoes. The enter- 
tainment committee is trying to line up 
several vaudeville turns whose endeavor it 
will be to provide a source. of amusement 
to delegates. 

With that matter practically settled the 
committee is now turning its attention 
toward entertaining the women who will be 
in Cincinnati during the meeting. A huge 
theater party will probably be held on one 
of the evenings after the women have made 
an automobile tour of the “Queen City.” 
Cincinnati offers a great many objects of 
interest and those who see ‘fit to take ad- 
vantage of the tours will go through Rook- 
wood pottery, one of the -greatest in the 
United States and also the Art Museum in 
Eden Park. It is not the intention of any 
of the committees to overlook the fair 
guests and every precaution will be taken 
to maintain Cincinnati’s hospitality. 

Mrs. Strauss, wife of Sigmund Strauss, 
diamond importer of this city, has written a 
new march which is dedicated to the National 
Wholesale Jewelers’ Association and it will 
be played for the first time during the con- 
vention. Mrs. Strauss is a musician of 
recognized ability and is the composer of a 
number of compositions. The new number 
will probably receive its premiére on the 
night of the first entertainment and be re- 
played during the big banquet on Friday 
evening. 

A general get-together of officers and all 
standing committees of the Wholesale 
Jewelers’ and Manufacturers’ Association in 
Cincinnati, together with the special com- 
mittee that has been selected for the Na- 
tional Wholesale Jewelers’ Association con- 
vention will be held at the Gibson Hotel next 
week. The meeting has been called by 
President Joseph T. Homan for the purpose 
of clearing up all details in connection with 
the convention and to see that the local end 

program is all straightened out. Mr. 
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Homan received word from Thomas A. 
Fernley, secretary at Philadelphia head- 
quarters, that tentative arrangements agreed 
on here would fit right in with the business 
end of the meeting. The special committee 
that is arranging matters here is made up of 
Arno Dorst, chairman; Eli and David J. 
Gutmann, Harry Stegeman, J. Charles 
Becker and Julian G. Schwab. 





Program of Subjects to Be Discussed at 
Wholesale Jewelers Convention at 
Cincinnati Now About Complete 
PHILADELPHIA, April 3.—The National 
Wholesale Jewelers’ Association, through 
Thomas A. Fernley, this city, its secretary, 
has just sent out to members a complete 


. program of the 17th annual convention 


which will be held in the Hotel Gibson, Cin- 
cinnati, O., Thursday, Friday and Saturday, 
April 26, 27 and 28. The program as de- 
termined on follows: 


ProckaM, SIXTEENTH ANNUAL CONVENTION, THE 
NaTIONAL WHOLESALE JEWELERS’ ASSOCIATION 


Morning Sessions, 10 o'clock. 
Adjournment, 12.30 o'clock. 
Afternoon Sessions, 2.30 o’clock. 
Adjournment, 5 o’clock. 


[Nore: Topics listed will be presented in the 
order named insofar as possible. President Burdick 
suggests, however, that the order in which subjects 
are presented may be changed to satisfy the con- 
venience of members or of the speakers, or if it 
seems desirable for the better consideration of any 
subject involved.] 

Annual Address of President Burdick. 

Address of Welcome to Cincinnati—Joseph T. 
Homan, president Cincinnati Wholesale Jewelers’ 
and Manufacturers’ Association. 

Report of Secretary—Thomas A. Fernley. 

Some suggestions concerning jewelry distribution— 
Edward H. Hufnagel, president American Na- 
tional Retail Jewelers’ Association. 

Retailers’ View of the Wholesaler— 

Wm. A. Inskeep, Columbus, O., Ohio Retail 

Jewelers’ Association. 

A Study of Jewelry Distribution—Maurice J. 
Karpeles of Karpeles Co. 

Proposed New National Stamping Act—Discussion 
led by Marcel M. Mirabeau of Lissauer & Co. 
Discussion: Shall We Modernize Our Business?— 

Ted Huggins, A. I. Hall & Son. 

Reference to shoit terms on watches instead of 
concessions involving long time. 

Problems of Inside Management— 

What is the average percentage of cost of 
traveling salesmen, i. e., salary plus expenses 
in terms of percentage of sales? 

What means are employed to reduce the 
amount of returned goods? 

How may memo business be handled on a 
more satisfactory basis? 


REPORT BY MEMBERS AND DISCUSSION CONCERNING 
COST OF DOING BUSINESS AND MEANS WHEREBY 
DISTRIBUTION MAY BE CONDUCTED ON A MORE 
ECONOMICAL BASIS, 

This report will be based on questionnaire sent to 
the members asking for comparison of cost of 
doing business figures for 1914-1918-1922. 

Appointment of Nominating Committee. 

Fraudulent or misleading advertising—Emanuel 
Grafner, Grafner Bros. 

Wholesale House Management Problems— 

What number of executives and employes are 
necessary to handle business on a_ given 
amount? - 
What are the best methods of disposing of 
slow selling stock including use of association 
overstock bulletin? 

How many times can merchandise inventory 
be turned annually? 

What is the cost of catalog in terms of per- 
centage of sales? 

Conditions in Watch Material Distribution—By 
a representative of the Jewelers’ Supply and 
Watch Material Group. 

National Jewelry Publicity 


nounced later). 
Remarks—Clifford B. Poage, Columbus, O. 





(Speaker to be an- 
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Expression of preference regarding place of next 
convention. 

Election of officers. 

Adjournment. 


The Cincinnati Wholesale Jewelers’ and 
Manufacturers’ Association is anxious to 
secure complete data on the attendance at the 
convention, so Secretary Fernley has urged 
manufacturers and jobbers who intend to 
come to Cincinnati to notify his office at 
once, giving the names of all those who will 
be present, including the ladies, as well as 
employes who will attend the convention. 








STEAL PAY ROLL 


Cashier for W. A. L. Silver Mfg. Corp., New 
York, Held Up and Robbed of 
Bag Containing $1,200. 


Despite the efforts being made by the 
New York police to suppress the activities 
of bandits who have terrorized metropolitan 
merchants for several weeks, these denizens 
of the underworld still hold sway. On Sat- 
urday two bold men relieved Miss G. Bein- 
stock, cashier for the W. A. L. Silver Mfg. 
Corp., 174 Worth St., of the concern’s pay- 
roll amounting to $1,200. 

It has been Miss Beinstock’s custom for 
some time to go to the Chatham Square 
branch of the Corn Exchange Bank each 
Saturday morning for the payroll. Last 
Saturday she made her usual withdrawal of 
$1,200 and after placing the money in a 
small bag tucked it in the sleeve of her coat. 

Miss Beinstock walked to the building at 
176 Worth St., in which the office of the 
silver concern is located, and as she stepped 
into the hall was accosted by two young 
men who threatened her unless she handed 
over the payroll. The cashier struggled 
with the bandits but they finally snatched 
the bag away from her and then ran out of 
the building. They were followed by Miss 
Beinstock who was screaming for help but 
before assistance arrived the men had made 
their escape in one of the tenement houses 
on Baxter St. 

The men, it is believed, had been watch- 
ing Miss Beinstock for some weeks. 











SENT TO PRISON 





Jewelry Thief Found Guilty in Terre Haute, 
Ind., Court and Given Sentence of from 
Two to Fourteen Years 


EvaANSVILLE, Ind., April 7.—Bert Tosser, 
alleged habitual criminal and jewelry thief, 
was found guilty of the charge of robbery 
by a jury in the Vigo County Circuit Court 
at Terre Haute, Ind. Thursday, and was 
sentenced to serve from two to 14 years in 
the State prison by Judge John P. Jeffries. 

Tosser was charged with being an habitual 
criminal, robbery, grand and petit larceny 
in connection with the robbery of Lebovic 
Morton’s store at Terre Haute on Dec. 4 
of last year, when jewelry and valuables 
valued at $437 were stolen. 

Arrested with Tosser, his brother, Fred, 
now in the Knox county jail at Vincennes, 
Ind., on a charge of robbery, and two others 
are out on bond and will be tried later. A 
ring, found in Tosser’s pocket after his ar- 
rest, was identified by Morton and his wife 
as being one that was taken from the store. 













THE JEWELER®S’ 





CIRCULAR 





April 11, 1923, 




















ama caren, 
AMSTERDAM:—17 NIEUWE ACHTERGRACHT Established in 1892 as “S. J. Son” 


SON & PRINS 
IMPORTERS OF DIAMONDS 


31 NORTH STATE STREET 


CHICAGO 


Carefully Assorted Lots—Sizes, Melees, Fancies, Large 
Stones. Particular Attention to Your Immediate Calls. 

















iLsdddididisddididididdddddddddddddddddddddddddddddidddddddddidd ddidddddiididddiddlidddddlidddditiiddddddddddddddddiiidddsdddisidddddddddddddddddddddddslidsaanncnccnccccciiiin 


DIRECT FROM THE LAND OF TUT-ANKH-AMEN 
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EGYPTIAN CARNELIAX BEAD NECKLACES 
Also Scarabees and Other Real Stones, Bead Necklaces and Gold Earrings 


A. SCHORR & COMPANY 
15 MAIDEN LANE NEW YORK 
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IMPORTERS OF PRECIOUS AND SEMI-PRECIOUS STONES 8 
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CABLE ADDRESS : AMSTERDAM 
RIPRAP, LONDON ANTWERP 


JAC. ROMYN 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 


19-20 HOLBORN VIADUCT LONDON, E. C. 1. 




















A. & 8. ESPOSITER © EXPERT LAPIDARIES 
NEW YORK We are always in the market for fine rough 
Tele. Bryant 4787 gem material. 
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DEATH OF MOSES L. LORENTZ 





New York Diamond Importer a Pneu- 
monia Victim Following a 
Short Illness. 

An attack of pneumonia, lasting only a 
few days, culminated suddenly on Saturday, 
March 31, in the death of Moses L. Lorentz, 
diamond importer, 65 Nassau St., New York. 
The funeral services were held on Monday, 
April 2, at Mr. Lorentz’s late home, 842 
Park Place, Brooklyn. Dr. Newman, of the 
Brooklyn Society of Ethical Culture, and 
Dr. Gross, of Union Temple, Brooklyn, of- 
fciated. Burial followed at Union Fields, 
Cypress Hills. 

Mr. Lorentz always enjoyed good health 
and only a few days before he was taken ill, 
he had returned from a trip to the south. 





THE LATE MOSES L, LORENTZ 


He was stricken with the grippe, which sud- 
denly developed into pneumonia. Mr. Lor- 
entz was an athletic man and it was thought 
his excellent physical condition would carry 
him through. Early on the morning of his 
death, however, he suffered a relapse and 
a few hours later passed away. Mr. Lorentz 
died not knowing that his father, 92 years of 
age, who resided with him, had passed away 
two days before. 
_Moses L. Lorentz was a native son of 
New York city, having been born in the 
Metropolis on June 25, 1869. In his youth 
he attended the public schools, and at the 
age of 16 started out to learn the diamond- 
setting trade. During his apprenticeship and 
in later years after he had become proficient 
in diamond setting, he was connected with 
Tiffany & Co., Powers & Mayer, William 
Scheer, Inc., and Jacob Mehrlust. Mr. 
entz was considered one of the finest dia- 
mond setters in the country and gained a 
Breat deal of credit when he set one of the 
big emblems which was used at the Panama 

Xposition. ‘ 

In 1916, Mr. Lorentz started in the dia- 
mond importing business on his own account 
and opened an office at 65 Nassau St., where 
he had been located ever since. About six 
years ago, he was joined by his son, Carl S. 
Lorentz, and: in 1921, another son, Milton M. 
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Lorentz, was taken into the business, with- 
out any change in the firm name. In the 
future the business will be carried on by 
these two sons. 

Mr. Lorentz had a large circle of friends 
in the trade who learned with deep regret 
of his death. He was a lover of outdoor 
sports and one of his “hobbies” was hiking. 
He was especially popular with the young 
men in the industry and was always ready 
to advise and assist them. He also took a 
great deal of interest in charity work and 
was always ready to give aid to the needy. 

Mr. Lorentz was a member of the Royal 
Arcanum, Brooklyn Society of Ethical Cul- 
ture, Hungarian Chamber of Commerce and 
the Brooklyn Federation of Jewish Chari- 
ties. 

The deceased is survived by a widow, two 
daughters and two sons. 








DEATH OF H. G. SMITH 





Providence Manufacturing Jeweler Passes 
Away in His 78th Year After 
a Long Illness 


ProvipENcE, R. I., April 7—Henry G. 
Smith, for many years a manufacturing 
jeweler as a member of the firm of Smith 
& Greene, but the .past dozen years em- 
ployed by B. A. Ballon & Co., Inc., died 
Thursday night at his home, 901 Broadway, 
East Providence, after a long illness. About 
a year ago he suffered from an attack of 
the grip and was threatened with pneumonia 
from which he never recovered, although it 
was only within the last few weeks that his 
condition became serious. He was in his 
78th year and had lived in East Providence 
for nearly 40 years. 

Mr. Smith was a native of Germany, 
where he was born in 1845, but had resided 
in the United States since an early age, 
having come to this country with his parents 
when only about five years old. His educa- 
tion was attained in the public schools in 
the vicinity of New York city and after he 
left school he engaged in jewelry designing 
and handicraft work for a few years until 
1864 when he decided to remove to Provi- 
dence and secured employment in one of the 
manufacturing jewelry establishments. 

In 1879 he formed a co-partnership with 
the late Daniel Tonge, and under the firm 
style of Smith, Tonge & Co., began the 
manufacturing of jewelry in fine rolled plate. 
After about a year Mr. Tonge withdrew 
from the concern and the business was 
continued by Mr. Smith alone the firm style 
being changed to H. G. Smith & Co. In 
1883, Augustus A. Greene, now head of the 
manufacturing jewelry firm of A. A. Greene 
& Co., 215 N. Main St., this city, who had 
been in business for several years with 
others, joined with Mr. Smith and the firm 
became Smith & Greene. 

The firm had a small shop in the Austin 
building on Clifford St., where it manufac- 
tured a line of rolled plate chains, also 
charms, bars, lockets and everything in the 
nature of findings used on chains. The busi- 
ness grew rapidly until about two years 
later the concern found it necessary to re- 
move to larger quarters which were secured 
in the Fitzgerald building, 185 Eddy St., 
where between 75 and 100 hands were em- 
ployed. In 1894 Mr. Smith withdrew from 


CIRCULAR 





87 


the concern which was continued by Mr. 
Greene as A. A, Greene & Co. 

Soon after entering business for himself 
Mr. Smith bought. a.-home..at--Riverside, a 
village in the town of East Providence about 
five miles from this city, where he lived until 
about 10 years ago, when he removed to the 
Watchemoket section of that town, wheré 
he has since lived. After his retirement 
from the firm of Smith & Greene, Mr. 
Smith devoted several years to dealing in 
real estate and writing insurance and about 
a dozen years ago took a position with B. A. 
Ballou & Co., Inc. 

Deceased was a member of St. Andrew’s 
Lodge of Masons of Riverside and while 
living in that village was actively identified 
with the Riverside Improvement Society and 
the Riverside Public Library Association 
and for more than 10 years was a deacon 
of the Riverside Congregational Church. 
He was a member of the Congregational 
Brotherhood of East Providence. He 
leaves a widow, one son and a daughter. 








Gem Bought Five Years Previously Is Stolen 


and Found Again in Pawnshop, 
Where Purchased 


Lounging after dinner in the lobby of 
the Commodore, the man from Butte 
confessed that he was at peace with the 
world and had only one problem on his 
mind, says the New York Sun. 

“During the Christmas holidays five years 
ago,” said he, “I was passing through 42nd 
St. and in a pawnshop window near Broad- 
way Saw a queer looking jewel I thought 
would please a home town friend whose 
taste runs to the bizarre in personal orna- 
mentation. 

“I bought it. It was a good sized, odd 
shaped nugget of Klondike gold, in the cen- 
ter of which was set an aquamarine about 
as large as a vest button, while in a depres- 
sion at one end was a small ruby. 

“The nugget was about an inch long and 
almost as wide, with irregular edges. I con- 
cluded it would make a wonderful headlight 
for my friend, so I had the broochpin fasten- 
ing taken off and a stickpin put on. Then I 
sent the thing to him in Butte by registered 
mail. 

“He wore it for a time and when it ceased 
to create a sensation he gave it to his wife. 
But it upset the town for a time. My friend 
wired hysterical thanks and J got a flood of 
telegrams begging for duplicates. 

“Now, here’s where the problem comes in. 
Passing that same pawnshop today, five 
years later, I chanced to look into the win- 
dow again, and I'll be jiggered if that iden- 
tical jewel hadn’t got right back into its old 
place. I went in to make certain it was the 
same and when I had convinced myself I 
bought it again. 

“In reply to my wire my friend’s wife 
telegraphed that the jewel had mysteriously 
disappeared nearly two years ago. The only 
change was that the stickpin had been re- 
moved and a broochpin put in its place, but 
my friend’s wife may have had that done. 
The pawnshop people knew only that it was 
an unredeemed pledge. 

“Of course, the jewel had been stolen, but 
the problem to my mind is what chance di- 
rected that it should come back to its old 
pawnshop home and that I should see it 
there and get possession of it again.” 
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MEDIUM and 
FINE QUALITIES 








American Gem & Pearl Company 
6 West 48th Street, NEW YORK CITY 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 


WWE YN) 


Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 


pages, is devoted to the anat- 


omy of the eye and especially 
the ocular nervous system. 


Price, $5.00 


The Optical Publishing Co., 
11 John S., New York 
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Jobbing Stones 








The Jewelers’ Circular 


BUYERS DIRECTORY 


PRICE ONE DOLLAR 








The Jewelers’ Circular Publishing Co. 
11 John Street, New York 


Get the habit of mailing your 
jobs to us, for quick and efh- 
cient service, at right prices, 
also stone seal engraving, en- 
crusting, and lapidary work. 


Kroner, Hyman & Co., Inc. 
Importers of 


Precious and Imitation Stones 
51 Maiden Lane 


New York City 














BVO SSSVSTSTSTSTSTSTSTTSt 


*~*s eee ee eee HBS 88S 


ABBOT BBB VVVVVVVVVVVVSVSSVVVTTTVVSTVFTVsVIVVss 








When Tiffany was 
at Union Square 
Frank C. Osmers *neotete nee 
Specialized Then as Now in 
Seed Pearl Repairing, Remodelling and Renovating 














Attention—Manufacturers 


ONYX RING STONES 


Furnished for Any Size 


Diamond 
EARRING STONES 


ONYX and AMB 


THE DOUBRAVA CO. 
61 Beekman St. New York 

































Genuine Butterfly Lockels 


Sterling Silver and 1/10 
Filled Frames sent upoo # 
~ proval to reliable houses. 


$13.50 per assorted doses 


on pad. 


j Butterfly Novelties and 


Jewelry Imp. 


33 Bromfield St., Bostos, 
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ALLEGED CHECK SWINDLER 


faltimore Police Arrest Man Charged With 
Passing Worthless Paper at 
Jewelry Stores 

BattmmorE, Md., April 7.—Quick work 
by Detective Captain Charles H. Burns 
and co-operative work by a local jeweler 
resulted in the arrest of Samuel Levin, 
alias “Samuel Zucker,” 45 years old, of 
Third Ave, New York, on charges of 
obtaining jewelry by means of alleged 
worthless checks. Had it not been for 
prompt action taken by Captain Burns within 
an hour after he received complaints Levin 
would have made a clean getaway, detec- 
tives say. 

Levin was arrested March 31 and on 
April 2 he was held in $5,000 bail by 
Magistrate J. H. Stanford at Central 
Police Station on charges of obtaining 
jewelry and attempting to obtain jewelry 
by giving alleged worthless checks. Levin 
visited many local jewelry stores several 
days before he started to utter the checks. 
On Saturday he went to the store of the 
Castelberg National Jewelry Co., Lexing- 
ton St. and Park Ave., where he obtained 
a diamond ring valued at $800, giving a 
check in payment. 

From Castelberg’s he went to the store 
of Leon Levie, Lexington St., near 
Howard, where he bought a bill of jewelry 
amounting to over $800. From the Levie 
store he obtained a string of imitation pearls 
and other trinkets valued at $40, but a dia- 
mond ring valued at $750 was withheld from 
Levin's possession pending examination of 
the check. At the store of Arthur C. 
Macy, 205 N. Charles St., Levin obtained 
a watch and chain valued at $195, giving 
an alleged worthless check in payment. 

Through an odd coincidence Detective 
Lieutenant Lawrence King received infor- 
mation concerning Levin. King trans- 
mitted the information to Captain Burns. 
Burns assigned detectives to the case and 
King and Lieut. G. W. Armstrong learned 
that Levin had rented a store on Charles 
St, but never had occupied the rooms. 
Levin represented himself as a silk mer- 
chant. Lieutenants King, Armstrong and 
Charles F. Barranger made a_ hurried 
round of jewelry stores warning jewelers 
to be on the lookout for the man. 

From one store King and Armstrong 
learned that Levin had visited the store 
accompanied by his wife, and had nego- 
tiated for the purchase of a ring. At 
Macy's they learned that Levin had already 
obtained jewelry valued at $195. They 
next learned that Levin had visited Castel- 
berg’s and Levie’s ahead of them and had 
left checks, The chase became exciting 
because of the 300 jewelry stores in the 
city. Captain Burns sent out an extra force 
of detectives. Ten minutes after Arm- 
strong and Barranger left the store of 
Mitchell & Norwig, 318 N. Howard St, 

in and his wife entered and began to 
sy for a watch and chain valued at 





But the clerks had been warned and when 
Levin Offered the check they refused to ac- 
cept it. Levin and his wife left the store 
and word was flashed to the detective 

tau of their presence on Howard St. 
sent out more; men. Armstrong, 
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King and Barranger trapped the couple two 
blocks from the Mitchell & Norwig store. 
Levin was in a music store negotiating for 
a saxophone. 

The checks were drawn on the Colonial 
Trust Co., Baltimore, where Levin had but 
$5 to his account, detectives say. Levin 
was photographed and measured for the 
Bureau of Identification. Jewelry valued 
at $1,500 was recovered by the detectives 
when Levin and his wife were examined at 
police headquarters. Mrs. Levin was held 
for investigation. 





—— 
ee 


Princess Yolanda’s Wedding Gifts 


Cable dispatches from Rome on Monday 
told of the wedding of Princess Yolanda to 
Count Carlo Calvi di Bergolo. 

Count Calvi gave his bride a superb rec- 
tangular sapphire ring set in platinum. The 
gift of the Queen Mother is a beautiful pearl 
necklace and a grand piano. The court 
ladies have presented a table service of solid 
silver. Presents are arriving from many 
parts of Italy, as well as from abroad. The 
Princess writes an autographed letter of 
thanks to all who remember her. 

The 40 girls who were Princess Yolanda’s 
playmates as a child and with whom she has 
always been most intimate, have bought her 
a present, but desire that it shall be a sur- 
prise. The Cabinet has presented an elabo- 
rate gold dinner service, hand chased. 

Two war orphans were chosen as the 
bride’s pages of honor, one a 10-year-old 
Roman boy; the other, aged 11, comes from 
Iglesias, Sardinia. 

It is not known here where the honey- 
moon will be spent, but it is believed that 
the Count will take his bride to a place 
where she can ride and hunt, for these are 
her favorite sports. 

Princess Yolanda was deeply touched 
when a deputation of Fiume women pre- 
sented her personally with a solid silver 
coffer. The Princess also greatly appre- 
ciated the gift sent by coral workers of 
Torre del Greco, the center of the coral in- 
dustry. It consisted of three necklaces of 
the finest shell, one a pale pink, another of 
rose color, and a third a deep red. (The 
Princess is brunette.) 

Queen Helena has given her daughter a 
magnificent pearl necklace. 











Charles F. Artes, of the Charles F, Artes 
Co., Inc., Evansville, Ind., has had a boom 
started for him for the position of Republican 
State chairman of Indiana. Mr. Artes is 
being groomed to take the place of Lawrence 
Lyons, State chairman, who created a sen- 
sation a few days ago by stating in an inter- 
view that several weeks ago he had become 
a member of the Ku Klux Klan and that he 
had resigned because he found it to be an 
“un-American order.” Since then party 
leaders have been clamoring for his resigna- 
tion and among the many men mentioned as 
his successor is Mr. Artes. For many years 
Mr. Artes has been active in politics in 
southern Indiana. While he is one of the 
leading retail jewelers of the city, he takes 
enough time off to play the game of politics 
and says that is his main recreation. In the 
event that his party should make him State 
chairman, Mr. Artes’ many friends here say 
that he will “make good.” 
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DEATH OF ALFRED R. CROSBY 





Veteran Attleboro Jeweler Passes on at 
His Home in That City. 


ATTLEBORO, Mass., April 6.—Alfred R. 
Crosby, one of the founders of the jewelry 
firm of Smith & Crosby, died last Monday 
at his home in this city. He was born Aug. 
31, 1838, at Glover, Vt., and was educated at 
Barton, Vt. At the age of 22 he enlisted in 
the army and served throughout the Civil 
War. He came to Attleboro in 1866 and en- 
gaged in the harness business. Later he 
formed a partnership with William H. Smith 
under the firm name of Smith & Crosby, to 
engage in the manufacture of jewelry. This 
partnership was continued until 1907, when 
Mr. Smith disposed of his interests to Mr. 
Crosby. ‘Twelve years ago the management 
of the business was taken over by Alfred D. 
and George H. Crosby, the two sons of the 
deceased. 

Mr. Crosby was active in Masonic circles 
and at one time was a district deputy of the 
23rd Masonic district. He was a State rep- 
resentative from the Attleboros in 1897 and 
1898, and also a member of the school com- 
mittee. 

He is survived by a widow, two sons and 
a daughter. 








Preparations Complete for the Great New 
England Banquet to Be Held at 


Providence April 14. 


ProvipENCE, R. I., April 7.—The stage is 
all set for the first formal banquet held by 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association in several 
years. The scene of the event will be in 
the ballroom of the new Providence-Bilt- 
more Hotel next Saturday evening, April 14 
and a capacity attendance is assured, accord- 
ing to reports made by the committee in 
charge. 

Every effort has been put forth by the 
special banquet committee of which Archi- 
bald Silverman is chairman, to have this 
event compare favorably with any of the 
predecessors for which the association in the 
past has been famous. Responses from the 
members indicate that the gathering will be 
a large and representative one of the in- 
dustry in New England while many of the 
members will entertain guests from away. 
An orchestra will provide a musical pro- 
gramme during the dinner and the decorative 
features will be unique and distinctive. 

A brief address of welcome will be made 
by the president of the association, Edgar 
M. Docherty, who will introduce the toast- 
master. The speakers will include Congress- 
man Walter M. Chandler, of New York, on 
“Pros and Cons of Current Political Prob- 
lems”; Hon. Robert M. Washburn, of Bos- 
ton, on “Bullets and Ballots the Problems 
of Peace,” and Jacob Armour, of Illinois. 

There will be a reception from 5:30 to 6 
o'clock at which time the dinner will be 
served promptly. 








It was recently reported that Joel J. Rose 
and Charles Nusbaum, Rochester, N. Y., 
had engaged in business as partners. This 
is an error as they are both engaged in busi- 
ness individually and only rent an office 
together at 301 Central building. 
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How to Tie Up with “National Sterling Silver Week” 











Abstract of Address Delivered at the Convention of the Massachusetts and 
Rhode Island Retail Jewelers’ Association at Springfield, Mass., March 
27-28, by F. S. Taggart, Secretary of the Sterling Silverware 
Manufacturers’ Association 














THE date for National Sterling Silver 

Week (May 14-19) has been selected 
for certain definite reasons. For one thing, 
June is the wedding month of the year, and, 
next to December, as statistics show, is the 
largest gift month. All during the Spring, 
the jeweler is bending his efforts toward a 
large turnover in June. National Sterling 
Silver Week, coming as it does in the middle 
of May, wil! help to determine the kind of 
gift that is to be given to graduates, for 
the wedding anniversary, or other occasion, 
and will bring the subject to the mind of 
your customer sufficiently long in advance 
to give an opportunity for thoughtful and 
quietly made selections. 

The bride is thinking about the sterling 
that she will have for her new home and 
her friends are thinking of what they will 
give her. National Sterling Silver Week 
ought to make it possible for the bride and 
her friends to select some pattern for the 
wedding, so that her gifts in sterling will 
harmonize. 

For another thing, this year, Sunday, May 
13, will be Mother’s Day. This day is be- 
coming more and more prominent as a gift 
day, and the coincidence of Mother’s Day 
and National Sterling Silver Week will give 
to the retailer, who is co-operating, an op- 
portunity to develop both the spirit of 
Mother’s Day and his turnover of sterling. 

This fact gives the retailer, who is co- 
operating in the National Sterling Silver 
Week an opportunity to dress his windows 
on Friday with a sterling display, and to 
feature sterling as a gift for Mother’s Day. 

The advertising for the National Sterling 
Silver Week during the preceding week or 
two can, with propriety, call attention to 
Mother’s Day, and the windows dressed for 
the week will be seen by thousands on 
Saturday and Sunday and influence the pur- 
chases. 

The National Jewelers’ Publicity Associa- 
tion intends to make a feature of Mother’s 
Day in its advertising. this year, and close 
co-operation between all factors in the trade 
for National Sterling Silver Week, includ- 
ing Mother’s Day, cannot help but be of 
tremendous advantage. 


I have had a number of letters from re- 
tailers since the campaign was first com- 
menced, asking for suggestions as to what 
might be done to make the week a success. 
Some of the manufacturers have asked for 
suggestions to pass to their customers, and 
the trade papers have urged that merchan- 
dising schemes be furnished to the retailers 
for their modification or adoption, as the 
occasion requires. 

This is the first opportunity that I have 
had to respond to any of these suggestions, 
and I am going to try, in a concrete way, to 
make some suggestions. It must be under- 


stood that they are only suggestions and 
contain only the seed of thought. Local con- 
ditions or the circumstances of the retailer 





will govern his use of any of them. 


Schools 

The schools, particularly in the larger 
cities, furnish a ready means for education 
among the future home makers, and Na- 
tional Sterling Silver Week may be but the 
beginning of a plan for extending the 
knowledge and appreciation of sterling in 
your community. In nearly all high schools 
there are days assigned for talks to the 
classes upon current topics or interesting 
subjects. In many cases, local speakers are 
drafted for these short talks. 

T have no doubt that in such communi- 
ties, local retailers can arrange with the 
principal of the school for a talk one day 
during National Sterling Silver Week upon 
the subject of sterling silver. This, of 
course, must be a general and educational 
talk. 

Few, if any, of the young people know 
what sterling is, the derivation of the name, 
little about its quality, or what it represents 
in the world of art, craftsmanship or utility. 
Some time might be given to the discussion 
of the proper setting of the table, and, if the 
opportunity offers, you may be able to 
arrange for some illustrative table settings. 

There are many other variations of the 
theme, which can be carried into a school 
talk, and can be done quite properly within 
the school curriculum, and you may be 
assured that the word will be carried home 
to the mothers, who, of course, are interested 
in all such subjects. 

The retailers of the community will of 
course capitalize this by articles in the local 
papers, printing in full the remarks of the 
speaker, for the benefit of a wider audience, 
and from which all jewelers will receive 
the benefit. 

Possibly this suggestion may fit in with 
the domestic science course, or a similar 
course by whatever name it may be known. 
In few of these is there anything taught 
today about silver. In such course many of 
the essentials of home making are taught, 
including, in many cases, the setting of a 
table, but there is little or nothing about 
silver, its necessity or its place or meaning 
in the home. The talk may deal with a 
discussion of design and period, as applied 
to table silver. 

If you do not do this, possibly you can 
combine the school with the store by having 
competition in settings of tables, invitations 
going to high school girls to compete for a 
prize of sterling silver, the award to be 
made by some competent person. Send 
formal invitations to all the girls in the 
high schools to bring their mothers, their 
sisters (particularly married ones) their 
cousins, and their aunts during the week 
and inspect the typical tables. If you have 
any tables that are correctly set tables as 
models, be sure that they are correctly set, 
and that you have authority for the set- 
Mm « « 








If you have any manufacturer of sterling 
in your community draft a competent repre. 
sentative to explain the mechanics of the 
craft. The boys will be interested jn the 
craftsmanship. Have some typical pieces og 
hand to show. Better yet, get the boys to 
go to the factory, on some special day and 
see how “Sterling” is made. Feature this 
locally. Use it for propaganda in your town, 


Organizations 


Many retailers are members of the Rotary 
Club, Kiwanis, Lions, or other organizs. 
tions representing business activity and goog 
fellowship in local circles. Here is a chance 
to put the story of sterling silver over ing 
real way. Undoubtedly there will be g 
meeting of your organization during Nz 
tional Sterling Silver Week. Get in touch 
with the officer or committee who has 
of the arrangements and see to it that the 
right retailer is invited to give a talk on 
sterling silver during that week. 


Ecclesiastical Silver 

There may be communities where it will 
be possible to feature, as an interesting dis- 
play, ecclesiastical silver of beautiful design 
and historic significance. 

It is true that few jewelers carry any 
church silver, but there are communities 
blessed with old, beautiful, and richly his- 
torical ecclesiastical metal work. When it 
is remembered that some of our earliest and 
finest silversmithing was in collections of 
pieces for churches, the opportunity, par- 
ticularly in the more established sections like 
New England, is manifest. 

A set of historic chalices, communion sets 
and other church vessels might well prove 
an interesting and valuable window display, 
and with it should go an attractive, plainly 
legible card, giving the historical significance 
of the exhibit. 

How many apostle spoons are there in 
your community? Can you get a complete 
set, including the Master spoon? It might 
be a matter of some interest to try. You 
can draw attention to National Sterling 
Week and to your store by some reading 
notices in your local paper about these 
apostle spoons, giving their origin and his- 
torical significance, and urging those who 
have them to send them to your store for 
exhibition. 

A card or letter to your customers a 
nouncing the week may also contain a fe 
quest that they lend you for this week any 
apostle spoons that they may have in the 
family. 

Old Silver 

What about the old silver in your com 
munity? There must be quite a lot of t 
In a city or other large community, I w 
suggest that the retailers get together 
borrow all of the antique silver av: 
both in the city and in the surrounding tow? 

I have a vision of the advertising : 
of announcements in the local papers of “at 
exhibit of old silver,” and the opportunity 
afforded the retailers in letters to their 
tomers, asking for such articles as they ma 
have. I know of small towns where 
library was crowded for a week by a: 
of locally historical antiques and there wa 
plenty of press agency value to it too 

Let a group of retailers stage an rf 
tion in a local art museum, wit 
assistance and probably under the guidance 
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of the curator, or in the high school or 
other central and public places, and under 
supervision. 

Run reading notices in local papers of the 
various pieces collected to give full credit 
to the persons who contribute them, with a 
statement of their historical or other value. 
The pieces themselves should be properly 
catalogued and marked. 

Each retailer may then send to his cus- 
tomers an announcement of the exhibit, and 
a statement of the pieces to be found there, 
and this, together with the news items, will 
attract a great many people whose interest 
in the beautiful, ornamental and historical 
pieces will be translated into purchasing for 
their own use. 


Graduation 


The fact that June is the month of gradua- 
tion adds another value to National Sterling 
Silver Week. It comes at a time when you 
can turn the thoughts of many of your cus- 
tomers to a consideration of what they shall 
give the boy or girl. ; 

It is fitting tribute to the sincerity of the 
motives and the height of the ideals of these 
graduates that the gift should be in sterling 
silver, and do not overlook some of these 
sterling novelties for such an occasion. 

You might set aside an attractive case or 
an alcove devoted exclusively to items of 
varying but reasonable cost for graduation. 

Something to be given to either boy or 
girl suited to all ranges in price. In arrang- 
ing such a display, do not forget to include 
the proper proportion of flat silver, for every 
girl either has a “hope chest” or similar re- 
ceptacle into which she and her friends are 
continually placing articles for the table. 

If you have some such display, do not 
fail to capitalize it, but see that proper 
notice is given through the local papers, and 
that announcement is made to your cus- 
tomers. 

Books 


Perhaps your local bookstore has a num- 
ber of books on silver. Unfortunately, 
there are not as many on this subject as 
there should be in our industry, but you 
probably can arrange to have what there are 
displayed in the bookseller’s window, with 
a appropriate card,—perhaps one of our 
window cards,—announcing National Ster- 
ling Silver Week. 

Arrange with the librarian of your local 
library to have collected all books on silver 
and prominently placed with a card an- 
nouncing that these books have been col- 
lected, and that they will be readily ac- 
- during National Sterling Silver 


Publicity 


Whatever plans you have, whatever 
schemes you undertake, do not lose sight of 
the value of publicity. 

You probably will have no trouble in get- 
ting articles that have educational value, not 
containing advertising or propaganda, in 
your local papers. 

I am very anxious to know what the 
Various retailers are doing, and what suc- 
cess they have in this publicity work. Per- 
sonally, I would appreciate it if all retailers 
who Participate in National Sterling Silver 

tek, will take the trouble to send to me 


copies of any articles that may appear in 
the local papers, 








THE 


There are hundreds of retailers through- 
out the country who will participate, and 
if we can learn from each what their ex- 
periences have been and what plan of cam- 
paign they followed, we shall have gathered 
for next year an abundance of experience 
and wisdom from which we can plan for a 
bigger and better National Sterling Silver 
Week in 1924. 


Newspapers are always glad to get articles 
or news items which have interesting or 
educational value. Arrange with your local 
papers to run one or more articles on 
sterling silver during the week before and 
during National Sterling Silver Week. 

If your community has a local associa- 
tion, have the article prepared and run by 
that association, which will take the credit 
for it. If not, be the progressive retailer 
who will furnish the information to the 
paper. In your publicity and particularly in 
your advertising, co-operate with the Na- 
tional Jewelers’ Publicity Association. 

There is one type of publicity which may 
not meet with approval everywhere, but 
there may be places and occasions where it 
will be of value. 

I can see no reason why the local re- 
tailers cannot combine, having obtained 
proper municipal consent or approval, to 
hang a banner across “Main Street,” call- 
ing attention to National Sterling Silver 
Week, and upon this may be placed anyone 
of a number of slogans or phrases that may 
be chosen to tell the reader what sterling 
silver is, and urge a visit to one of the local 
dealers during that week. 


Window Displays 


There are a good many people who must 
see things with their eyes. They are essen- 
tially elemental. To such as these the win- 
dow display for National Sterling Silver 
Week and your rooms or alcove exhibits are 
highly important. Get these people into 
your store and let them see for themselves, 
the richness, warmth and essential beauty 
of the sterling silver you have on show. To 
these, no printed word will carry any appeal. 

Use every effort, by co-operation with 
manufacturers, to have the best possible 
window display. Use color and line. See 
that the silver is properly contrasted with 
attractive and appropriate colors, or with 
lace or linen, so that the silver gets the 
benefit of the contrast that it requires for 
the best results. Use flowers, if they belong 
in your display, and be sure that they are 
real, of the right color, size and shape. 

You can carry the color idea through the 
store. A few handsome vases or center- 
pieces with flowers will do wonders. Make 
the town talk about your display. Is there 
any merchant in the whole community who 
should have a better and more attractive 
window than a jeweler? What other has 
the benefit of so many articles that appeal 
to the passerby, and furnish such beauty in 
a window. 


Be the talk of the town, and make the 
town read, think and buy, National Sterling 
Silver Week. 

If you display candlesticks, please put 
candles in them and, if possible, light the 
candles. Nothing looks so unfinished as a 
naked candlestick. Your whole display will 
gain by tapers of lavender, green, yellow, 
or whatever color the scheme requires, and 
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you can afford the few=cents that the burn- 
ing candles cost. 


Radio 


What about your radio station? Have 
you a broadcasting station in your com- 
munity? If not, have you a local amateur, 
who is listened to by the surrounding 
towns? 

Why cannot you retailers get together and 
be strong enough to get a few hundred words 
broadcasted for use during National Sterling 
Silver Week? The broadcasting stations 
are using a lot of educational matter, In 
fact, they are doing a lot of propaganda 
work, if the truth is known. I see no 
reason why an educational talk on solid 
silver, what it is and what it means in the 
home, or possibly a talk on the setting of 
a table, or some interesting story about 
sterling, which will carry the message, can- 
not be broadcasted from your station. 

If you are in doubt about just what to 
say, or if you need some matter for an 
article in a local paper, you can get a good 
deal of it from the monthly letters we 
sent out last year, or, if you care to write 
me, I will be glad to send you some matter 
which you can safely use, and which will 
not be in any wise advertising or propa- 
ganda. 

Table Silver 


Many retailers will find that they can best 
develop the thought of table silver. Of 
course this can best be done by settings of 
typical or correctly laid tables. What table 
is so inviting as when correctly laid with 
sterling? Today, more than ever, it is a 
silent evidence of family pride, position and 
importance. It typifies the solidarity of the 
home, is beautiful and essential to every 
well appointed dining room. Passed down 
from generation to generation, it will be in- 
creasingly valuable for its sacred and im- 
perishable associations. 

Set aside an alcove or a special room for 
the display of table silver, where you may 
properly display services, flat silver, chests 
and odd pieces. 

You might send to your customers the 
week before National Sterling Silver Week 
a letter, perhaps an engraved card, announc- 
ing this week, and indicating how you are 
participating in the campaign and inviting 
attendance. Some will have an exhibit of 
distinctive services which they think will in- 
terest their more discriminating customers, 
Others will arrange displays or possibly 
settings of tables for various occasions. The 
space available may control what you can 
do, but even a small space will lend itself 
to an attractive arrangement and to the dis- 
play of a large number of pieces and designs, 
If possible, it is wise to arrange to have 
some qualified person in attendance during 
this week in charge of whatever display 
you have, who will give personal and in- 
dividual attention to those who attend your 
exhibit——some person who is thoroughly 
conversant with all of the features of the 
display, and who can be interesting and 
instructive, and whose constant presence 
gives to the exhibit that touch of personal 
interest which will be essential. 


The American Home 
And here, it seems to me, is the very 


heart of our opportunity for the week... . 
No great advance in any given industry 
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can take place unless its products are in 
large demand through necessity or through 
a real appreciation and interest. Sterling 
silver is not a necessity, in the same sense 
as clothing, and its appeal is to the appre- 
ciation and interest of the family. Refine- 
ment in living and in the home, is in direct 
ratio with education and comparative pros- 
perity. There is imposed on producer and 
dealer the obligation and necessity of edu- 
cating—constantly—those who are coming 
up from the ranks and improving their 
financial and social status. 

The entire industry has neglected this 
essential outlet for sterling silver. We are 
just beginning to get our eyes open. We 
read of the millions of dollars’ worth of new 
homes in course of construction each month, 
every one of which is a market for sterling 
silver. The forecast for 1923 is $1,253,- 
000,000 for apartments and $940,000,000 
for homes. Every wedding spells a home, 
in the future, if not the present, and sterling 
is or should be a factor therein. But our 
industry has never gone after this outlet. 

Certain progressive jewelers, in individual 
instances, have undertaken a campaign with 
the leading builders and architects of their 
city, seeking to make sterling of an ap- 
propriate design a prescribed and designated 
requisite for the new home. The retail 
jeweler may well adopt the practice of the 
automobile salesman, the life insurance 
agent, and others whose business has been 
developed to the maximum by going after 
it, and no better time to start this practice 
than during National Sterling Silver 
Week. 


This association is confident that this 
market may be redeemed in the terms of 
effort, and can be conquered and permanently 
won and that the National Sterling Silver 
Week is but the beginning of a campaign 
to be urged over many years, until the ob- 
jective is accomplished. 


If you have not done so, you might well 
adopt the practice of certain retailers in 
compiling a list of all new homes costing 
over $15,000 during the past year, and keep- 
ing the list up to date. Check up those 
who are customers of your store and see 
them personally, if they are building a new 
home. Those who are not customers, write 
a letter, followed by a call from yourself or 
an intelligent, gentlemanly salesman, who 
knows sterling and something of design, 
pattern and decoration. Sell the new home 
builders the idea of complete perfection in a 
new sterling pattern comparable with the 
dignity and furnishing of the new home. 
You will not get them all or possibly any 
major portion, but you will get some. . 

Last October nearly a thousand communi- 
ties staged a “Better Homes in America” 
week, which were attended by hundreds of 
thousands of prospective home builders and 
home makers. Herbert Hoover says that 
“No man ever fought for his boarding 
house.” Certainly no man or woman ever 
thinks in terms of permanency except for a 
home. National Sterling Silver Week goes 
a long way towards showing the prospective 
home owners, the bride, and the “social 
climber” what typifies the “Better Homes in 
America”—sTERLING. By the way—the 
“Better Homes in America” campaign this 
year is set for early June. Find out about 
it in your locality and get in on it. 
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Advertise “Quality” 


Reputable manufacturers of sterling are 
proud of their produce and jealous of their 
reputation. They want the consumer to 
know what he or she is buying and that 
the product is a “quality’ product. The 
consumer too often has been fooled into buy- 
ing an inferior article and has become dis- 
gusted with the purchase. Why not call at- 
tention to this guarantee. Rig up a window 
with a number of pieces arranged with large 
reading glasses so that the passer by can 
plainly read the makers mark and the 
quality mark “sterling.” Have a _ simple 
direct and plain statement of what this 
means to the purchaser in the window. 
Warn them to always look for the marks 
“sterling” or “solid silver” and the maker’s 
mark before they purchase. 

Retailers are finding out that their guaran- 
tee of quality is the manufacturer’s mark. 
And the public has learned that the manu- 
facturer who does not identify his goods with 
himself, is open to suspicion. Press home 
these facts and tell your public that you 
handle only the product of those manufac- 
turers who mark their goods with the 
quality mark “Sterling” and their trade 
mark or name. It will create confidence 
and insure a better business. It adds to 
your prestige. 

What about the turn over in your store? 
You are undoubtedly familiar with the 
figures of the Harvard Research Bureau, and 
we know, from a survey, that the turnover 
in sterling is no better, in most cases, than 
the average of the store. We believe that 
‘National Sterling Silver Week, if properly 
advertised, will demonstrate that there is a 
substantial turnover in sterling, if the trade 
gets behind it and really pushes it. . . . 

We would like the retailer to keep a 
record of his sterling sales for the National 
Sterling Silver Week in flatware, hollow- 
ware and novelties, and compare them with 
other good weeks in the past year or two, 
not only in the Spring but in the Fall season. 
If the retailer feels that the influence of 
the week has been beneficial, we should be 
glad to hear from you stating the facts, as 
it will be an indication that the entire in- 
dustry has found the week to be a 
success. 


In cities where there are a number of 
local dealers, or there is a local association, 
co-operative advertising will undoubtedly 
prove beneficial. : 

Some of the points that may be stressed 
or may be developed along original lines 
for this week are the following: 

Sterling—Solid silver as a memorial of 
family history. 

Sterling—In the terms of a precious metal. 

Its design and craftsmanship as a fine art. 

The purity of the metal contained in 
sterling. 

Sterling silver is solid silver—925/1000 
parts of pure silver. 

The silver in our coins is only 900/1000 
fine. 

The ownership of sterling is an investment 
in fine art as well as precious metal. 

For generations the bridal gift has been 
silver. Sterling silver never grows old. 

Sterling silver, as nothing else on the 
table, symbolizes your desire to honor your 
guest with the best. Everywhere in the 
world, at all meals, sterling silver is the 
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correct thing for the sincere hospitality 


The mark “Sterling” stands for quality. 


Quality of Design—There is a growing 
appreciation that the finest designs in sterling 
spring from the creative genius of the super! 
artist. 

Quality and Craftsmanship—When th 
craftsman artisan fashions the design into 
the fullness and beauty and art. 

The craft of silversmithing is one of the 
oldest in history. 

Sterling is not a matter of ounces, It js 
excellence of design, combining beauty with 
utility that gives it value. 

Silver is not always sterling. The term 
is too indiscriminately used for anything 
that can claim any relationship to the 
precious metal. Solid silver conforming 
with the Government standards alone, bears 
the mark “Sterling.” 

The word “Sterling” was adopted in 119 
for English coins made by the Easterlings, 
which had a fineness of 925/1000 parts of 
pure silver, and ever since, the word 
“Sterling” has been commonly and accord- 
ingly used in all walks of life, as indicating 
the highest possible standard. 

This standard in America is protected by 
Federal law, and no silver articles may be 
marked with the word “Sterling” unless 
they conform to the test of 925 parts of 
pure silver in every 1,000. 

Sterling silver will increase in value from 
generation to generation. Such gifts are 
useful, as well as ornamental, and are a 
lasting evidence of your esteem and affec- 
tion for those to whom they are given. 








A Dictionary in Miniature 


Warenkunde (Commercial Dictionary) by 
Dr. Karl Hassack, German Councilor. Walter De 
Gruyter & Co., Berlin, Germany. 141 pages, 34 
illustrations. 

W E are in receipt of a booklet sent us 
by the publishers Vereinigung Wis- 
senschatlicher Verleger (Walter De 
Gruyter & Co.) of Berlin. The work is 
entitled “Warenkunde” (Commercial Dic- 
tionary), and the cover announces that 
it is by Government Councilor Dr. Karl 
Hassack, and is Part I. dedicated to “in- 
organic goods.” It is the fourth, en- 
larged edition of the work formerly 
issued in Sammlung Géschen. There are 
in this “multum in parvo” 141 pages, and 
the index informs us that the contents 
comprise metal and metal goods to fuel 
and illuminating oils. Chapter II. (ll 
pages) enumerates, under title “gem- 
stones,” the leading precious stones af 
some “semi-precious” stones, together 
with characteristics, place of origin, ete 
Gold, silver, platinum, are discussed 
the first chapter. It would be hard to 
convince a reviewer that it were possible 
to cover such a large number of “it 
organic goods” in a smaller space wil 
so much information. The booklet dis 
plays 34 illustrations in the text. 








Extensive improvements are being made 
to the store of Nichols & Farnsworth, 
jewelers and optometrists, in Bro 
Pa. A new front and new fixtures are be 
ing installed and the second floor, wit 
the china department is located, is bemé 
completely overhauled. 
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The Eureka Ring Co., which has been 
located at 24 Calendar St., for several years, 
has removed to larger quarters at 185 Eddy 

t. 
*. Asadorian, of the A. B. Mfg. Co., left 
last Wednesday for an extended business trip 
through the middle west in the interests 
of his firm. 

G. F. Perry, of the Ford-Perry Co., of 
Chicago, has been spending several days 
the past week at the firm’s factory, 70 Ship 
St., this city. 

The monthly meeting of the directors of 
the Manufacturing Jewelers’ Board of Trade 
will be held on Friday, April 20, at the 
Turks Head building. 

Oscar Tashjian, of 518 Cranston St., has 
filed a statement with the city clerk’s office 
that he is the sole owner of the Manu- 
facturers Stone Setting Co., 279 Weybosset 
St. 

The lower branch of the Rhode Island 
Legislature has passed an act appointing 
a special joint committee to consider the 
revision of the Workmen’s Compensation 
law. 

Members of the National Jewelers Board 
of Trade in Boston and vicinity received a 
business call from J. Robert Sweet of the 
Providence office for the purpose of re- 
visions. 

The case of George E. Keith Co. against 
the Inlaid Co. was heard before Justice 
Sumner in the Superior Court last Wednes- 
day and a verdict for $200 was given for the 
plaintiff. 

Whipple & Campbell, refiners, who re- 
cently removed from 11 Mason St., are now 
settled in their new quarters at 22 Conduit 
St, where they have considerably larger 
quarters, : 

William A. Schofield and Kirkland H. 
Wilson were among the speakers at the 78th 
anniversary celebration of Canonicus Lodge, 
Independent Order of Odd Fellows last Fri- 
day evening. 

The officers of the Manufacturing 
Jewelers’ Golf Association are beginning to 
bestir themselves in preparation for the 
opening tournament which will probably 
occur early in June. 

R. A. & W. S. Greene, 185 Eddy St., 
have purchased from R. E. Pohle the busi- 
ness of the New England Pearl Co. and 
added the factory to its own which was 
located on the same floor. 

Harris Fellman, retailer at Woonsocket, 
has been granted permission by a special act 
of the General Assembly to occupy the 
space under the sidewalk adjoining his new 
store on Main St., that city. 

Dean Thresher, Edward I. Mulchahey 
and Earl R. Mulchahey were members of 
the reception committee at the 65th annual 
gathering of What Cheer Lodge of Masons 
at Freemasons’ Hall last Friday evening. 

Edward C. Wilde has purchased of Jacob 

Grossman et al., the lot and buildings 
at Pine and Hay Sts. occupied by Blan- 
chard Young & Co., and has mortgaged 

€ same to the Citizens’ Savings Bank 
for $50,000, 


The postponed annual meeting of the 
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stockholders of the Gorham Mfg. Co. is 
being held this (Wednesday) afternoon at 
the corporation’s offices at the Elmwood 
plant this city, when directors for the ensuing 
year will be elected. 

The executor’s inventory of the estate of 
the late Maurice Ettlinger, filed in the 
Municipal Court last week, showing 
$8,276.86 personal estate, was accepted and 
ordered recorded and permission was 
granted to sell personal estate. 

The Z. & B. Enameling Co., 19 Calender 
St., has been succeeded by the A. M. & R. 
Co., at the same location. Minas Mesrobian 
who has conducted the business for several 
years, has recently admitted Vincent J. 
Renzi and Angelo Renzi to the firm. 

Among the members and guests at the 
65th annual reception and banquet of What 
Cheer Lodge of Masons at Freemasons Hall 
last Friday evening were Norris G. Ab- 
bott, Albert W. Claflin, Kirkland H. Wil- 
son, Kenneth P. Armstrong and F. N. 
Young. 

Quinn & Co., retail jewelers, silversmiths 
and optometrists, 179-181 Weybosset St., 
have just opened a sporting goods depart- 
ment with a complete line of goods for every 
game and form of athletics and have ma- 
terially increased their stock of silver goods 
suitable for prizes and trophies. 

A group of small bronzes from the Gor- 
ham Mfg. Co. is attracting considerable at- 
tention at the annual exhibition of paintings 
and sculpture at the Providence Art Club, 
which is open daily from 10 to 6, Sundays 
included, until April 22. These bronzes 
form a very interesting and instructive dis- 
play. 

The monthly meeting of the New Eng- 
land directorate of the National Jewelers 
Board of Trade was held on Monday noon 
at the rooms of the Shrine Club, Washing- 
ton St., where luncheon was served. Nearly 
a dozen applications for membership were 
considered and recommended to the Board 
for membership. 

The Hall Machine & Tool Co., 116 Chest- 
nut St. has been succeeded by the Hall- 
Carpenter Mfg. Co., manufacturer of ma- 
chinery and tools especially adapted for 
jewelry purposes. The members of the new 
concern are Frederick A. Hall who was the 
founder of the original company and 
Teunauski J. Carpenter. 

Tilden-Thurber Corp of this city fur- 
nished the three handsome memorial stained 
glass windows that have just been in- 
stalled in All Saints Episcopal Church at 
Pontiac, R. I. The group is situated at 
the end of the south transept and includes 
the figure of Christ in the centre and St. 
John and St. James on either side. 

The Debs Mfg. Co., which recently re- 
moved from Plainville, Mass. to 14 
Blount St. this city, was incorporated 
under the laws of Massachusetts last week 
with an authorized capital of $10,000, this 
action being taken because of extensive real 
estate holdings in Plainville. The incor- 
porators are Abraham G. Debs, Charles G. 
Debs and Joie Debs, all of North Attle- 
boro, Mass. 

Walter R. Callender, of Callender, Mc- 
Auslan & Troup Co. (The Boston Store) 
was one of the hosts at the annual 
Bachelors’ Ball at the new Biltmore last Fri- 
day evening. Among those attending were 
Mr. and Mrs. John S. Holbrook, Mr. and 
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Mrs. Ralph S. Hamilton Jr., Mrs. George 
Briggs, Mr. and Mrs. William L. Mauran, 
Samuel M. Nicholson and Mr. and Mrs. N. 
Darrell Harvey. 

George C. Gartner, designer, hub and 
die cutter, and Carl E. Skoog, master 
mechanic and foreman tool-maker, have 
severed their connections with Parks Bros. 
& Rogers and have formed a partnership 
to be known as Gartner & Skoog, with the 
intention of manufacturing a line of men's 
jewelry. They will be located on the third 
floor of the Manufacturers’. building, 7 
Beverly St., Room No. 8. 

Among the jewelry buyers registered at 
the local hotels the past week were the fol- 
lowing: Philip Rosenthal, San Francisco, 
Cal.; David Gutmann, of L. Gutmann & 
Sons, Cleveland, O.; Mr. Heim, of A. H. 
Bendheim & Co., New York city; W. H. 
Joers, of the Hoefer Jewelry Co., Kansas 
City, Mo.; W. M. Bonn, of M. Bonn Co.,, 
Pittsburgh, Pa. 

The first annual minstrel show and dance 
of the Ostby & Barton Welfare League was 
held in Elks Auditorium on Thursday 
evening. Despite the inclement weather, 
more than 800 members and friends at- 
tended. The proceeds from the affair will 
go to the sick benefit fund of the associa- 
tion. Dancing followed the minstrel show, 
The latter was staged under the direction 
of Joseph and Frank Jones and the end 
men were: Bones—Leo Brassette, Frank 
McManus and Joe Tracy; Tamboes—Joe 
Levender, George Jobe and James Ahern. 

Charles E. Austin, a retired employe of 
the Gorham Mfg. Co., died at his home, 
169 Linwood Ave., this city last Friday 
evening in his 75th year. He came to this 
city from Taunton, Mass., where he was 
born, while a young man and shortly after- 
wards entered the employ of Fessenden & 
Co., Friendship St., as an engraver, and 
remained for 27 years. From there he 
went with the Gorham Mfg. Co. in a similar 
capacity and remained with that concern 
for 18 years, retiring about six years ago. 
He was the oldest member of the Grand 
Lodge, Knights of Pythias, in Rhode 
Island. He is survived by one daughter and 
one son. 

The protest of 17 concerns owning some 
of the largest buildings in the city devoted 
to manufacturing or commercial purposes 
against the new water charge of sprinkler 
systems, put into effect by Commissioner 
of Public Works Walter Slade, was pre- 
sented to the Common Council at its ses- 
sion last Monday evening, April 2, and 
was referred to the Water Supply Board. 
The petition asks that a hearing be given 
upon the question. It is signed by the 
following concerns and includes in the build- 
ings under their ownership or control more 
than a score of buildings occupied in whole 
or part by manufacturing jewelers or co- 
ordinate trades to the number of more than 
100 firms: The Manufacturers’ Building 
Co., James C. Doran & Sons, Lederer 
Realty Corp., D. M. Watkins Co., Waite- 
Threser Co., S. B. Champlin Co., E. M. 
Dart Mfg. Co., Theodore W. Foster & 
Bro. Co., Jerome M. FitzGerald, Tilden- 
Thurber Corp., Vesta Knitting Mills, The 
Shepard Co. The Turks Head building, 
Callender, McAuslan & Troup Co., Provi- 
dence Building Co., Samuels Land Co., and 
F. W. Mansfield. 
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STERLING SILVER 


HE Hostess whose entertainments are graced with Sterling Silver 

is contented. And when her table is set with genuine Gorham 

Creations, this feeling becomes one of pride. There is no substitute 
for Sterling Silver, no silversmith more famous than Gorham. 

Responsible established Jewelers everywhere sell Gorham Productions. 


FIFTH AVENUE AND 36TH STREET 
17 MAIDEN LANE 
NEW YORK 
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STATEMENT OF THE OWNERSHIP, MAN- 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACT OF CONGRESS 

OF AUGUST 24, 1912, 


Of THE JEWELERS’ CIRCULAR, published at 
New York, N. Y., for April 1, 1923. 

State of New York, “ 

County of New York, sig 


Betore me, a Notary Public, in and for the State 
and county aforesaid personally appeared V. S. 
Mulford, who, having been duly sworn according 
to law, deposes and says that he is the vice- 
president of The Jewelers’ Circular chprygen | 
Co., publishers of THe JEWELERS’ CIRCULAR, an 
that the following is, to the best of his knowledge 
and belief, a true statement of the ownership, 
management (and if a daily paper, the circulation), 
etc, of the aforesaid publication for the date 
shown in the above caption, required by the Act 
of Aug. 24, 1912, embodied in section 443, Postal 
Laws and Regulations, printed on the reverse of 
this form, to wit: 

_1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: 

¢ Name of Post office address— 

Publisher, The Jewelers’ Circular Publishing Co., 

_ 11 John St., New York. 

Editor, 7, Edgar Willson, 11 John St., New York. 

laging Editor, none. 

Business Manager, H. A. Robertson, 11 John St., 

New York. 

2, That the owners are: (Give names and ad- 
dresses of individual owners, or, if a corporation, 
give its name and the names and addresses of 
stockholders owning or holding 1 per cent or more 
of the total amount of stock.) 

The Jewelers’ Circular Publishing Co., 11 John 

St., New York, 

V. S. Mulford, 11 John St., New York. 

D. Mulford, Montclair, N. J. 
L he seifors, 11 Joe St, ae York. 
me ay, East Orange, N. J. 

T, Edgar Willson, 11 John St., then York. 

7 Lester Parsons, 95 William St., New York. 
ohn A. Philbrick, Ft. E. 97th St., New York. 
. A. Brodek, 3 Rector St., New York. 

: A, Robertson, 11 John St., New York. 


an That the known bondholders, mortgagees, 


other security holders owning or holding 1 per 
=a Or more of total amount of bonds, mortgages, 
Segal securities are (If there are none, so state.) 


4. That the two paragraphs next above, giving 
& names of the owners, stockholders, and security 
holders’ if any, contain not only the list of stock- 
the tenn’ security holders as they appear upon 
the $ of the company but also, in cases where 
booke x eholder or security holder appears upon the 
fue of the company as trustee or in any other 
ration f, relation, the name of the person or corpo- 
dep or whom such trustee is acting, is given; 
Sent t the said two paragraphs contain state- 

embracing affiant’s full knowledge and belief 
ttockho Circumstances and conditions under which 
. 8 and security holders who do not 
a upon the books of the company as trustees, 
— Stock and securities in a capacity other than 


(Continued on page 105) 
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HERE is a ten- 

dency among 
some manufacturers 
and strange to say, 
among some retailers as well, to consider 
the present and proposed legislation in re- 
gard to the regulation of marks upon 
jewelry and precious metals, as distinctly a 
manufacturer's proposition in which the 
retailer has little interest. This has resulted 
in some retailers giving little attention to 
the laws, present or proposed, feeling that 
if any controversy arises thereon, they can 
simply put the proposition up to the man 
from whom they bought their merchandise, 
assuming that he will take all the responsi- 
bility therefor. This, we feel, is a distinctly 
incorrect attitude, as the retailer is as vitally 
interested in the quality of the goods he 
sells as the manufacturer who makes them, 
and equally interested in the laws regulating 
the marking of this quality, because it is he 
who must stand the responsibility for the 
merchandise in all controversies with the 
customer even though he may later put this 
up to the manufacturer. 


As a matter of fact, as far as the State 
legislation is concerned, it is the retailer that 
the law is directed at; for, though it applies 
to the manufacturer of merchandise in 
practically every case, it applies also to the 
man who “makes, sells or offers to sell, or 
has (it) in his possession to sell or dispose 
of.” Where an article is made outside the 
State wherein it is sold to the consumer, it 
is the retailer alone that the authorities will 
go after and hold responsible and he has 
no defense to the charge in saying that he 
himself was deceived as to the quality, The 
law presumes that he knows what he sells 
and as far as the law is concerned, if the 
mark of quality misrepresents the actual 
fineness of the metal, he is the guilty man. 

As one of the judges in New York city 
stated sometime ago in connection with the 
stamping laws to a number of jewelers be- 
fore him, “the jeweler is in a dangerous 
business as far as the law is concerned.” 
The public does not know the quality of 
his product, has no means of telling it and 
relies entirely upon the representation of the 
dealer as to what it is. The law presumes, 
said this judge, that the dealer knows this 
quality and knows whether the marks on 
his merchandise are correct or not, and it 
is no defense to say that he himself had 
been deceived. This judge stated accurately 
the position which the jeweler holds with 
the public. The public does not know nor 
does it care about the manufacturer of the 
product. They look to the retail jeweler 
who sells it; they depend upon his reputa- 
tation, and they consider any mark of 
quality upon an article he sells is one that 
will be backed up by him. 


It will be seen, therefore, that the retailer’s 
interest in the marking and stamping laws, 
is a vital one, for though he may have an 
opportunity to come back on the manufac- 
turer, either under the national or State 
laws (where he has bought jewelry im- 
properly marked), this does not help him 
in the controversies with his customers. 
In such cases he is the “goat” whether the 
fault be his or not. 

In view of these conditions, we feel that 
the slightest thought or consideration given 
to the subject should convincingly show that 
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stamping legislation is in no way a manu- 
facturer’s proposition alone, but one in which 
every element of our trade, retailer, whole- 
saler, manufacturer and importer, have a 
clear and vital interest. All should work 
together, therefore, in helping perfect and 
in giving support to legislation that will pro- 
tect the public, the honest dealer and the 
honest manufacturer and leave no loop 
hole by which anyone may escape the re- 
sponsibility in the sale to the public of mis- 
branded or fraudulently marked articles. 


National Watch [QATIONAL Ster- 
Week Proposed ling Silver Week 
(May 14 to 19) hav- 
for the Fall ing been firmly estab- 
lished in the jewelry trade and having 
received the backing of the manufacturers 
and retail associations alike, there is little 
doubt that from the preparations being 
made to give this fact publicity, that the 
public at large will have the subject of 
silver more prominently called to their 
attention during this week than ever before 
in the history of the industry. This has 
encouraged progressive members of our 
trade to push another and similar movement, 
“Naticnal Watch Week,” at which time, 
similar publicity and displays are to be 
given by jewelers and watchmakers of all 
kinds of time keeping instruments. 
Although no date has been set for Na- 
tional Watch Week, it is expected that this 
will be taken up some time in the late Fall 
probably in October, the latter being the 
suggestion of the president of the American 
National Retail Jewelers’ Association, who 
has been in communication with some of the 
ardent advocates of National Watch 
Week in various sections of the country. 
In connection with this movement, a very 
active and ardent advocate of National 
Watch Week in San Francisco, writes: 


“I wish to propose that the watch 
industry, from manufacturer to retailer, 
do their best to emulate the example 
set by other industries in connection 
with “national” weeks that affect their 
product. To be specific, we want to 
induce the public to celebrate National 
Watch Week, and we will give them an 
opportunity to do so. I appeal to THE 
JeweLers’ Circular to do all in its 
power to put this over with the jewelers. 
What we need is to have this come up 
before the advertising departments of 
manufacturers and retailers in order 
that both in trade and consumer adver- 
tising, in magazines and newspapers, 
the matter be given the fullest publicity. 
Even though this be celebrated in the 
Fall, we have not a day to lose but 
should start the ball rolling at once. 

“The National Jewelers’ Publicity 
Association, through its chairman, is 
being informed of the plan in the hope 
that some of the funds of the associa- 
tion can he used for the exploitation 
of National Watch Week and for 
spreading broadcast the slogan, ‘Watch 
Your Watch,’ the idea being to reach 
the public and cause the buyers to have 
confidence in their jewelers and watch- 
makers and get them to rely on the 
advice and inspection given to watches 
by the latter. In fact, National Watch 
Week will offer an unusual opportunity 
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for the jewelers to give free advice ang 
free inspection of the timepieces of the 
nation and bring home to the public the 
importance of accurate time.” 


This correspondent also informs us that 
practically all of the watch companies haye 
offered to co-operate in the movement and 
the jewelers who have already been ap. 
proached have been more than enthusiastic 
in the reception they have given to the 
proposition. As he truly says, there is much 
preliminary work to be done before National 
Watch Week can be put across successfully, 
and it is not necessary to wait for the 
establishment of a definite date before start. 
ing in on this work, 





News Plans for A®* announced in 
Continuing the Tax .,. another column of 
Fight this issue, the Special 
Excise Tax Elimina- 
tion Committee of the American National 
Retail Jewelers’ Association, has slightly 
changed its method of operation in the 
present fight to abolish the tax on jewelry 
sales. The new plan, which is outlined in 
an article by the chairman of this commit. 
tee, on pages 75 and 77, is apparently an 
improvement over the methods heretofore 
pursued and therefore will be read with in- 
terest by all jewelers, not only those who 
are actively co-operating with this com- 
mittee in the work but by others as well, 
who may be in a position to render aid and 
assistance along the lines of activity now 
laid down. 

In brief, the work of this committee and 
of the retailers participating in this fight in 
the past, has been through organization by 
different States, a chairman having been 
appointed in each State, who was responsible 
for the conduct of the fight within that 
State. This proved fairly successful during 
the campaign last Fall, during which a 
large number of Representatives and Sena 
tors were lined up in favor of the repeal of 
the present excise tax, particularly the tax 
on jewelry, and pledges were obtained from 
those members of Congress, both of the last 
and the coming session, to the effect that 
they would vote for such a repeal. 

But as effective as the work was in some 
States, it was not so good in others owing 
to the fact that the chairmen appointed 
were not able to do the work assigned to 
them or do it satisfactorily. In the new 
plan, instead of appointing a State chait- 
man, individual jewelers will be picked o 
among the constituents of every Congres+ 
man whose pledge is required, and to these 
jewelers will be assigned the task of lining 
up the Representative or Senator in favor 
of a repeal of the tax or getting him 
record as to exactly where he stands. If 
the jeweler assigned to the work is not # 
a position to do it or has not the prope 
acquaintance with or line upon his ‘ 
gressman, another man will be a 
to take up the work. In this way the com 
mittee expects to get a direct report as ® 
the position of every Senator and Represt 
tative and see that every one of these m@ 
is properly educated as to the content 
of the jewelry trade that the present tax # 
the sale of jewelry is inequitable and 
and, though accepted by the trade during # 
war, has no reason for continuing ™ 
of peace. 
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J. J. Bentley, of the W. P. Hitchcock Co., 
Syracuse, N. Y., was in this city last week 
but returned to his home last Friday. 

George H. Keller, wholesale dealer in dia- 
monds, pearls and precious stones, moved 
his business recently from 170 Broadway to 
452 Fifth Ave. 

Henry B. Billings, diamond dealer and 
formerly of the old firm of Chester Billings 
& Son, has moved from 170 Broadway to 
452 Fifth Ave. 

The business of Charles Weller & Co., 
jewelers, this city, was incorporated at Al- 
bany, N. Y., last week ,with a capital of 
$75,000. The incorporators are G. and G., P. 
and C. F. Weller. 

The firm of “Lempert,” maker of watches 
and jewelry, this city, was incorporated at 
Albany, N. Y., recently with a capital of 
$5000. The incorporators are S. and H. B. 
Lempert and B. Potash. 

The R. & H. Platinum Works, importers 
and refiners of platinum, 709 Sixth Ave., an- 
nounced last week the resignation of Donald 
Steele, their representative for Newark and 
New York. In the future his territory will 
be covered by another representative. 

The trade was notified last week that the 
business of the Standard Platinum Co., 16 
Beekman St., had been incorporated to en- 
gage in a general business of dealing in 
precious metals. The members of this con- 
cern are Fred. L. Strasser, Robert Strasser, 
and Louis Strasser. 

J. D. Little, in charge of the sterling sil- 
ver galleries of the International Silver Co., 
15 Maiden Lane, and who has been on a 
lecture trip for several weeks through the 
west, is expected to return to this city this 
week, A number of Mr. Little’s friends in 
- city haye received postal cards from 
im, 

Ben Klein, wholesaler of American and 
Swiss watches, will be located in his new 
office in the Alvin building, at 20 Maiden 
Lane, after April 15. John U. Rosselet, who 
does watch repairing and who is now with 
Mr. Klein, will also move with him to the 
new location. Mr. Klein is now located at 
7 Maiden Lane, 

It was announced last week that Morton 
Prackman has resigned as secretary of the 
Joseph Frackman Co., Inc. Mr. Frackman 
has opened an office at 95 Nassau St., where 
€ is engaged in the business of importing 
diamonds, Mr. Frackman intends to sail 
for Europe early in the Summer on a busi- 
ress and pleasure trip. 

David Mayer, a former New York dia- 
mond importer, now in business in Antwerp, 

elgium, arrived in this country last week 
Na visit. He is stopping at the Plaza 
tel and is making his headquarters with 
brother, I. J. Mayer, at 68 Nassau St. 

t. Mayer is also a brother of A. C. Mayer, 
‘diamond importer of Washington, D. C. 
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In the account of the annual election of 
officers of the Maiden Lane Historical So- 
ciety, which appeared in the last issue of 
THE JEWELERS’ CIRCULAR, an ommission 
was made in the list of trustees elected. 
The name of W. H. Tarlton, who acted as 
secretary of the meeting, being omitted. Mr. 
Tarlton has been a trustee of the Society 
for a number of years and his re-election 
was unanimous, 

S. D. Binge, formerly of L. Barnett & 
Co., this city; J. Nussbaum, formerly of 
Nussbaum & Hunold, Providence, R. I., and 
Max L. Wile, formerly of Berger, Raphael 
& Wile, have just formed a co-partnership 
under the firm name of Nussbaum, Binge 
& Wile. The firm will do a commercial 
banking business and will make a specialty 
of financing jewelry, diamond, silverware 
and watch accounts. The concern has estab- 
lished offices in Room 604 at 9 Maiden 
Lane. 

Owing to the rapid increase of their busi- 
ness, R. Gsell & Co., watch manufacturers 
and importers, now located at 15 Maiden 
Lane, have taken larger quarters at 15 W. 
37th St., where they have leased the entire 
12th floor. The new quarters of the con- 
cern have 5,400 square feet of floor space 
and 28 windows. The concern recently pur- 
chased the seven Marvin safes with Holmes 
Protective Cabinets from C. G. Alford & 
Co., 11 John St., now in liquidation. Within 
the area of four blocks between 36th and 
40th Sts., an investigation shows that there 
are at least 30 jewelry, diamond and watch 
houses located in this section. 

Frank H. and John H. Galaway, diamond 
dealers and engravers, 7 Maiden Lane, are 
receiving the sympathy of their many friends 
in the trade on the death of their mother, 
Mrs. Julia Marsh (Webster) Galaway, who 
passed away on April 1. Mrs. Galaway was 
the widow of John H. Galaway, who estab- 
lished the engraving business which is still 
being continued by his sons at 7 Maiden 
Lane. Her death occurred at her home in 
Brooklyn with burial at Minerva, Essex 
County, New York. Mrs. Galaway was 
born in New York city, Sept. 25, 1844, and 
was the mother of Aline E. Hellowell, Frank 
H. and John H. Galaway. She was the 
daughter of James C. Webster, a New York 
attorney, and Emma Church Palmes who 
was a direct decendent of Major Edward 
Palmes, son-in-law of ex-Governor Win- 
throp of Connecticut. 

Isaac Hayman, for over 13 years with 
Shiman Bros. & Co., Inc., manufacturing 
jewelers, 234 W. 39th St., and Isidore Phil- 
lips, Stamford, Conn., have purchased the 
business of Samuel Phillips, retail jeweler, 
Stamford. Isidore Phillips is a nephew of 
Samuel Phillips and has been connected with 
the business for eight years. Mr. Hayman 


worked for a number of years in the factory 
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of Shiman Bros. & Co., and later was made 
assistant foreman, which position he held 
for 10 years. He later assisted in the man- 
agement of the office and then became city 
salesman for the concern. Isidore Phillips 
is a watchmaker by trade, and through his 
connection with his uncle is well known in 
Stamford. The Phillips concern has been in 
existence for over 25 years. The new own- 
ers of the store are incorporating the firm 
under the name of Samuel Phillips and ex- 
pect to engage in the wholesale and retail 
jewelry business. The new owners will take 
possession of the business after May 15, 
when the quarters of the concern will be 
enlarged. 

George J. Lee, 22 years of age, of Long 
Island City, was arraigned last Thursday 
before Magistrate Thomas F. Doyle in the 
Long Island City Police Court on a charge 
of holding up and robbing the jewelry store 
of Charles J. Wolfert, 388 Broadway, As- 
toria. Following the arraignment, Lee was 
held in $25,000 bail to await the action of 
the Queens grand jury. The robbery at the 
Wolfert store occurred on Tuesday, March 
13, and three days later Lee was arrested by 
Detective Sergeant Joseph Donelin as he 
was leaving the county court house at Long 
Island City. ‘Charles Wolfert, the owner of 
the store, took the stand against Lee in the 
police court and identified him as one of the 
men who committed the hold-up. Patrol- 
man William Cunningham, who is attached 
to the motorcycle squad in New York and 
who walked into the Wolfert jewelry store 
as the robbery was being committed, also 
identified Lee as one of the bandits. The 
attorney for the prisoner endeavored to have 
the charge dismissed on the ground that the 
people had failed to make out a case, but this 
request was denied by Magistrate Doyle, 
who committed the prisoner in $25,000 bail. 
The detectives of Hunter’s Point Precinct 
are still continuing their search for the two 
other thieves who are said to have accom- 
panied Lee in the hold-up. 

The Jewelers’ Co-operative Bureau is 
warning its members and the trade in gen- 
eral to be on the lookout for a clever check 
swindler who is operating in this city and 
who recently victimized a John St. jeweler. 
This man poses as a representative of Con- 
gress from the State of Iowa and displays 
cards bearing the name “A. C. Taner.” Re- 
cently he visited the John St. jeweler, and 
after displaying his cards, he selected a 
watch, for which he gave a check for $94.50 
drawn on the Valley National Bank of Des 
Moines, Ia. The check bore the name, “A. 
C. Taner,” and was later returned to the 
jeweler marked “no funds.” Through the 
efforts of the Jewelers’ Co-operative Bureau, 
the watch was finally recovered for the John 
St. jeweler in a pawnshop, where it had been 


(Continued on page 103) 
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for $50. This man is described as 
being between 50 and 55 years old, standing 
fve feet eight inches tall, and weighing about 
180 pounds. He is a pleasant talker and is 
smooth shaven. He is plainly dressed and 
wears a derby hat and tan-colored overcoat. 
He also wears a mogs agate scarfpin. If 
this man appears at the store of any jeweler, 
he should immediately notify H. C. Larter, 
of Larter & Sons, president of the Jewelers’ 
Co-operative Bureau, 15 Maiden Lane. 

The office of O. M. Draper & Co. is now 
located at 15 Maiden Lane. 

William R. Elfers, a manufacturing silver- 
smith, 140 Sullivan St., has been elected a 
member of the Merchants’ Association of 
New York. 

A window in‘the jewelry store of Theo- 
dore Schmidt & Co., 1255 Broadway, Brook- 
lyn, was smashed one night recently by 
thieves who stole jewelry reported to be 
worth $160, 

David Gurewitz, doing business as the 
Parkway Silver Co., this city, now in bank- 
ruptcy, is offering to settle with creditors 
on the basis of 15 cents on the dollar, pay- 
able in cash. 

Buyers for Leonard Krower & Sons, Inc., 
New Orleans, are expected to arrive in this 
city within a few days, and from April 22 
to 28 they will make their headquarters at 
the McAlpin Hotel. 

The McCabe-Morris Co., of Chicago, has 
established a New York branch, with a shop 
and office in the Randall building, 136 W. 
52nd St. William J. Morris is in charge of 
the local establishment. 

Walter L. Cook, a retired employe of 
Tiffany & Co., Fifth Ave. jewelers, died on 
Sunday, April 1, at his home, 602 W. 139th 
St. Mr. Cook was 70 years old and was 
with the Tiffany concern for a half century. 
He retired about six months ago. 

The Van Gytenbeek Sales Co. is the name 
of a concern incorporated at Albany, N. Y., 
last week, with authority to engage in the 
jewelry and leather goods business. The 
capital is $75,000 and the incorporators are 
A. Van Gytenbeek, F. Cohen and J. J. 
Hayden. 

A settlement of 35 cents on the dollar is 
being made to creditors by Michael Petrello, 
wholesale dealer in beads, 121 Lexington 
Ave. The offer, if accepted, is payable, 20 
cents in cash and the balance in three en- 
dorsed notes of five cents each, maturing in 
four, eight and 12 months. 

The annual meeting of the Jewelers’ Vigi- 

¢ Committee will be held tomorrow, 
April 12, at 2:30 p. m., in the rooms of the 
4Karat Club, 15 Maiden Lane. Directors 
and officers for the year will be elected and 
Various matters of importance will come be- 
fore the meeting, as well as the plans for 
work of the coming year. 

Charles W, Sommer, of Charles W. Som- 
mer & Bro., Inc, dealer in pearls and dia- 
monds, 527 Fifth Ave., accompanied by Mrs. 
te , Sailed for Europe yesterday (Tues- 

¥) on the Aquitania, While abroad Mr. 

T will combine business with pleas- 
ure. He will also visit the pearl and dia- 
mond market at London, Paris and Amster- 
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dam. They will remain in Europe for about 
eight weeks, 

At the last meeting of the Retail Jewelers’ 
Association of the Bronx held at Ebling’s 
Casino, 156th St. and St. Ann’s Ave., Tues- 
day, April 3, a vote of thanks to Edward 
H. Hufnagel, president of the American Na- 
tional Retail Jewelers’ Association, was 
passed in a resolution which called attention 
to the Year Book of the association, which 
has just been published, and praised Mr. 
Hufnagel for his work. 

The Metropolitan Retail Jewelers’ Associ- 
ation, Inc., in conjunction with the boards 
of directors of the Bronx Retail Jewelers’ 
Association, Metropolitan Retail Jewelers’ 
Association and the United Retail Jewelry 
Storekeepers’ Association, will hold a meet- 
ing on Tuesday evening, April 17, at 9.30 
o’clock at Laurel Garden, 75 E. 116th St. 
The purpose of the meeting will be to dis- 
cuss the question of inaugurating a standard 
price list for staple merchandise handled by 
retail jewelers. 

Victor A. Lambert, of Lambert Bros., well 
known retail jewelers of Third Ave. and 
58th St., was scheduled to deliver a radio 
lecture on “Diamonds” last night after Tur 
Jewe.ers’ CircuLAR went to press. Mr. 
Lambert’s address was to have been broad- 
casted through WOR at Newark and was a 
20 minute talk intended to interest the public 
generally in the queen of gems and give gen- 
eral information about the diamond of in- 
terest to both the ordinary consumer and the 
jewel collector. 

Joseph Frier, who has been appointed by 
the United States Court as receiver in bank- 
ruptcy for Louis Schafransky, jeweler at 9 
Maiden Lane, is requesting all creditors or 
those having claims against Schafransky to 
file the same with him at once. As told in 
Tue JEWELERS’ CrrcULAR last week, an in- 
voluntary petition in bankruptcy was filed 
against the jeweler, who has disappeared, and 
Receiver Frier is taking this means to get 
the list of the creditors owing to the fact 
that they are not available from the bank- 
rupt. Mr. Frier’s office is at 7 Dey St. 

The members of the National Association 
of Manufacturers have received word that 
the next annual meeting of the association 
will be held at the Hotel Waldorf Astoria, 
New York, May 14, 15 and 16, at which 
the officers and directors for the ensuing 
year will be elected and the regular busi- 
ness transacted. This is distinctly a conven- 
tion of industry which takes in every line of 
manufacturing trade and many concerns in 
the jewelry and kindred interests are among 
the members of the association. The ses- 
sions will begin Monday, May 14, at 2 P. o., 
and will continue until the end. A luncheon 
and social hour is planned for Tuesday, May 
15, and the annual banquet will be held at 
the ballroom of the hotel on the evening of 
May 16. 

The big Spring event of the Jewelers’ 24 
Karat Club, namely, the annual beefsteak 
dinner, was scheduled to take place last night 
after THe JEWELERS’ CIRCULAR went to press, 
at Murray’s, 42nd St. near Broadway. To 
those who have attended these beefsteaks in 
the past, particularly last year’s, no descrip- 
tion of the program of the evening is neces- 
sary, while those who have not done so 
will await with interest the story of the 
event which will appear in the next issue 
of Tue Jewerers’ Crrcucar. The commit- 
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tee consisting of Julius Kaufman, chairman; 
George Whitehead, Charles Conant and Al- 
bert Kahn saw to it that the greatest ex- 
pectations of even the most optimistic mem- 
bers were realized and are to be considered 
responsible for everything that took place. 

A complaint charging the larceny of a 
diamond and sapphire ring and a brooch 
valued at $5,000 was made last Saturday by 
a jewelry salesman against a woman of this 
city. The defendant was arraigned on Sat- 
arday before Magistrate Sims in the Fourth 
Magistrates Court, and after the case was 
put over until tomorrow (Thursday) she 
was released in $5,000 bail. The complaint 
charges that in December the salesman and 
the defendant went to the Hotel Commodore 
where they occupied a room. The salesman 
claims he had a suitcase and the following 
day upon investigation found that a ring and 
a brooch worth $5,000 were missing. These 
pieces, the salesman alleges, he found on 
April 6 pledged with a loan society, under 
the name of the defendant. The tickets, it 
is claimed, showed that they were pawned on 
Jan. 29 and Jan. 30. The case will be up be- 
fore the magistrate in the Fourth District 
Magistrate’s Court tomorrow (Thursday). 

The March 24 issue of The Woman Citi- 
gen contains an article of interest to the 
trade, written under the caption, “She Who 
Makes Time.” It is a sketch of Miss Mar- 
tha S. Wittnauer, president and manager of 
the A. Wittnauer Co., 30 W. 36th St.. This 
business was founded in 1866, and her two 
brothers accepted the American agency of 
Swiss watches. When the second one died, 
six years ago, she took charge of affairs in 
a spirit of devotion to their memory. When 
she became president, the business of the 
company was importing watches from Swit- 
zerland, including their own, inspecting them 
and selling them to American retailers. Mrs. 
Wittnauer’s first act was to establish her 
own case factory in this country. In an 
article written by Mildred Adams, particu- 
lar attention is called to the splendid spirit 
of co-operation and the pride of good crafts- 
manship which dominates the plant. Miss 
Wittnauer knows the names of all her em- 
ployes and takes an interest in their every- 
day life. 

Plans are going forward for the 25th 
anniversary jubilee of the Greater City of 
New York and a financial committee is at 
work raising the necessary money to care 
for the expense. The chairman of ' this 
committee, William H. Woodin, former fuel 
administrator was chosen at a meeting held 
April 5 in the Mayor’s room at City Hall. 
Joseph P. Day, real estate dealer, was 
elected secretary and Philip Berolzhimer, 
City Chamberlain was made treasurer. 
There were about 45 men at the conference 
on Thursday afternoon last week and the 
meeting was held behind closed doors. 
Mayor Hylan addressed the gathering and 
then retired. He pointed out the reasons 
for holding the jubilee and after he had 
concluded his address, turned the meeting 
over to Rodman Wanamaker as chairman 
of the general committee. Mr. Wanamaker 
outlined what had been done in connection 
with the exposition and the great value it 
would be to the City of New York from a 
commercial, financial and civic standpoint. 
The jewelry trade is represented on the 
committee by Dr. George F. Kunz, vice- 
president of Tiffany & Co. 
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G. Raymond Jones, formerly with G. H. 

Guttridge, Maynard, has engaged in business 
for himself in that town. 

M. N. Smith is in Atlantic City for two 
weeks. Thence he will journey south, where 
he intends to pass several weeks. 

E. O. Holmes, Barre, Vt., has resumed 
business in that city. He discontinued his 
store in 1900, owing to his wife’s poor 
health. 

The Hub Jewelry Manufacturing Cor- 
poration has filed a petition in bankruptcy. 
The liabilities are $35,778 and the assets 
$12,419. 

H. L. Shaw has opened a business on his 
own account at Meredith, N. H. He was 
formerly in St. John, N. B., and later 
Montreal. 

Lawrence F. Percival has returned from 
a trip south, much refreshed by the change 
of scenery and air, He made the trip in his 
automobile. 

C. E. Daniels, Rockland, Me., was in 
town last week on his semi-annual trip to 
Boston, when he made extensive purchases 
for the coming season. 

Edgar A. Gregor, who had been suffer- 
ing from the grippe for several weeks, is 
back in his place of business, completely 
restored to good health. 

F, O. Moses, Newton, has hit upon the 
plan of entertaining his customers with a 
radio which is equipped with an amplifier 
so that one and all who enter the store may 
listen, 

Several of the leading jewelers of Boston 
attended a meeting in Providence under the 
auspices of the New England directors of 
the National Jewelers Board of Trade, 
April 3. 

The many friends of Mr. and Mrs. F. E. 
Chick will be glad to know that the latter 
is recovering from an attack of auto-intoxi- 
cation. Her complete recovery is confi- 
dently expected. 

Gleekman Bros. have opened the store 
formerly occupied by George E. Homer at 
15 Bromfield St. The concern carries a 
large line of jewelry novelties, oriental goods 
and bric-a-brac, and has a Summer store at 
York Beach, Me. 

Among the Boston contingent which went 
to the State retail jewelers’ convention in 
Springfield were: Frank H. Elliott, James 
Kingman, Ben Blakeney, Howard Martin, 
Walter Forbes, John Casey, W. L. Hough 
and Carl D. Smith, 

R. A. Dennison, Brockton, has gained 
much credit by the construction of an elec- 
tric sign which is to be used in connection 
with the Boy Scout movement. He him- 
self takes a prominent part in this work, 
being scout master of the Brockton division. 

George Johnson, of the D. C. Percival Co., 
has returned from a three weeks’ trip 
through Maine and reports that business in 
that State is unusually good. E. E. Hardy 
and his wife have gone on a tour to Cuba, 
Porto Rico and other parts of that region. 

The Boston jewelers are enjoying a har- 
vest from the sale of earrings and beads of 
all kinds. The stores are most attractively 
embellished with displays of these wares, for 
which the public is making an extraordinary 
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brisk demand. Whole rooms and counters 
have been set aside for these articles and the 
front windows also are exhibiting them to 
great advantage. 

Albertus M. Jackson, a veteran of the 
Waltham Watch Co. and for many years su- 
perintendent of streets of Leominster, died 
last week at his home in Waltham. He had 
been ill for a long time. He was a native 
of Jefferson, Me., and was born Oct. 11, 
1852. He was employed in the factory for 
25 years. His widow, Elizabeth A. Jackson, 


‘survives him, as do two sons and a daughter. 


Charters of incorporation have been 
granted to the H. F. Barrows Co., North 
Attleboro, jewelry and novelties. The capi- 
tal is $150,000, and the incorporators are 
Harry F. Barrows, Donald A. Barrows and 
Louis D. Barrows, all of North Attleboro; 


and to the Debs Mfg. Co., Plainville, jewel- 


ry. The capital is $10,000, and the incor- 
porators are Abraham G. Debs, Charles G. 
Debs and Joie Debs, all of North Attleboro. 

Hand-wrought jewelry is on exhibition at 
the rooms of the Society of Arts and Crafts, 
9 Park St., showing that objects of crafts- 
manship are being produced which cannot 
be excelled by the machine. The exhibit 
contains a variety of pendants, rings, 
brooches, and so on, all of which evince ex- 
cellent taste and admirable use of materials. 
Gold has been wrought into delicate traceries 
of naturalistic and conventional design and 
has been made to assume just the proper 
tone to harmonize best with precious and 
semi-precious stones. Gold pendants on 
modish black cords are particularly attrac- 
tive. 

Edward A. Goldberg, of Cambridge, is 
under arrest charged with the larceny of 
two diamond rings valued at $500 from 
Philip A. Pinkerton, Washington St. It is 
alleged that Goldberg went to Pinkerton’s 
store and asked permission to take two rings 
home on approval, so that his wife might 
select one for her birthday. Later, Gold- 
berg returned to the store and reported that 
the two rings bounced out of his pocket 
when he met with an accident while driving 
his automobile to his home at 967 Cam- 
bridge St. Police claim that he placed in 
local newspapers an advertisement offering 
a reward to the finder of the rings, but in- 
spectors later found the rings in a pawn- 
shop. The pawnbroker, the police say, de- 
clared he had given $250 on the rings to a 
man answering Goldberg’s description. 
Goldberg was released on bail for trial later. 

Boston is to be made a very unpopular 
city for crooks, according to the plans of 
Commissioner Wilson, who intends to have 
as competent a night force of police as op- 
erates during the day. Increasing vigilance 
is necessary to prevent such a carnival of 
crime in Boston as admittedly exists in New 
York. Activities of the New York police 
are driving many criminals to Boston and 
other large cities. To prevent these crimi- 
nals from finding refuge in Boston the local 
police will have details at the terminals, 
when through trains arrive, to scrutinize all 
incoming strangers. All known criminals 
will be arrested as suspicious persons and 
sent out of the city again if they are not 
wanted by the authorities for crimes. Uni- 
formed men and detectives will visit the 
various places where criminals stay when 
they are not operating and every known 
criminal will be arrested. Jewelers have 
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been warned by the police to take extra Pre- 
cautions to guard their stores, night and 
With an attendance of about 125 

and guests, a banquet was conducted at the 
Riverside Club one evening a short time 
by the Waltham Watch & Clock Co’s Ry. 
ecutives’ Club and the annual meeting of 
the club was also held, at which Albert Flint 
was elected president for the ensuing year 
A well prepared supper was served an 
community singing led by George Hopkins 
followed the spread. The officers elected x 
the business session were Albert Flint, pres. 
ident; George Hopkins, vice-president; 
Herman Libby, treasurer, and E. M, John. 
son, secretary. The guests at the banquet 
were Senator John M. Gibbs, and Percy 
Buncher of the Waltham National Bank 
The works’ manager, Benjamin Bliss, pre. 
sided at the business session. Mr. Flint whey 
introduced gave an outline of his 20 years 
experience with the company, both at the 
factory and on the road. 








Trenton, N. J. 


Dealing in jewelry and similar goods js 
among the principal objects of Stern & 
Richards, Incorporated, which has been 
chartered in the office of the Secretary of 
State to operate from 417 Jackson Ave, 
Jersey City, with Joseph Richards as agent, 
The concern has a capitalization of $100.00 
which is divided into 1,000 shares at $100 per 
share, while the incorporators and the num- 
ber of shares held by each are Joseph Rich- 
ards, Jersey City, 250 shares of common 
stock ; Samuel Stern, Bayonne, 125 shares of 
common stock, and Aaron P. Sussman, Bay 
onne, 125 shares of common stock. 

Manufacturing, buying, selling, and deal- 
ing in fancy novelties and _ specialties of 
German silver and other metals are among 
the principal objects of Faralin, Inc., which 
has been chartered in the office of the Secre- 
tary of State to operate from Seventh and 
Atkins Aves., Bradley Beach, with John NX, 
Lindsay as agent. The concern has a cap 
italization of $50,000 which is divided into 
500 shares at $100 per share, while the 
amount that will be devoted to the starting 
of business is $4,000. The incorporators and 
the number of shares are John N. Lindsay, 
5; Alice M. Lindsay, 19; John H. Faraday, 
1, and Mabel B. Faraday, 19, Ocean Grove. 

Thomas Trapp, one of the best know 
jewelers in Trenton, quietly observed the 
72nd anniversary of his birth to-day at his 
home in this city. Mr. Trapp expects to live 
to be one hundred years old, so he says. He 
declared that he expected to go Father Tim 
twenty-eight years better than his preset 
age. The veteran jeweler added that after 
reaching the century mark, he would have 
“something better” to give to the interwewe 
Mr. Trapp was born at Husum, 
Denmark, on April 3, 1851. He worked 
through his apprenticeship as a jeweler ® 
Germany. He came to the United States 
forty-two years ago, and was employ 
five years by Charles Stakeham, who, at 
time, owned a jewelry store on the site 0 
store of the A. F. Williams Jewelry Com 
pany on East State St. Then, he engaged” 
business for himself, being established @# 
number of locations in Trenton. Mr. Tew 
says that he has used tobacco in every 
since he was fifteen years old. 
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The George A. Bander Co., jewelry man- 
yfacturer, is now located in the Richardson 
building, Columbia St. 

Louis V. Aronson, president of the Art 
Metal Works, whose factory is in Mulberry 
St, has been granted two patents on a toy 
istol. 

A. H. Maybaum is now on a trip which 
includes visits to the trade in Pennsylvania 
and other eastern States in the interest of 
A. Rosenberg, manufacturing jeweler at 50 
Columbia St. 

Among stores contributing articles to be 
disposed of at the dance at the Washington 
last Friday night for the benefit of Babies’ 
Hospital were Hartdegen & Co., Wiss Sons, 
Inc, and Frederick Keers Sons. 

Victor Hesse, who heads the house enter- 
tainment committee of the Newark Athletic 
Association, has announced the selection of 
his committee. Among the members of the 
committee is Frederick J. Keers. 

The R. & H. Platinum Works, importers 
and refiners of platinum, 709 Sixth Ave., 
New York, announced last week the resigna- 
tion of Donald Steele, their representative 
for this city and New York. In the future, 
his territory will be covered by another rep- 
resentative. 

Past Potentate Philip Krimke of Salaam 
Temple, Order of the Mystic Shrine, was a 
guest at a dinner for present and past offi- 
cers of the temple and a few other invited 
guests before the temple’s big parade and 
initiation held in Battery A Armory, East 
Orange, last Friday night. 

Mrs. Irving Riker of 245 Mt. Prospect 
Ave. gave a bridge whist for Miss Elizabeth 
Wilkinson Larter, daughter of Mr. and Mrs. 
Halsey M. Larter, of 649 Lake St. Miss 
Larter’s wedding to Adrian Riker, Jr., 
brother-in-law of Mrs. Riker, will take place 
April 21 at the First Presbyterian Church. 

The Insell Celluloid & Novelty Co. suf- 
fered a $15,000 loss at its plant at 250 South 
St. when there was a short circuit in 
an electric switchboard. Loose celluloid on 
the tables was ignited. Several employes 
sought in vain to extinguish the blaze with 
hand apparatus. The fire was burning 
briskly when the fire department arrived. 

The adjustment bureau of the North Jer- 
sey Credit Men’s Association, of which 
Curtis R. Burnett of the American Oil & 
Supply Co. is a member, reported at the 
association's meeting in the Down Town 
Club here, that a number of cases recently 
have been adjudicated on a satisfactory basis. 
At a conference to be held here tomorrow 
with the New York and Pennsylvania 
branches, Walter Camp, football expert and 
president of the New Clock Co., will speak. 

During the past 10 days detectives have 
been searching in Newark and New York 
for clues of the “yeggmen” who cracked 
open the safe of Philip Woolf, manufactur- 
ing jeweler at 412 S. 14th St., and stole 
gold, gems and finished jewelry valued at 

000. Local detectives are working in 

Conjunction with the Safe Squad of the New 

ork police. The police especially seek a 


man who secured employment in the Woolf 
t nearly three weeks ago, worked a little 
over a week and then quit. He was from 
tw York and is known to the New York 
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Safe Squad as a “finder,” that is, as a man 
who gets work in a jewelry factory long 
enough to look the place over and find where 
the valuables are kept and then tips off safe- 
breakers, who share the loot with him. 

William I. Allsopp, of Allsopp & Sons, 
Inc., manufacturing jewelers, is chairman of 
the committee which sought subscriptions in 
the local jewelry trade for the good will 
election conducted under the auspices of the 
American Committee for Devastated France. 
For each 10 cents subscribed one vote may 
be cast for a woman candidate in the elec- 
tion. For every 30,000 votes cast one wom- 
an is given a free trip to France. The net 
income from the campaign will help rebuild 
France. Benjamin S. Whitehead is chair- 
man of the local committee to work among 
printers here. 

On March 27 and 28, both stores of K. 
Burns & Son at 205 Market St. and 641 
Broad St., were closed on account of the 
death of Mrs. Kalman Bernstein, wife of 
Kalman Bernstein, who is the sole proprietor 
of K. Burns & Son. After a long illness 
and a serious operation, performed a week 
before her death, Mrs. Bernstein passed 
away on Tuesday, March 27, at the Lenox 
Hill Hospital, New York city. The funeral 
services were held on Wednesday, March 28, 
at the Meyer Funeral Parlors, Lenox Ave., 
New York, and the body was buried at the 
Bay Side Cemetery, Long Island. Mrs. 
Bernstein was born at Suevalk, Poland. She 
came to this country at the age of 14 with 
her parents, and upon arriving here settled 
in Boston, Mass. At the age of 22, Mrs. 
Bernstein, nee Celia Sterling, married Kal- 
man Bernstein, who was at that time en- 
gaged in business at Boston., She passed 
away at the age of 34, and is survived by 
two children, Maurice and Rosiline Bern- 
stein. 
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L. E. Freeman was elected treasurer of 
the sinking fund commission last week. 

Theron S. Curtis, of T. I. Smith & Co, 
has been enjoying a stay at Atlantic City. 

William Chapman, a well-known sales- 
man, has purchased a residence on Bulfinch 
St. 

Edna H. Baker has made application for 
appointment as administrator of the estate 
of the late Frank L. Baker. 

John Debs, of this town, is a member of 
the firm of the Debs Mfg. Co. which was 
incorporated last week. The concern will 
be located in Providence. 

The H. F. Barrows Co., one of the oldest 
concerns in the Attleboros, became incorpo- 
rated last week under the Massachusetts 
laws. There are 1,500 shares, and 1,498 are 
owned by Henry F. Barrows, one by Donald 
FE. Barrows and one by Louis E. Barrows. 
Louis E. Barrows is president and Donald 
E. Barrows, secretary and treasurer. 








A. E. Dodds, Los Angeles, Cal., has pur- 
chased the stock of G. E. Osborn & Co., 
jewelers, at Riverside, Cal. Mr. Osborn 
will, however, continue at the present loca- 
tion where he plans to carry on the business 
of repairing clocks, watches and jewelry. 
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that of a bona fide owner; and this affiant has no 
reason to believe that any other person, association, 
or corporation has any interest direct or indirect 
in the said stock, bonds, or other securities than 
as so stated by him. 
_ 5. That the average number of copies of each 
issue of this publication sold or distributed, through 
the mails or otherwise, to paid subscribers during 
the six months preceding the date shown 
Ee (This information is required from 
daily newspapers only.) 

THE JeEweEvers’ CrircuLaR PusiisHinG Co. 

$ V. S. Mulford, Vice-president. 

(Signature of editor, publisher, business manager 

or owner.) 

Sworn to and subscribed before me this 29th 
day of March, 1923, 
[seat.] J. E. Muniz, Jr. 
Notary public, N. Y. County. 
New York Co. Clerk’s No. 43—Reg. No. 3288, 
(My commission expires March 30, 1923.) 








tudex to News and Special Articles 
Page 
Unusual Examples of Early Greek Jewelry 
Now on Exhibition in the Boston Museum 


GE Ue NNO Pac cictrokcevetsceesaacecneecos 63-65 
When Interest Can Be Charged on Overdue 
POIs cw ec edd RB ORALI SR Sel 65 


Recent Publications—Magical Jewels of the 
Middle Ages and the Renaissance, Particu- 


SANGER so Fc kis oh aidcneeeecensinaes 67 
Parisian Fashions in Jewelry and Gems....... 69 
Diamond Imports for December.............. 69 
The News frdns Pnmland...ccccccscccocevess 71 
Statistics of Manufacture of Professional and 

Scientific Instruments in 1921............. 71 


Membership Drive Being Conducted in New 
England by the National Jewelers Board of 
Trade 

Tax Elimination Fight as it Stands Today. ..75-77 

Schedules in Bankruptcy Filed by J. Abbott & 


Oa Fe OE a oie. tha cwmaie Neemacdd omuraan 77 
New York Diamond Dealer Indicted on Charge 
of Concealing Assets and Perjury......... 79 


National Vigilance Committee Publishes Some 
Interesting Bulletins on Various Subjects.. 79 

Gunmen Hold Up and Rob Pawtucket Jeweler 81 

Imports of Platinum and Allied Metals in 


ROOES Scnuneraddvenacduecceaecuwunaene 81 
Bankruptcy Schedules Filed by New York 

Br ar ey Pee eee eee 81 
United Jewelry Co. Case on in Boston....... 83 
Window Smashers Rob New York Jeweler.... 83 
Bankruptcy Proceedings Started Against 

RAGE BANG = i cdkcctiicvesiveadasswat 83 


Boston Police Arrest Alleged Check Swindler. 83 
Plans Completed for Wholesalers’ Convention. 85 


Bandits Steal New York Silver Concern’s 
Vg errr hee nee ne peter it 85 
Jewelry Thief Sent to Prison for Robbing 
Terre Haute, Ind., Merchant........cscee0s 85 
Death of Moses L. Lorentz.....ccccccccccece 87 
De OE Eee Ts ic tin cvrvedee Keewanwoees 87 
Gem Bought Five Years Ago Found in Pawn- 
shop Where PUenased soc cc ccccccvcccsecess 87 
Alleged Check Swindler Arrested in Baltimore 89 
Princess Yolanda’s Wedding Gifts........... 89 
Dean Of Alived B. Cres cccvicserdgeeds 89 
Plans for New England Banquet............. 89 
How to Link Up With Sterling Silver Week. .90-92 
Cee BEEN isbacidsdcieenadeucaaewahel 113-121 
o) we, & ek SY Serer rrr ee 113 
ee OO PTE rT 113 
How a Map Can Help Advertise the Gift De- 
PartMent ...cersccccvorcevessccrcccsvvces 113 
Hints for the Dealer Conducting a Gift De- 
POFTIMEME a crcccccsccccecsccescccccceoccece 
Articles for Card Game Prizes.........++s0. 115 
Gift Cards and Favors a Profitable Addition 
16: Ce CAE FRc kc ic ketczcndndccsaunart 115 
Spring Merchandise for the Gift Department. 119 
Spring Gift Department Windows............ 121 
Leathergoods OP 121 
Advantages of Gift Department.............. 121 
How to Sell More Pearls for the Wedding 
chine haben cnend kK peRacr caw neds 125-127 
eS | eer 129 
Two Distinctive Displays Made by a Syracuse, 
ee ¢ a Edvené Veneer eared s+ cdeboeaaa 
Methods of Transmitting Time............ 133-135 
Geneva Chronometer Competition for 1922.... 137 
Automatic Winding Clock.........seseeesees 137 











Two visitors who visited the headquarters 
of Schumer Bros. Co., Walsh building, dur- 
ing the week were J. P. Nagel, Seymour, 
Ind., and Frank Wallace, Jr., Huntington, 
W. Va. 

Elias H. Phillips, member of the firm of 


Phillips Bros., diamond dealers in the 
Provident Bank building, was re-elected a 
member of the board of directors of the 
Peoples Bank and Savings Co., 4th and Elm 
Sts., during the week. 

Jacob Korb, optometrist, 407 Main St., 
bought a two-apartment house on Paxton 
Road, one square south of Observatory 
Road, Hyde Park, for $17,000. The apart- 
ments are four and five rooms each and 
Mr. Korb intends living in one of them. 

Because of the increased demand for re- 
fined platinum several benches have been 
added to the equipment of the Schumer 
Bros. Co., Walsh building, The benches 
are immediately around the smelters and 
workers can secure it as needed from the 
man in charge of the smelters. 


Albert France, representative of White- 
house Bros. in the Walsh building, left 
Cincinnati Monday for a tour of the middle 
west. He returned home in time for the 
Easter holiday after spending several weeks 
in the northwest and this time he will not ge 
as far but will be out about three weeks. 

Clarence and Mayo Loeb, of L. Loeb & 
Sons, Oskamp building, are scheduled to de- 
part from the “Queen City” Sunday for a 
tour of the eastern jewelry markets. They 
have just closed their inventory for the fiscal 
year ending with March and are now start- 
ing on a new 12-months. Clarence Loeb ex- 
pects to return in time to be of assistance to 
the entertainment committee of the Whole- 
sale Jewelers’ and Manufacturers’ Associa- 
tion. He has been on the Community Chest 
Drive team of Avondale, a suburb of Cin- 
cinnati. 

Whatever salesmen or representatives of 
eastern concerns who do business with the 
Dorst Co., Walsh building, and who hap- 
pen to be in Cincinnati on Wednesday, April 
17, will become guests of Arno Dorst at 
the opening game of the National League 
baseball season in this city. Mr. Dorst does 
not have a bona fide system to follow in 
asking five persons to join him in his sea- 
son box at Redland Field, as he takes who- 
ever happen to drop in the office in time to 
make the trip to the western section of 
Cincinnati. Members of the Herschede 
family will undoubtedly use up the six seats 
that are contained in the box held by the 
Herschede Jewelry Co., 124 E. 4th St. They 
have done so for as many years as the con- 
cern has had a box and probably will con- 
tinue the annual program. Both boxes are 
on the first base side of the diamond. 


Mrs, Addie Malzer Rothschild, 61, 
mother-in-law of Julius D. Jacobs, presi- 
dent of the D. Jacobs’ Sons’ Co., Oskamp 
building, Race St., died at her home, 3597 
Wilson Ave., Avondale, last Wednesday. 
Funeral services were held at the Walnut 
Hills Mortuary Chapel Thursday afternoon 
with interment being made in the Walnut 
Hills Jewish Cemetery. Mrs. Rothschild 
was a graduate of Notre Dame Academy 


THE JEWELERS’ 








and is survived by two daughters, Mrs. 
Julius D. Jacobs, of this city, and Mrs. Jeff 
A. Joseph, of Chicago. 

Not only did the Gruen Watch Co. do a 
flourishing business in 1922, but it is now 
well beyond the record of last year for the 
first quarter of 1923, according to a state- 
ment issued by the Cincinnati Stock Ex- 
change, Both common and preferred stocks 
of the company are listed on the local stock 
exchange and in demand at a premium as 
the no par common stock is selling above 
$30 and the 7 per cent cumulative preferred 
is drawing over $105 a share on its $100 
par value. The common is drawing divi- 
dends on a basis of 7 per cent on $25 a share. 
Directors of the company held their annual 
meeting last week and declared four quar- 
terly dividends on the 7 per cent preferred 
stock, payable at the rate of 134 per cent 
May 1, Aug. 1, Nov. 1 and Feb. 1, 1924. 
This stock is callable at any dividend ma- 
turing date at $115 a share. The directors 
made announcement of the customary quar- 
terly dividend on the common stock of 43% 
cents a share, payable June 1. 

A man giving the name of Herman 
Monde, 41, diamond salesman, New York, 
was fined $50 and costs and then told to take 
the air out of Cincinnati, in Municipal 
Court, Thursday. Monde was arrested by 
Detectives John Rolf and Harry Bohlke, 
Wednesday, who hid in the closet of a home 
at 8th and Linn Sts., West End. The de- 
tectives testified in court that Monde, who 
claims he was once known in the sporting 
world as Kid Monday, tried to sell eight 
diamonds to a woman for $2,600. Two of 
the diamonds proved to be genuine and 
worth $1,600, but the others were imitations. 
When the detectives confronted Monde, they 
claim he said, “some of these stones are 
‘phony,’ keep mum and I'll split with you 
if the woman buys them.” The detectives 
had been watching Monde since Tuesday, 
when they learned of his plan to sell the 
stones to a woman in the West End. They 
arranged to hide themselves in a closet at 
her home and for four hours they awaited 
his coming. After showing the gems Monde 
apparently awaited for the woman to go after 
the money and it was then that the de- 
tectives stepped out of their hiding 
place. 

Even though the month of February and 
March usually prove disappointing to jewel- 
ers there has been a different tone to the 
market this year, according to Herman J. 
Huber, diamond importer of this city. 
“Conditions generally are beginning to look 
optimistic and are considerably better than 
a year ago and while February and the 
greater part of March usually prove dis- 
appointing to the retail jeweler, the increased 
activity by wholesalers and manufacturers, 
mark the beginning of a prosperous era and 
most jewelers will undoubtedly find an in- 
creased volume of business at the end of the 
present season,” he said. Mr. Huber fur- 
ther declared there is a tendency to increase 
the price of stones which now are essen- 
tially selling on a normal basis. The nor- 
mal demand for good diamonds is respon- 
sible for approaching increases, Huber de- 
clared. Mr. Huber has vacated his office 
at the expiration of a lease of several years 
standing. He left the building because an- 
other10-story structure is being erected on 
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the south side and will cut off natural light 
in the office formerly held by him. He is 
having all mail sent to his post office box 
while awaiting the establishing of another 
office, which probably will be in one of the 
city’s newest skyscrapers. Mr. Huber re 
cently returned to Cincinnati after several 
months’ tour of Europe, where he made g 
careful survey of conditions in the diamong 
industry. 


The unique alibi that his wife was ill and 
that he wanted to present her a number of 
gifts was offered by Bernard Kotzin, 29, 
salesman, 504 W. 7th St., when arrested by 
the local police. He was taken into Custody 
and two charges of false pretense were 
lodged against him, one being preferred by 
the Frank Herschede Co., 114 E. 4th St, 
and the other by Richter & Phillips Co., 114 
W. 6th St. Affidavits were made by both 
concerns and were executed through (Cal 
Crim’s detective bureau. It is charged that 
Kotzin went into the Herschede store two 
weeks ago and selected jewelry to the 
amount of $375, this being obtained on 
credit. He told clerks in the store his wife 
was ill and he wanted to make her a present 
of the articles. On Thursday of last week 
he visited the Richter & Phillips establish. 
ment and gave a similar plea and here he 
obtained two diamond rings valued at $540, 
He asserted to an official of the firm he 
was owner of the Lyric Theater in New- 
port, Ky., across the Ohio River from Cin- 
cinnati, but when they started checking up 
on him, it was found he had no connection 
with the theater whatever. It was also dis- 
covered, the police allege, that Kotzin’s wife 
was not ill. When arraigned before Judge 
Joseph Woeste in the Felony Division of 
Municipal Court, Monday, the case was con- 
tinued until Tuesday, April 10. It developed 
that Kotzin also visited the store of H. 
Ratterman, Jr., in the Sinton Hotel and 
selected some jewels, giving the name of the 
Herschede Co. for reference. It seems that 
Mr. Ratterman called up Herschede’s but 
failed to give over the jewelry. C. EB 
Richter declared he did business with a 
brother of the accused man and found him 
trustworthy. Bernard T. Kotzin and Leon 
L. Stern, alias Leon L. Stearne, were named 
in two indictments returned by the Federal 
Grand Jury, Thursday. Both men were for- 
merly in business under the name of the Sue- 
cess Service Co., with offices on 4th St. They 
are charged with conspiracy to use the mails 
to defraud and the first indictment contains 
seven counts and the second one count. It 
is alleged the two men advertised for part 
ners and agents and that they secured money 
from prospects in various sections on false 
pretenses. 

All of the 42 members of the Spring Class 
of Scottish Rite, Valley of Cincinnati, have 
been measured for their plain gold 
rings at the store of George H. Newstedt, 
northwest corner of 4th and Race Sts. Mr. 
Newstedt furnished the official ring for the 
last Fall class, in which there were 43 mem 
bers, and also furnished rings for the te 
union class in the last week of February. 
This numbered close to 150. Some of those 
who went into Syrian Temple, Nobles 
the Mystic Shrine, in February, were pre 


presented with Shriners’ emblems pu 
. ee 
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Chicago Notes 





J. L. Miller, 1303 Heyworth building, left 
ast Sunday night for the middle west. 

Will Schumann, of Leubusher-Schumann 
& Co, left last Sunday for southwest. 

Percy Marshall, Columbus Vaults, is 
making a business trip through the middle 
west. 

Harry Asch, representing the Roy Watch 
(ase Co., of New York, was in Chicago last 
week. 

J. R. Jones, of C. L. Norsworthy & Co., 
allas, Tex., visited Chicago last week on 
his way east. 

Jacob Joseph, of Despres, Bridges & Noal, 
spent several days last week visiting the 
trade in Illinois, 

Phil Tishman, of Maurice Tishman, New 
York, spent the past week in Chicago call- 
ing on the trade. 

D. N. Jacoby, representing the Providence 
Stock Co., Providence, was in Chicago last 
week calling on the trade. 

Walter J, Meister, of W. J. Meister & 
Co, was home for several days last week 
on account of illness. 

J. C. Manheimer, accompanied by his 
wife, left recently for Atlantic City, where 
he will spend about six weeks_ resting. 

L. L. Sigel representative for Hirsch & 
Oppenheimer, returned last week from a 
four weeks’ trip through Wisconsin, In- 
diana and Michigan. 


Sam M. Leibson, representing Alex Sabse- 

vit, Columbus Memorial building, left on 
his southwestern trip last Sunday and will 
be gone for five weeks. 

Robt. Rueping, 1104 Heyworth building, 
spent a few days last week at Fond du Lac, 
Wis. his old home, visiting with friends, 
and attending to business. 

S. Y. Lebolt, of Lebolt & Co., returned 
lst week from California and the west, 
where he spent the past two months resting 
and visiting with friends. 
one N. Brooks, wholesale jeweler, 
4lumbus Memorial building, is spending a 
week at his old home at Wakeman, O., 
resting and visiting his parents. 

_ Fred Lund, in charge of the watch repair- 
ng department of Spaulding & Co., has been 
confined to his home for the past week on 
‘count of a severe attack of the “flu.” 
J.D. Grassick, manager of the San Fran- 
"so branch of the Alvin Silver Co., spent 
ean ys in Chicago last week attending 

iness and visiting at the local office. 

8 commemoration of their fifth anniver- 
‘ity, Crane & Stutti, Chicago Savings Bank 


building, gave a dinner party to their em- 
ployes last Sunday, at the home of Wm. M. 
Stutti. 

George D. Munson, vice-president, and 
H. B. O’Brien, one of the directors of the 
International Silver Co., spent a few days 
in Chicago last week visiting at the Chicago 
office of this concern. 

Louis Manheimer & Son Co., Columbus 
building, announce that the concern recently 
opened an office at 704 Market St., suite 911, 
San Francisco, Cal. Wm. Shapiro, western 
representative, in in charge. 

A. B. Paulsen, Chicago representative of 
the Waite-Thresher Co., returned last week 
from New York and Providence, where he 
spent several weeks visiting at the home 
office and visiting with friends. 

A. E. Gregory, auctioneer, returned re- 
cently from Edmore, Mich., where he con- 
ducted two sales for E. E. Slocum, one at 
his store at Edmore and the other at Lake 
View, Mich, Both sales were very suc- 
cessful. 

J. B. Crawford, Chicago manager for 
the A. Wittnauer Co., is making a trip 
through the northwest. H. A. Schulze, of 
the same concern, is now calling on the 
trade through Illinois and will also return 
in about two weeks. 

Mark Horwitz, wholesale jeweler, who 
has been located at 159 N. State St., moved 
last Thursday into larger and more desir- 
able quarters in suite 520 Stewart building, 
where he has the additional space he has 
needed for some time. 

Henry Klaas, of Treulick & Klaas, left 
last week on a two weeks’ trip through the 
south. O. H. Heun, of the same concern, 
returned recently from an extended trip 
through his southern territory and reports 
having had a nice trip. 

“Larry” Edwards, Columbus Vaults, is 
making a business trip through the middle 
west. Recently Mr. Edwards connected 
himself with the Aristo Import Co., of New 
York, which he is representing in this ter- 
ritory together with his other lines. 

John W. Leavenworth, one of the di- 
rectors of the R. Wallace & Sons Mfg. Co., 
and also in charge of the hotel department, 
accompanied by C. J. Maxfield, of their New 
York office, spent several days recently at 
the Chicago office of this firm visiting. 

M. Sensibar, representing Barbarski Bros., 
who returned from a three weeks’ trip 
through Illinois last week, reports condi- 
tions in that section very good. Mr. Sensi- 
bar will leave again this week for an ex- 
tended trip through Indiana, Illinois and 
Iowa. 


Joe Goldstone, of the Blauer-Goldstone 
Co., made a hurried business trip to New 
York last week. David Goldstone, of the 
same concern, returned last week from a 
three weeks’ trip through the middle west. 
Roy F. Jacobson, D. S. Low, Victor Leseritz 
and Martin Barham also returned from 
their respective territories and all. report a 
good business. 

A. Weinstein has entered the. retail 
jewelry business under the name of the 
Auburn Jewelers, at 804 W. 79th St. The 
store was open for business on Tuesday, 
April 10. The entire fittings of the store 
are in mahogany, which gives it a very 
beautiful. appearance. Mr. Weinstein has 
always been in the jewelry business for him- 
self, but has made his office at his home. 

D. J. Fried, who has been located in suite 
703 Columbus Memorial building for some 
time, has been successful in securing larger 
quarters in room 702, the next room to the 
one he occupied. He has also entered into 
the manufacturing end in connection with 
his diamond setting business. Mr. Fried 
was formerly connected with the Fried- 
Landsman Co., which dissolved about a year 
ago, and has taken over all the obligations 
of this concern. 

Arnold McCabe, of McCabe-Morris Co., 
Inc., 316 State-Lake building, returned last 
week from New York, where he spent sev- 
eral days with Wm. J. Morris. This con- 
cern announces it has been fortunate in se- 
curing a very desirable location in the Ran- 
dall building, 136 W. 52nd St., New York, 
where it has installed a shop and office, 
which covers about 4,500 square feet. Wm. 
J. Morris is in charge of the New York 
end. Both the Chicago and New York shops 
manufacture both platinum and gold jewelry 
and do special order and repair work of all 
kinds. 

A note in the last issue of Tue JEwELers’ 
CircuLAR stated that K. Lucius Taylor had 
been elected president of the Fraternal As- 
sociation of Chicago Jewelers, This is in- 
correct, Mr. Taylor was elected vice-presi- 
dent, and A. B. Paulsen, 1203 Heyworth 
building, was chosen as president. At a 
meeting recently held by the association, the 
following members were elected as the board 
of governors: E. A. Cox, of Benj. Allen & 
Co.; Chas. Gustafson, C. H. Knights- 
Thearle Co.; E. L. Badgley, 29 E, Madison 
St.; Frank Ruggles, 5 North Wabash Ave., 
and Claud Wheeler, of THe Jewerers’ 
CIRCULAR. 

Geo. W. Chatterton, manager of the 
watch department of C. D. Reblock, Inc., 
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recently broadcasted an address on “The 
Proper Care to Give a Watch.” It was 
broadcasted through the Westinghouse Sta- 
tion KYW. 

Ernest Block, of the Louis Stern Co., left 
Monday for the middle west. 

William Schwob, Chicago manager for J. 
R. Wood & Sons, is spending several days 
this week at St. Louis. 

G. Fred Perry, of the Ford-Perry Co., 
Heyworth building, left last Sunday for the 
Middle West and will be gone for about two 
weeks. 

G. C. Sutton, retail jeweler, located at 
133 N. Kedzie Ave., is selling out his entire 
business at auction. Mr. Sutton expects to 
retire from business for a while. 

William Juergens, of the Juergens & An- 
dersen Co., returned from St. Louis last 
week. H. P. Juergens, of the same con- 
cern, is spending this week in New York on 
business. 

Among the many visitors in Chicago last 


week were: EE. Strashun, of the Rost 
Jewelry Co., Indianapolis, Ind.; Carl E. 


Lindquist, Rockford, Ill., and G. K. Gottlieb, 
Cicero, Iil. 


Jacob Feige, of Feige & Co., San Fran- 
cisco, Cal., spent a few days in Chicago, 
last week, visiting the markets and renew- 
ing old acquaintances on his way home from 
the east, where he spent a couple of weeks 
on business. 

The Winters School of Jewelry Engrav- 
ing is now located in new quarters on the 
third floor of the Immigrant building, 343 
W. North Ave. The new quarters are con- 
siderably larger, lighter and far more de- 
sirable than those at its former location. 

Richard Seligman, of the Seligman Jewel- 
ry Co., Seattle, Wash., is spending several 
days in Chicago, visiting with his parents 
and his many friends in the trade. Mr. 
Seligman will leave Wednesday of this week 
for New York and the east to look over the 
eastern markets. 

For the past week workmen have been 
busy remodeling the office of the H. Horwitz 
Co. Additional space has been secured by 
breaking the wall to the adjoining office. 
A private diamond office and shipping room 
has been installed, and all new mahogany 
furniture and fixtures have been added, 
which gives the office a very beautiful ap- 
pearance. 

C. J. Grossman has opened an office in 
suite 114 Mentor building, and has entered 
into the diamond business for himself. For 
the past four years Mr. Grossman has been 
associated with one of the large retail jewel- 
ry stores in this city, and prior to that time 
was in business for himself. Mr. Grossman 
is well known in the jewelry trade and his 
many friends wish him success in his new 
venture. 

The Bouer & Goldstein Co., 1408 Stevens 
building, has been fortunate in securing 
quarters about four times the size of the 
one now occupied in suite 1403, the same 
building, just a few doors down the hall 
from its place of business. The concern ex- 
pects to move by May 1. With this addi- 
tional space, which it has needed for some 
time, the company will be in a better posi- 
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tion to handle the needs of its customers. 

The E. Shahen Co., Inc., is the name of 
a new wholesale jewelry concern that will 
be open for business May 1, in suite 404-5-6 
Hunter building, 337 W. Madison St. The 
concern will handle a complete line of silver- 
ware, jewelry and watches. The principal 
members of the concern are E. Shahen, Fred 
Shefte and Dave Devine. Mr. Shahen for 
many years was secretary-treasurer of Jos. 
Hagn.& Co., and both Mr. Shefte and Mr. 
Devine were also associated with this con- 
cern. 

Honors come easy to J. T. Montgomery, 
president of the Chicago Jewelers’ Associa- 
tion, as demonstrated by his selection as 
Alderman of the lst Ward in Evanston by 
a majority of 3 to 1. When “Monty’s” 
cards first reached members of the trade, 
it was thought he sought to uncrown “Bath- 
house John,” famous for many years in the 
notorious 13st Ward of Chicago, but Mr. 
Coughlin still ‘reigns supreme in this baili- 
wick. Mr. Montgomery is arranging a 
schedule so that he may have time for his 
duties as manager of M. A. Mead & Co., 
president of the Chicago Jewelers’ Asso- 
ciation, Alderman of Ist Ward, and school 
director of Evanston, official of several so- 
cial and golf clubs, champion golf player 
and husband and father. 








San Diego, Cal. 





Louis Reichal, recently from Wisconsin, 
is now in business at 3805 5th St., conduct- 
ing a jewelry and watch repair shop. 

Alfred S. Johnson, Ph.D., at one time 
connected with the San Diego Optical Co., 
has been elected a fellow of the Royal So- 
ciety of Arts, England. Mr. Johnson is 
now in Chicago, where he is doing geo- 
graphical research work. 

J. Jessop & Sons recently made a window 
exhibit of a portion of the 90 trophies and 
medals which they supplied for the dog show 
conducted by the Coronado Kennel Club at 
Coronado Tent City, April 6 and 7, at 
which there was an entry list of about 250 
animals. 

Local dealers report a very satisfactory 
business around the Easter season, and they 
are looking forward optimistically to the 
Spring trade. All lines of retail business 
here will pick up again upon the return of 
the Pacific fleet vessels to their home port, 
after an absence of several months in 
southern waters. 








Consular Notes 

A concern in Chile desires to purchase 
jewelry and also to obtain the agency for 
a jewelry line in that country. Quotations 
should be F. 0. 8B. New York. For further 
information write to the Bureau of Foreign 
and Domestic Commerce at Washington, 
D. C., and refer to file No. 5997. 

* * * 

The agency for hardware, fire clay, 
watches and clocks, and cutlery is being 
sought by a concern in Scotland. Quota- 
tions, c. i. f. Scottish port. For further 
information write to the Bureau of Foreign 
and Domestic Commerce at Washington, 
D. C., or any of its branches and refer to 


file No. 5883. 
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at Newstedt’s. The Spring class recejyes 
its 14th degree Thursday and it is schedule 
to have the 32nd or final degree conferrej 
on May 17. 

Managers of the Fall Festival Aggo. 
ciation which will be held during the 
latter part of August and first part of 
September this year in Cincinnati, are mak. 
ing a canvas of wholesale jewelers and ¢lock 
manufacturers here to determine who will 
have any displays in Music Hall during the 
festival. Warner P. Sayers, who is at the 
head of the festival, is trying to secure a 
huge display of hall clocks from the Her. 
schede Hall Clock Co., which is closely 
identified with the Herschede Jewelry Cp, 
Everything manufactured in this and other 
cities is put on display during the festival, 
which has not been held in Cincinnatj for 
a number of years. 











Among the callers in Indianapolis dis- 


tributors’ display rooms recently were; 
Jake Kiser, Muncie; Walter Buhrman, 
Newcastle; Frank Dale, Martinsville, and 
E. W. DeLawter, of Anderson. 

Lyle C. Jasper, for many years in the 
material department of the Baldwin-Miller 
Co., died recently. He went to Arizona 
about six years ago for lung infection, but 
had returned home when death occurred. 

The Capitol City Jewelry Store of this 
city has completed moving its store from 
133 IE. Washington St. to 38 Virginia Ave. 
The new location is but half a block from 
one of the city’s busiest corners and is cer- 
tain to develop as a retail center. 

Plans are being made by Manager Schnei- 
der, of the Fletcher M, Noe jewelry store 
on N, Illinois St., for moving the store to 
the new Guaranty building at 22 N. Merid- 
ian St. The store will occupy the ground 
floor of the building, which is ideally lo- 
cated. Mr. Schneider has been with the 
store for many years. 








Kenneth Barnard, formerly secretary o 
the Better Business Commission at Toledo, 
O., and more recently associate director of 
the ‘National Vigilance Committee of the 
Associated Advertising Clubs, has been af 
pointed director of the work of the com- 
mittee. William P. Green, until recently 
director, has been made -associate director. 
Owing to overwork and an attack of grip 
Mr. Green recently suffered a nervous break- 
down, and in returning to the work, he & 
pressed a strong preference for lighter duties 
than those involved in the general direction 
of the movement. Harry D. Robbins, chatt 
man of the National Vigilance Committee 
also announced that Hugh Smith, who has 
for some time been secretary of the Vig 
lance Committee, has resigned, and Mr. 
Green will, among other things, direct th 
work which Mr. Smith has been doing, ° 
organizing and serving Better Business 
reaus. 
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Mr. and Mrs. H. P. Alsted have returned 
to Milwaukee from California, where they 
spent the last six weeks on a Winter vaca- 
tion and pleasure trip. 

Mrs. Robert W. Rank, wife of one of the 
members of the Rank & Motteram Co., has 
heen appointed chairman of the general com- 
mittee in charge of the charity ball to be 
given at the Wisconsin Club, April 18. The 
Milwaukee Maternity and General Hospital 
will be beneficiary of the ball. 

A. E. Lamboley, 220 State St., Madison, 
has announced that he is retiring from busi- 
ness and the entire stock of jewelry, silver- 
ware, etc., is being offered the public at 
an auction in charge of Samuel Marks, Chi- 
cago. It is stated that the merchandise sold 
is guaranteed by Lamboley & Wellentine, 
jewelers at 304 E. Wilson St. 

Hugo Stern has taken possession of the 
Bednarek building at Princeton and is mov- 
ing his jewelry store stock to the new loca- 
tion. He will continue the watch and 
jewelry repair departments as heretofore. 
The new quarters provide more adequate 
facilities to take care of the growing busi- 
ness of the Stern establishment. 

Gamber Tegtmeyer, Milwaukee, son of 
the well-known Grand Ave. jeweler, Archie 
Tegtmeyer, has been elected president of the 
University of Wisconsin Y. M. C, A. The 
young man is editor of the 1923 Badger of 
the university, being a junior. His father 
has long been prominently identified with 


Y,M. C, A. work in Milwaukee. 


Announcement has been made by Mr. and 

Mrs, E. Gustave Kranz, Wauwatosa, of the 
engagement of their daughter, Maida, to 
Walter A. Bloedel, son of Mr. and Mrs. 
Herman H. Bloedel, Milwaukee. Both 
father and son are prominent Milwaukee 
jewelers, being members of: the firm of 
Bloedel’s Jewelry, Inc., Grand Ave. 

Local jewelers have been advised by the 
Milwaukee style week committee that the 
anual Fall style show will be held in the 
three halls of the main floor of the Audi- 
torium. The dates selected for the style 
week are Sept. 7-15, About 100 merchants 
in jewelry, women’s wear, men’s clothing 
and other lines are expected to take part. 

Something entirely new will feature the 
Spring celebration to be staged by Oshkosh 
retailers May 2-4. Instead of holding spe- 
cial sales the people of Oshkosh and vicinity 
will be invited to visit the stores and inspect 
the stocks without feeling under obligations 
o buy. E. C. Anger, of R. B. Anger & 
Sons, jewelers, has been appointed general 
‘iairman of the Spring celebration commit- 
lee of the retail division of the Association 
of Commerce, 


— 


Sixty downtown merchants of Racine are 
‘ponsoring a number of projects supported 
by the recently organized Down Town 
‘Usinessmen’s Association. One of the prin- 
- subjects discussed was that of develop- 
i a trading. Plans are under way 
Me Promise favorable results in this di- 
deine and merchants have united to in- 
vi business of the downtown retailers. 
- a eevements in the downtown section 
480 commended by the association. 
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M. J. Karst, aged 57, prominent Racine 
jeweler and a resident of that city for 40 
years, died at his home, 510 6th St., March 
29, after a short illness. Soon after com- 
ing to Racine Mr. Karst began to learn 
the jewelry trade and this occupation he 
followed until the time of his death. For 
14 years he was in business on 6th St. and 
for six years was a member of the firm 
of Karst & Meier. Mr. Karst was married 
and is survived by his widow and three 
children. 

Formal opening has been held of Mil- 
waukee’s newest downtown jewelry store, 
established at 418 Grand Ave. by Henry 
J. Oberst, who for the last 10 years con- 
ducted a jewelry establishment at Grove St. 
and National Ave., previously occupied by 
Archie Tegtmeyer, since that time located 
at Grand Ave. and 4th St. Mr. Oberst has 
a splendid location and fine building, the 
shop being 40 by 70 feet and radiating an 
air of exclusiveness, Two long rows of 
show cases and the wall cabinets behind 
them, display the latest dictates of jewelry- 
dom and silverware. In moving downtown 
and disposing of the south side store, Mr. 
Oberst also severed his connections with the 
north side store conducted for several years 
by Henry J. Oberst Co., at North Ave. and 
35th St. Ray Stark and Oscar Knobla, who 
were associated with Mr. Oberst in the north 
side business, have succeeded to the owner- 
ship and will hereafter operate as Stark & 
Knobla. 

William H. Schwanke, for the last three 
and one-half years engaged in the retail 
jewelry business in the Empress building, 
222 W. Water St., Milwaukee, will move 
into new and larger quarters about May 1. 
On that date his present lease expires and 
as the building is to be razed to make room 
for a new structure, Mr. Schwanke has 
been obliged to seek other quarters. Nego- 
tiations were completed this week whereby 
Mr. Schwanke secured the store at 118 Wis- 
consin St., on the ground floor of the 15- 
story Wells building. The new store is 
three times the length of the present store 
and will provide much needed room for the 
expansion of several departments. Mr. 
Schwanke will expand particularly the sil- 
verware department and with that purpose 
in mind has secured Miss Sallie Oleski to 
take charge of that section. Miss Oleski 
has been connected with the Rank & Mot- 
teram Co. for a number of years and is 
one of the best posted silverware sales 
people in Milwaukee. She also becomes a 
member of William H. Schwanke, Inc., a 
corporation just organized to succeed to 
the individual business of Mr, Schwanke. 
The present store has been well known to 
Milwaukeeans as “The Biggest Little Store” 
among local jewelry houses. Mr. Schwanke 
started the store in September, 1919, having 
previously been with Archie Tegtmeyer and 
before that with Louis Esser Co., Milwaukee 
jewelers. Prior to that time he was in 
Champaign, IIl., and Indianapolis, Ind. 





S. Goldsmith, Waynesburg, Pa., jeweler, 
has leased the vacant storeroom on the first 
floor of the Union Deposit & Trust building 
in that city, and will move his jewelry shop 
there. Mr. Goldsmith has been in the 
jewelry business in the Messenger building 
for a number of years. 





- that ‘city. 
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Salt Lake City. 


Fred Nelson has opened a small jewelry 
store on Regent St. 

Smalley Bros., “The Time Den,” 25th St., 
Ogden, are making some interior improve- 
ments which will cost several hundred dol- 
lars. 

William M. McConahay, jeweler, and J. 
E. Broddus, optometrist, have been appoint- 
ed by Mayor Neslen as members of the new 
City Art Commission. 

T. C. Evans, Western Optical Co., of 
Utah, Inc., was held up the other night by 
motor bandits and robbed of a valuable 
watch, a present, and money. 

Paul H. Stecher, Ogden jeweler, located 
on Hudson and 24th St., is building a new 
home at Polk Ave. and 26th St. in the heart 
of the city’s beautiful residential district. 

Kertz’s Quality Shop, 25th St., Ogden, was 
recently among the victims of two clever 
girl thieves who robbed several merchants in 
At the Kertz place they succeed- 
ed in secreting a ring after having requested 
samples. 

Local visitors include: Paul A. Hollweg, 
Wolfsheim & Sachs Inc., New York; L. 
Meyer, Wiener Bros., New York; Harris 
B. Sprales, Knox & Kaye, San Francisco, 
Cal.; Lawrence C. May, Lawrence C. May 
& Bro., New York. 

Miss Marguerite Walker Jordan, of New 
York, is at the Hotel Utah, where she has 
an exhibition of silverware, consisting of 
samples from the Gorham works. While at 
the hotel Miss Jordan gave a lecture on the 
history and romance of silver. She also 
conducted a table setting contest. 

L. L. Vaughn has opened a small jewelry 
and repair house at 426 25th St., Ogden. 
Mr. Vaughn was formerly employed at 
Upp’s, but later went to Grace, Idaho. He 
said that his establishment in the Idaho town 
was the first exclusive jewelry store in the 
place, and as soon as he started other mer-. 
chants began to sell jewelry as a side line. 

In a few days many thousands of people 
will be here for the Mormon general con- 
ference, which will last nearly a week. The 
visitors come from all parts of the mountain 
country and from Canada and Mexico. The 
gathering, held twice a year, is a great busi- 
ness asset for Salt Lake City. This con- 
ference is an old institution, older by sev- 
eral years than the State itself. The crowds 
are expected to be unusually large this year 
by reason of the industrial prosperity. 

John S. Lewis, head of J. S. Lewis & Co., 
Ogden, one of the State’s largest exclusive 
retail jewelry firms, is recovering from his 
recent illness. Mr. Lewis was in a serious 
condition for a time. It appears that he had 
an attack of influenza which came at a time 
when he was in a run-down condition. The 
Lewis store was damaged in places during 
the recent big fire in the Perry block, next 
door, when three concerns were wiped out. 
Goods stored in the basement of the Lewis 
establishment were damaged by water and 
one of the workshops was put out of com- 
mission temporarily by the collapse of a wall. 











Mrs. F. H. Coburn, who is conducting a 
jewelry business at East Troy, Wis., has 
been elected as village treasurer. She is the 
first woman to hold office on the board in 
East Troy. 















E. Bastheim, of E. Bastheim & Co., Los 
Angeles, is here, visiting both the trade and 
relatives. 

Paul Samuels, representing Prutinsky & 
Wolff, New York, is visiting the firm’s cus- 
tomers here. 

S. H. Friend and his son, Herbert Friend, 
are back from a diamond-buying trip to the 
European markets. 

Louis Freund, of Henry Freund & Bro., 
New York, is calling on his regular San 
Francisco customers. 

C. C, Gross, manufacturers’ representa- 
tive, is starting on a northern trip with Fritz 
Barkan, diamond importer. 

Sam Sandack, of Los Angeles, has been 
visiting his friends here, en route to Chi- 
cago and other eastern points. 

F. C. McKeen, Pacific Coast manager for 
the Waltham Watch Co., is expected back 
from several weeks’ visit to the eastern head- 
quarters of his firm, 

Sidney Weinshenk, of Mayer & Wein- 
shenk, has started on his northern trip, and 
Stanley Beard is covering his territory in 
the firm’s new automobile. 

Louis H. Burnet, Tacoma, Wash., who 
has been here for the past week, has left 
for Los Angeles, en route for New York, 
on a business trip, Simon Burnet and wife, 
Seattle, Wash., after a week here, have left 
for home. 

_California jewelers visiting the trade in- 
clude: Clarence P. Jacobs, Vallejo; Max 
Noack, Santa Rosa; Marc Lichtenstein, 
Bakersfield; Earl Bothwell, San Jose; Carl 
Noack, Sacramento, and R. D. Shafer, 
Pleasanton. 

Melville H. Radke, son of Gus H. Radke, 
has purchased the fixtures of the P. L. Sea- 
_mans’ jewelry store, Palo Alto, and will 
take possession on May 1. Mr. Radke will 
run it as a retail jewelry store. Mr. Sea- 
mans has been holding auction sales at the 
Palo Alto store. 

Carpenters have been busy for about a 
month, transforming and enlarging office 
space on the premises of A. I. Hall & Son, 
and the quarters of the marking and watch 
departments. These are all being made 
more commodious and more in keeping with 
the requirements of the firm. 

William Fulton, one of the best-known 
manufacturers’ representatives in the city, 
is back from visiting all his eastern fac- 
tories. He says that everything looked very 
encouraging. As for employment, there is 
even more of it lying around waiting for 
workmen in the east than there is on the 
Pacific Coast. 

Frank Jeddis, of the Alphonse Jeddis Co., 
has returned from a trip to the European 
diamond markets. He visited Amsterdam 
and Antwerp, making quite extensive pur- 
chases, and, while in Europe, also spent 
some time in England, France and Switzer- 
land. Mr. Jeddis expressed himself as being 
much pleased with the results of his trip. 

The W. B. Glidden Co., representatives of 
R. Wallace & Sons Mfg. Co., is now estab- 
lished in its new quarters, the whole fourth 
floor of 140 Geary St. The concern is pre- 
pared to open its display of silverware on 
April 16, so that the retailers can have ample 
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time to inspect it and purchase in preparation 
for National Sterling Silver Week, May 14 
to 19, inclusive. 

The annual convention of the California 
Gold and Silversmiths’ Association will be 
held at the Palace Hotel, April 12 to 14, 
inclusive. It will close with a banquet, on 
the evening of the 14th, Saturday. On the 
following day, there will be an outing to 
some place of interest. Members, through- 
out the State, are being urged to attend. 
The aim of the convention will be: “Profit, 
with Pleasure.” 

A great deal of attention has been at- 
tracted, on the part of the trade, by the 
excellent road show of the Oneida Com- 
munity, Ltd., at the St. Francis Hotel. It 
consisted largely of Community and Tudor 
plate. The show lasted for three days. 
Accompanying the exhibit were C. W. Inis- 
lee, S. A. Griffith and L. A. McKown, all 
from Community headquarters. Horace H. 
Allen, Coast manager for the Oneida Com- 
munity, Ltd., took a keen interest in the 
success that the road show made with mem- 
bers of the local trade. 








Pacific Coast Notes 





The Cochran Jewelry Co., Palo Alto, is 
moving into a fine new store, 

Samuel West, of 468%4 12th St., Oakland, 
Cal., is holding an auction sale. 

J. K. James, 317 W. 4th St., Santa Ana, 
Cal., reports a loss by robbery estimated at 
$2,000. 

G. L. Muffly, of Chula Vista, Cal., has 
sold out his retail jewelry business to L. A. 
Hamilton. 

George W. Ryder & Son, San Jose, Cal., 
are moving into their new store on Ist St. 
this month. 

J. B. Joseph, Salinas, has just completed a 
very successful auction sale. Edward G. 
Gensler was the auctioneer, 

G. E. Osborne, 811 Main St., Riverside, 
Cal., publishes notice of the sale of his 
jewelry business to A. E. Dodds. 

F. L. Roseboro has purchased the interest 
of C. W. Thissell in the jewelry business 
at Martinez, Cal., known as the Roseboro- 
Thissell Co, Ill health, it is stated, made 
the move necessary. Mr. Thissell conducted 
a business of his own, in Martinez, for some 
years. Recently, he and Mr. Roseboro ef- 
fected a partnership, purchasing the business 
of George Dupen. 








Omaha. 


V. R. Emerson, Emerson, Nebr., recently 
conducted an auction to reduce his stock. 

E. O. Furen and George Gerner, both of 
Council Bluffs, Ia., were in Chicago recently 
attending a gathering of the Hall Mark 
jewelers. 

J. F. Krohme, traveler for the Byrne- 
Duff Jewelry Co., Omaha, has purchased a 
new sedan and is now covering his territory 
in his car. 

L. R. Wick, jeweler at Kimball, S. Dak., 
who has heen ill at his home for some time, 
is again able to be at the store to attend 
to business. 

Among the out-of-town jewelers who 
were in Omaha during the week were C. 
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W. Sawyer, Silver City, Ia., J. G. McKee 
Lexington, Nebr., and Mrs. P. W. Folsom, 
Ashland, Nebr. 

E, F. Strain, jeweler at Gregory, S. Dak 
is reported to be the president of the First 
National Bank of Gregory, which closed 
its doors last week. Inability to make 
collections and withdrawal of deposits were 
given as the reasons for the closing of the 
doors. 

Sol Bergman & Co. and the Koppel Sup- 
ply Co., both of Omaha, have consolidated 
under the name of the Bergman-Koppel 
Co., effective April 1. The consolidated 
concern is now in the store occupied con- 
tinuously by the Sol Bergman Co., while 
Mr. Koppel has moved his office and stock 
out of his former location on the fourth 
floor of the City National Bank building. 
The consolidated establishment has been 
remodeled and furnished with new and at. 
tractive fixtures. 








Cleveland 


H. D. Schaefer, sales manager for the 
Elgin Watch Co., visited the H. W, Burdick 
Co. last week. 

Mrs. Webb C. Ball, of the Webb C. Ball 
Co., returned from Burmuda Sunday, April 
1. Mrs. Ball left for Chicago Monday, to 
visit her son, Sidney Y. Ball, of the Norris, 
Alister-Ball Co., of that City. 

George Eroe, of the Bowler & Burdick 
Co., has returned from a five weeks’ trip to 
Porto Rico, Mr. Eroe spent a week down 
east after his arrival in the States. He 
visited the silver factories in Providence, 
and the jewelry factories in Newark. 

A beautiful window display depicting the 
spirit of Easter was that of the Webb C. 
Ball Co. This exhibit attracted hundreds 
of Easter shoppers on Euclid Ave. W.S. 
Gaines, manager of the Webb C. Ball (, 
was enthused about the display and the 
number of people whose attention it at 
tracted. 











West Virginia Notes 





F. M. Robertson has _ purchased the 
jewelry business of H. F. Jamison, Matoaka, 
W. Va. 

R. G. Watts, watch maker at Welch, 
W. Va., has sold his business to Joe Wilson, 
formerly with H. Einshon Co. 

E. F. McKinney, formerly watch maker 
at the Henry Rodgin Co., Bluefield, W. Va. 
has taken a position as watch maker @ 
Joyce’s jewelry shop between Federal St 
and Bland St., on Raleigh St., in that city. 

The E. M. Pack & Son jewelry store, 
Hinton, W. Va., was recently robbed of @ 
small quantity of jewelry. The thief a 
tered the front door by breaking through 
the glass and reaching the night 
through the aperture. 








Announcement has been made of the # 
mission of Inwar Carlstedt as a partner ® 
the store conducted by Sofus Michelsea, # 
jeweler at 307 7th St., Rockford, Ill. > 
firm name will be changed to Michelsen 
Carlstedt. The new member will 
charge of clock and watch work, J 
repairing and mounting of diamonds. 














TRADE CONDITIONS 
The retail jewelers of Evansville report that 


their trade continues to improve. They have had 
, very good business since the first of the pres- 
ent year. March was unusually a good month 
for them and they express the opinion that April 
will be equally as good if not better. Local busi- 
ness conditions are much better than they were 
a year ago this time and the many large manu- 
facturing plants here are being operated on full 
time. Reports from rural communities too are 
very encouraging and show that the farmers are 
getting in better shape. Indications point to a 
good retail jewelry trade during the Summer and 
Fall months. Reports from many towns in 
southern Indiana, southern Illinois and northern 
Kentucky show that trade for the first three 
months of this year was much better than for the 
corresponding period of last year. Collections are 
good. The local wholesale jewelers say that they 
have no complaint to make at the condition of 
their trade. They believe that 1923 taken as a 
whole, will bring in a larger volume of trade than 


1922. 


T. C. Bayse, Rockport, Ind., was a recent 
business visitor in Evansville. 

The new residence of Philip Raphael, 
Raphael Bros., wholesale jewelers on Upper 
ist St., here, is nearing completion. 

While the fad has not yet struck Evans- 
ville and some of the southern Indiana cities, 
local jewelers believe that it is only a ques- 
tion of time until there will be a general de- 
mand for jewelry of Egyptian design. 

Theodore Bitterman, of Bitterman Bros., 
retail jewelers of 204-206 Main St., says he 
looks for the pearl business to be very good 
during the coming season. Mr. Bitterman 
has purchased many Wabash River pearls 
during the past several years. 

Hovey H. Tislow, retail jeweler at Peters- 
burg, and Clark Whitman, of the Whitman 
department store, handler of jewelry, as- 
sisted the recent organization of the Chamber 
of Commerce at Petersburg. The new or- 
ganization started with a good membership. 
James S. Johnson, secretary of the Chamber 
of Commerce in Evansville, went to Peters- 
burg and assisted in the work. 

On Sunday night, April 1, burglars entered 
the Hathaway general store at Eureka, Ind., 
a few miles east of Evansville, and stole con- 
siderable booty, including jewelry and alarm 
clocks. Cecil White, 24 years old, was ar- 
rested the following day and taken to Rock- 
port in connection with the robbery. He 
denies his guilt. The police believe that 
there were two or more men implicated in 
the robbery. 

Charles Alderson, alleged “bad man” of 
Henderson, Ky., who was convicted several 
weeks ago for the murder of Wesley Holder, 
a retail jeweler of this city last September, 
has been taken to the State prison at Mich- 
gan City, Ind., where he will serve the re- 
mainder of his natural life. Police here have 
looked up the record of Alderson at Hender- 
‘on and find that he has been arrested many 
limes during the past year or two and twice 

faced murder charges at Henderson, but 
always had enough friends to swear him out 
of his trouble. 

_ Evansville’s mounds just beyond the city’s 
limits on the Newburg public highway, east 
of the city have already yielded $7,000 worth 

Pottery and trinkets placed there by an 
cent civilization. The valuables were 
found nearly 40 years ago by Charles F. 
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Artes, founder of the Charles F. Artes Co., 
Inc., retail jewelers at 321 Main St., here. 
Mr. Artes, who has been dead for several 
years, sold the collection to a banker at 
Springfield, Ill. Two or three of the 
mounds here were not entered, however, ac- 
cording to Dr. Andrew J. Bigney, Evans- 
ville College archaeologist. There are six 
mounds located on the Newburg road. Dr. 
Bigney says he has arranged for a con- 
ference within a few days with Christie 
Grimm, of Newburg, on whose farm the 
mounds are located and he will ask for 
permission to continue the excavations. He 
hopes to find many valuable trinkets in the 
mounds in the event that they are opened. 
Dr. Bigney said it probably required 100 
years of labor to throw up the large mounds. 
The dirt and stones were carried by hand in 
small earthern pots, holding about a peck, 
he believes. Some of the valuables found by 
the late Mr. Artes were rare bits of pottery, 
finely decorated. These were used for cook- 
ing. It is known that these people living 
here probably 3,000 years or perhaps 5,000 
years ago, knew something about the manu- 
facture of iron, copper and bronze, Dr. Big- 
ney said. Scraps of these metals were found 
in the excavations. 














A. Sundquist, formerly a watchmaker 
for Feagans & Co., has opened a jewelry 
store at W. 6th St. and Vermont Ave. 

H. Weinberger, of the Owl Jewelry Co., 
has returned from Murrieta Hot Springs, 
where he spent a week to get rid of a severe 
cold. 

Otis Fowler has moved from 5850 
Moneta Ave. to a new location four blocks 
north on the same avenue, a more desirable 
place. 

L. Dascomb, jewelry auctioneer, with office 
at 714 Title Guarantee building, has just re- 
turned home after conducting a very suc- 
cessful sale for P. L. Seamens, Palo Alto. 

Wm. Geisenheimer, formerly with the 
C. & E. Marshall Co., Chicago, has been 
engaged as an additional salesman in the 
material department of the E. W. Reynolds 
Co. 

The E. W. Reynolds Co. is making a drive 
on the sale of silverware and clocks, and 
for this purpose is making a special display 
of fine goods and new patterns in those 
lines. 

S. B. Clem, Redondo, suffered a stroke of 
paralysis a few days ago and is seriously ill. 
Mrs. Clem has been in ill health for about 
two years. Both have the sympathy of many 
friends. 

The proprietors of the Palace Gem & 
Jewelry Co., 406 S. Hill St., have discon- 
tinued their curio department and will here- 
after confine their attention to the jewelry 
business exclusively. 

Paul D. Walsh, president of the P. D. 
Walsh Co., is spending all the time he can 
spare from his jewelry business in complet- 
ing and furnishing his attractive new bunga- 
low at one of the near-by beaches. 

Matthew Flynn is now looking after the 
business of the Paul D. Walsh Co. in Los 
Angeles and adjacent territory, while his 
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brother, Peter Flynn, is covering territery 
farther north, including Oregon and Wash- 
ington. 

Pruden & Geodero, at the Spring St. end 
of Mercantile Place, and the Broadway 
Jewelry Co., at the Broadway end, are 
selling out at auction. They are com- 
pelled to vacate on account of building 
operations which will soon take place. 

Jas. A. Montgomery, president of Mont- 
gomery Bros., has been kept at home on ac- . 
count of ill health for several days, but is 
reported to be slowly recovering. Mr. Mont- 
gomery usually confines himself very closely 
to business, but rarely suffers from ill health. 

Edward B. Nicoll has issued a card an- 
nouncing that, having severed his connection 
with the Carl Entenmann Co., with which 
he was associated for over 30 years, most of 
the time as head of the factory, he has opened 
a factory and salesroom of his own at 302 
Jewelers’ Exchange building, 747 S. Hill 
St. 

J. Van Den Akker used as much care in 
handling jewelry left with him to be sold by 
Chas. Kline as he did with his own property, 
according to Judge Craig, who gave judg- 
ment for Mr. Van Den Akker in a suit 
brought by Kline. It appeared that Kline 
left gems with him to be sold. Burglars 
entered the store and included in their booty 
about $6,000 worth of the plaintiff’s gems. 

Weston & Co., 715 Title Guarantee build- 
ing, manufacturers, who specialize on high- 
class designs for rings, including numerous 
fraternal society emblems, have been impelled 
by the growth of their business to obtain 
additional room and have secured room No. 
709, a short distance from their present 
quarters. The new room will be devoted ex- 
clusively to their manufacturing department, 
while the present quarters will be thoroughly 
reconstructed and handsomely fitted up for 
use as office and salesroom. Wm. T. Burk- 
hardt, diamond broker, who recently occupied 
room 908 in the same building, has located 
with Weston & Co. 

A. K. Wuerker, formerly of Alton, III. 
and a nephew of O. L. Wuerker, 419 W. 
7th St., who came here recently and took a 
position with W. Woolard, manager of O. 
L. Wuerker’s Spring St. store, has already 
acquired and moved into a fine new home 
here. Wm. Woolard, manager of O. L. 
Wuerker’s store at 229 S. Spring St., has 
been devoting some of his spare time to the 
real estate business, in which there is a con- 
siderable boom here, with the result that he 
has added many thousand dollars to his for- 
tune. It is reported that a single sale of 
Vermont Ave. property recently netted him 
about $30,000 profit. 

Following are the names of some of the 
out-of-town jewelers who have been in 
Los Angeles recently: Frank Fraiberg, 
Santa Monica; T. R. Canady, Huntington 
Beach; F. F. Fiske, Watts; L. A. Hendrick- 
son, Huntington Beach; D. Van Wart, 
Huntington Park; E. W. Cosgrove, Colton; 
Geo. Bower, Upland; C. C. Zilles, C. W. 
Middleton and E. W. Wilkinson, Pomona; 
E. T. Stoddard, Whittier; A. J. Dutton, 
Anaheim; M. A. Stalmer, Fullerton; Wm. 
Laurenz, Santa Ana; A. Protsch, Redondo; 
S. Gold, San Pedro; Walter Ziesche, Lom- 
poc; I. Macatee, Lankershim; C. E. Miller, 
Van Nuys; J. C. Tindall, Owensmouth; 
R. H. Wilson, J. Posner and J. H. 
Blanchard, Ocean Park, 
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CONDITIONS 
Louisville business is good for thé season. 


TRADE 
Gen- 
eral conditions are excellent. Bank clearings are 
showing a gain of over one hundred million dollars 
as compared with the same part of last year to 
date. Bank deposits are $24,000,000 larger than at 
this time last year. Building operations show a 
total of 1,299 permits, valued at over $6,000,000 for 
the quarter, this representing a record for early 
building activity in the city. Labor is well em- 
ployed and wages advancing. Out in the State 
good prices for corn, coal, oil and lumber, along 
with other products is resulting in general activity. 
The outlook was never much brighter for a good 
year’s business. 


Edward A. Krull, of Rodgers & Krull, is 
about again, although using a cane. Mr. 
Krull fell from a ladder and broke an ankle 
when the company was getting ready to move 
to a new location some months ago.__. 

William C. Kendrick, head of William 
Kendrick’s Sons, local retailers, recently re- 
turned to the city after spending some weeks 
in Florida. Mr. Kendrick is looking un- 
usually well and reported that he had a very 
fine vacation. 

Armand Spier, of the Ben Spier Co., New 
York, who was scheduled to come to Louis- 
ville on a selling trip, was taken ill in March, 
and Jules Spier took up the trip, making 
Louisville. Mr. Soper, of the Matthews Co., 
Newark, was also taken ill on the road, and 
H. B. Matthews traveled some of the terri- 
tory, making Louisville. 

V. M. Lorch & Sons, William Kendrick’s 
Sons, C. M. Wiseman & Sons, and all of the 
department stores were included in a list of 
47 houses which closed for an hour on Fri- 
day afternoon, March 30, to permit employes 
to attend Good Friday services in downtown 
churches. This is the first time that any- 
thing of this sort has been attempted. The 
stores closed at 2:30 and reopened at 3:30 
o'clock. 

J. G. Webb, Corbin, Ky., jeweler, and for- 
merly a clerk in the State land office at 
Frankfort, Ky., on April 3, pleaded guilty to 
a charge of altering old land patents while 
with the State office, and was sentenced to 
a two-year term in the penitentiary. Webb 
was accused of having altered old records 
in order to aid litigants in claiming owner- 
ship to 6,000 acres of coal lands in south- 
eastern Kentucky. 

Louisville merchants, through the two lo- 
cal credit organizations, are spending $6,000 
in an advertising campaign on “Watch Your 
Credit,” for the purpose of improving slow- 
paying accounts, if possible, the idea being 
to get the public into the habit of paying 
bills more promptly. At present there are 
far too many accounts that pay in 90 days 
or worse, which reduces the turnover pos- 
sible on a given capital. 

Quite a number of visitors have been in 
Louisville during the past few days. In- 
cluded in the list were: Ross Atwood, of 
the Gorham’s Chicago office; W. J. Latimer, 
of Weidlich Bros. Mfg. Co., Bridgeport; A. 
H. Green, of Ingomar Goldsmith & Co., New 
York; Norman W. Slohm, of Ziething & 
Co., Newark, and the Jewel Watch Co, 
New York; W. I. Bloom, of Eska Mfg. Co., 
Baltimore; M. L. Braun, of the O. J. Somers 
Co., New York; Samuel H. Maybaum, of 
Maybaum Bros., New York; Jules Spier, of 
the Ben Spier Co., New York; A. C. Jacobs, 
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of the D. Jacob’s Sons Co., Cincinnati; C. 
T. F. Smith, of the Reed & Barton Corp., 
Inc., Taunton; William McGill, of the Gor- 
ham Co. Chicago office; Harry B. Rogers, 
of Kohn & Co., Newark; Irving Breslow, of 
Pitzele & Hamburger, New York; John R. 
Hewett, of Leys Christie & Co., New York; 
Walter Lampl, New York; A. E. J. Winter, 
of Krementz & Co., Newark; Frank Knight, 
of M. B. Bryant & Co., New York; W. L. 
Washbourne, of Graff, Washbourne & Dunn, 
New York; Louis H. Klein, of the Keystone 
Watch Case Co.; Louis Rothschild, of D. 
Lisner & Co., New York; William Roman, 
of Abraham & Roman, New York; W. C. 
Barry, of Larter & Sons, New York; Mr. 
Ross, of T. G. Hawkes & Co., New York; 
Mr. Matthews, of the Matthews Co., New- 


ark. 








Atlanta, Ga. 


TRADE CONDITIONS 
Trade conditions continue good in Atlanta and 
vicinity so far as jewelry is concerned. Local 
houses report that business continues brisk, and 
salesmen from out of town report good conditions 
in the smaller towns and cities not only in Georgia, 
but throughout the south in general. 


Mr. Good, of the South Bend Watch 
Co., South Bend, Ind. was a visitor in 
Atlanta during the week, looking after trade 
here. 

J. T. Scarboro; well-known watchmaker 
and jeweler of Charlotte, N. C., was a visitor 
in Atlanta last week, making purchases in 
the interest of his firm. 

Atlanta jewelers all report business con- 
ditions as good, with prospects bright for 
Grand Opera Week, which always brings in 
considerable out-of-town trade. 

Ernest B. Durham Co., of 13 Edgewood 
Ave., Atlanta, Ga., has changed its name to 
the Durham Jewelry Co., Inc., and will con- 
tinue to do business under that title. 

Myron FE. Freeman & Bro. have on dis- 
play in their window a loving cup, offered 
by F. Graham Williams to the winner of the 
Atlanta Architects’ Golf Tournament, which 
will be held here shortly. 

H. M. Atkinson, vice-president of the 
Latham & Atkinson Co., was a recent visitor 
in New York, and Mr. Maier, president of 
the firm of Maier & Berkele, expects to 
leave for New York on a business trip the 
last of the week. 

W. M. Kendrick, Louisville, Ky., and 
proprietor of one of the largest and best- 
known jewelry stores in the country, was a 
visitor in Atlanta this week, stopping over 
for a few days on his way home from a 
pleasure trip to Florida. 

Mr. Bennett, of the Ewing Bros. Co., is 
preparing to open up a shop of his own on 
Alabama St., which will be one of the best 
stocked jewelry stores in town, according 
to all advance notices. He expects to be 
ready for business April 9. 

Maier & Berkele celebrated their 36th 
birthday last week. The business was estab- 
lished on March 22, 1887, and is the oldest 
jewelry firm in continuous existence in At- 
lanta and one of the oldest firms in the south. 
Letters of congratulations were received 
from friends and customers all over the 
United States. 

“Billy” Moore, of the William Dixon, 
Inc., New York city; J. A. Nolan, of the 
Newall Mfg. Co.. of Chicago, Ill.; E. Dienst, 
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of Sussfeld, Lorsch & Schimmell, of New 
York city; Robert Kehl, of F. H. Noble g 
Co., Chicago, and William Richards of 
Smith & Crosby, Attleboro, Mass., were all 
business visitors in Atlanta during the week 

The next meeting of the 24-Karat Ciyh 
will be held April 12, at which time mem. 
bership plans will be discussed, as well as 
plans for assisting the Georgia Retail Jewel. 
ers’ Association in its annual convention here 
this Summer. The club plans to take an 
active part in the entertainment of visitors 
to the convention, and show the jewelers 
of the State what a real live 24-Karat Clyp 
can be like. 

Charles Pass, of Ewing Bros., is back at 
work, following a successful operation on 
his throat at the United States Veterans 
Bureau Hospital, here. H. E. Kerley, of 
Ewing Bros., has returned from a short 
business trip in Birmingham, Ala., and ¢ 
E. Johnson, also of the same firm, has re. 
turned from a trip through North and South 
Carolina and Virginia, where he reports 
business conditions are unusually good, 

Sunday, May 13, being Mother’s Day, and 
the week of from May 14 to 19 being Na- 
tional Sterling Silver Week, the firm of 
Maier & Berkele will combine the ideas con- 
tained in the two occasions in a display of 
silverware suitable for the home. Their 
show windows for the week will contain 
the choicest sets of Flemish, Early English 
and Colonial silverware period design. Then, 
on the first floor of their store, will be fitted 
out a perfectly appointed dining room. The 
table, chairs and sideboards will be in ma- 
hogany. On the table will be napkins of 
the finest linen, with cut glass and flowers. 
And each place will be properly set with 
sterling silver suitable for the occasion. In 
sideboards against the wall will be shown 
complete sterling dinner sets, in Colonial and 
other designs, and on another side of the 
room will be displayed chests of sterling 
silver, also of period designs. 








Association Notes. 





The annual convention of the Missouri 
Retail Jewelers’ Association will be held at 
the Baltimore Hotel, Kansas City, Mo., April 
16 and 17. Among the speakers at the con- 
vention will be Ralph Roessler, chairman of 
the Special Excise Tax Elimination Com- 
mittee. 

** * 

Jewelers of Maryland and Delaware have 
received word that the ninth annual con- 
vention of the Delaware and Maryland Re- 
tail Jewelers’ Association will be held at the 
Hotel Dupont in Wilmington, Thursday, 
May 3, at 10:30 a. m. As this is the first 
time the association has met in Wilmington, 
the jewelers of that city are endeavoring 
make this a success in every way and prom- 
ise a program of distinct excellence. 
convention will start at 10:30 in the morn 
ing, continuing throughout the afternoon, 
and there will be a banquet in the evening. 
Jewelers of these two States, whether 4 
member or not of the association, are uf 
to prepare to reserve this day to attend the 
session. Full information about the convet 
tion can be had from Charles M. Banks, 
chairman of the general committee in charge 
Mr. Banks is a member of the firm of 
& Bryan, Market and 5th Sts., Wilmington 
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The Art of the Potter 





[s America appreciation of good pottery 
is growing rapidly. What is even more 
interesting, we like pottery made in America, 
of American clay, with a bit of the wild 
peauty and freshness of our own country 
about it—modern pottery, made by master 
craftsmen of this age old art. For pottery 
is the oldest of all crafts and the progress of 
all people who have ever lived on the earth 
is revealed through their pottery. 

We do not need to draw heavily on our 
imagination to visualize the origin of this 
art. When man left the treetops his needs 


top, this is set in a frame so that it may be 
revolved rapidly. Power is applied to the 
lower wheel, sometimes by a motor, but most 
potters prefer to furnish their own power 
by foot. A potter’s wheel and the bare 
hands of the potter—we may say that this 
is all, but these alone will no more create 
a piece of pottery than a flowing brush and 
a pot of paint will create a deathless canvas. 
Back of the potter’s hands there must be the 
artist’s vision with its flitting shapes of 
beauty. 

The potter sits at his wheel. He takes a 
lump of plastic clay, carefully prepared to be 
of the right consistency and places it on the 

















Group, No, 288.—MAJOLICA POTTERY WHICH APPEALS TO AN EXCLUSIVE CLIENTELE 
(See Text on Page 115) 


began to multiply. What more natural than 
that he should fashion from the earth a 
crude cup for drinking—a jug to hold his 
drink. These primitive vessels were hard- 
ened only by the sun’s rays. Then, some- 
where through the centuries, he discovered 
the use of fire and in a crude oven baked 
his pots and jugs. In the beginning pottery 
was fashioned by the hand alone, but into 
the mind of some long forgotten man, maul- 
ing over his pots of clay, there came one day 
a vision—if the plastic clay could be given 
4 circular motion while working, vessels of 
far greater symmetry and utility could be 
made. From that vision was born the pot- 
‘ers wheel, which is used today in making 
pottery by hand in practically the same form 
4s when records of it first crept into history. 


_ Have you ever seen a potter at work? It 
's worth a long journey to see a master pot- 
ter at his wheel. No art is quite so simple, 
% primitive. The one and only tool neces- 
“ary 18 a potter’s wheel, or “thrower’s wheel,” 
4% it is sometimes called. This consists of 
4 Wooden disc about 12 inches in diameter, 
jomed by a connecting rod to a larger and 
heavier disc, With the smaller disc at the 





upper wheel. With a swing of his foot he 
starts the wheel spinning. Softly, lovingly, 
his deft fingers enter and close about the 
revolving mass. Swiftly before our aston- 
ished vision the clay takes shape, rises, 
spreads out, contracts at the potter’s will. 
In a few minutes it is finished. The wheel 
stops. Where a moment before lay a mass 
of shapeless clay there now stands a bowl 
or a vase, of exquisite beauty. We are 
silenced by the skill of the artist. The won- 
der magic of creation has been performed 
before our eyes. It is more than a revela- 
tion. It is symbolic of the Master Crafts- 
man Himself, standing behind the veil of the 
Unknown, creating new worlds and tossing 
them into eternity. 








Victor J. Loly, who for some time past 
has been associated with the Alex H. Wit- 
man, Jr., jewelry store, Anaheim, Cal., has 
severed his connection with that firm and has 
announced the opening of a new store of his 
own. Mr. Loly has not as yet definitely de- 
cided on a location, but expects within a few 
days to be able to determine where he will 
engage in business. 


Gifts for Everyone 





WHAT sort of articles does the gift de- 

partment of the jewelry store regularly 
carry in stock which are particularly suit- 
able for presentation to women? 

What sort of articles does it have in stock 
which men would be especially glad to get? 

And what sort of articles has it in stock 
that are particularly suitable for presenta- 
tion to girls and boys? 

It would be an interesting and profitable 
proposition for the gift department of the 
jewelry store to arrange a series of window 
displays in which it would show samples of 
the articles it carries which are particularly 
suitable for presentation to men, women, 
girls and boys. The first display in the 
series could show the articles for women, 
the second could show the articles for men. 
And so on, 

With each display there should be an 
attractive placard telling the purpose of the 
display and indicating the folk for whom 
the goods are especially designed. Each 
placard, too, should urge the public to watch 
for the other windows in the series. 

In connection with each display the store 
might stage a special drive to sell articles 
of the sort being shown in the display. For 
instance, when the store is showing women’s 
articles in the display it could stage a drive 
to sell more of these articles and might even 
offer a reduction on the prices during the 
time the display was in the window. Then 
people who were going to have to give 
women friends some presents in the future 
could be urged to buy at once and hold the 
articles until their use was required. The 
same sort of a thing could be done with 
the articles for men. And so on. 

This would give an additional newsiness 
to the store’s show windows and would 
materially help sales. 





How a Map Can Help Advertise the 
Gift Department 





EOPLE are always interested in maps, 
especially when the maps have a local 
application. 

It would, therefore, be a good idea for the 
gift department of the jewelry store to have 
a map prepared showing the general out- 
lines of the city in which the store is located 
and indicating the towns and villages in the 
surrounding territory and then, by means of 
red dots, to indicate on this map some of the 
homes into which gifts purchased feom the 
department have gone in the rast month. 

With the map a large placard reading as 
follows should be used: 

“Our reputation as the best place to buy 
gifts is universal. ? 

“Look at the map. Each red dot on this 


(Continued on page 119) 
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Individual Salt Cellars of Hawkes Crystal 










The woman searching for “something new” for Cut Glass 
a gift or prize will be delighted with these dainty Engraved Glass 
crystal bits. More than likely she will buy a set Rock gaa 
of these individual salt cellars for her own table Sterling Silver. 
' too. Certainly she will remember .your store et o- 
- . ecora te) 
i = No. 3683—Two inch Individual Salt when she starts out to make a really worth while Glass 
Cellar, Geld Band. $6.00 per dozen, purchase. Decorated 
a . Enameled Glass 
Your investment in Hawkes Crystal is very small Auto Vases 
’ —and the turnover is very quick. You can re- , Desk Sets 
order as ll, replacing popular numbers with- Cigarette Boxes 
you sell, replacing pop Moneivades 
out the least delay. Our immense stock enables fupevet and 
> i i oO ecorated 
us to ship your order the day it reaches us. Colored 
Old English and 
T. G. HAWKES & COMPANY ee 
. 2 Period Glass 
Corning, N. Y. Odd Matchings 
e No. 3683—Two inch Individual Salt Pacific Coast Office: 140 Geary St., San Francisco Inventors and Pat- 
Cellar, Minerva. $5.00 our denn. a. Canadian Representative: “4 How, 118 Coristine Bldg., fenton, Canada rey = ioute 
a Mixing 
oltle. 











Fry 
Quality 




















FrOR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 

products enjoy a national reputation. Note the above “Table Service."’ The simplicity of the exceedingly rich 
designs is a characteristic that our designers have brought out to a noticeable degree. The cut “Pershing” flower 
basket.in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 
every patron as a gift suggestion. 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, and our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


H. C. FRY GLASS COMPANY, 


Rochester, Pa. 
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Hints for the Dealer Conducting a Gift Department 
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Eprtor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 


est articles which they desire to see illustrated. Whenever posstble, illustrations and descriptions of 


mch articles witt be published in this department and 


the data is available. 


Beour No. 288 illustrates some won- 
derful examples of Italian art. Majolica 
pottery is highly esteemed on the European 
continent, as it is wherever seen. It is de- 
grving of all the praise it gets, for it is 
indeed beautiful. In fact, several centuries 
ago it was valued beyond gold or silver. 
Majolica vases lend themselves nicely to the 
making of lamps. The lamp shown was 
made from an olive-shaped vase about’ 18 


inches in height. The embellishment is 
oriental oranges with colored birds. The 
decanter on the right is very graceful. The 


additional information given upon request whenever 


and rich in beauty suggestive of the land of 

flowers in which it is made. This pottery 

is reasonably priced and yields a good profit. 
* * * 


Gifts that create their own demand at the 
present time are of metal, such as brass, 
copper, bronze and iron, often hand wrought. 
In Group No. 290 are shown examples of 
hand hammered brass or copper coffee sets. 
These four piece sets consist of trays, finely 
shaped coffee pots, lined inside, also sugar 
bowl and creamer. These also are both 
lined, for practical use. Brass and copper 





Group No, 289—HAND MADE AMERICAN POTTERY FOR THE GIFT DEPARTMENT 


white background heightens the beauty of 
the colored fruits, making it an ornament 
quite unique. The jardiniere of Rodi blue 
and orange flowers on white is a fine ex- 
ample of the ceramic art. The black, green 
and orange Pesarese peacock design on the 
vase to the left is extremely artistic. The 
grace of the agile style amphora at the ex- 
treme right makes it an exclusive work of 
art, and with its Spanish Mooresque decora- 
tion and serpent ‘handles, this amphora, artis- 
tically painted with fruits and animals in 
blue and black, is most attractive. Mer- 
chandise of this kind would surely create a 
demand among an exclusive clientele. 


* * * 


_ The hand made American pottery shown 
i Group No, 289 is surely bound to attract 
the attention of the jewelry trade. Its very 
Simplicity and artistic beauty will find for it 
a place on the gift shelves. It might be said 
that each piece of pottery is individual, for 
4% it is hand made it is quite impossible for 
the human hand to turn out two pieces ex- 
«tly alike. This pottery is decorated by 

lied artists in fast colors, and may be 
Washed when soiled. The designs are soft 


are again being used in the home, taking their 
rightful place in its artistic arrangement and 
forming an intimate part of the home life. 
Whether it be an article of decoration or one 
of practice use, if it is of this Old World 
metal, it adds a distinctive touch expressing 
the spirit of man’s early creative work. 
* * * 


For decorative use on mantel or shelf 
group No. 291 offers a happy suggestion. 
The clock for the central figure, about 14 
inches in height is most unique in shape. 
The case is solid mahogany, and the dial 
either porcelain or silver. For side pieces 
there are a pair of candlesticks to corre- 
spond, 10 inches in height and also of solid 
mahogany, with glass cups to hold the 
candles. 








Application for a charter was recently 
made by the firm of Kranich Bros., York, 
Pa. At the present time the firm is operat- 
ing three stores, two in York and one in 
Lancaster. In the near future the firm ex- 
pects to open a branch store in Worcester, 
Mass.,° and- is -considering plans’ to open 
branches in two other cities. 
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Articles for Card Game: Prizes 





(THERE is a change in the method of 

selecting and giving prizes for card 
parties. How many jewelers have noted it 
and governed the stock of their gift depart- 
ment accordingly? 

Whereas, a few years ago, the old method 
of a first, second and third prize was still 
in force, today there are, in most instances, 
either money prizes, or a small, almost inex- 
pensive prize for each card table, and in 
many instances, the same type of article is 
given as a prize for each of the tables. This 
means that if an attractive feminine ash 
tray is given as the prize, there will be one 
of those at each table as a prize, 

Is your stock ready for such purchasing 
by customers? Have you a small table, or 
a corner of your counter where you can 
place a small and inconspicuous sign read- 
ing “Prizes for the Card Parties.” There 
is an opportunity to group many small and 
reasonable articles together—but they must 
all be of appeal to the woman. 

The articles which can be placed in this 
group are all kinds of cigarette holders, ash 
trays, hand painted and enameled vanity 
cases, small glass toilet water and perfume 
containers, bud vases, metal painted candy 
boxes, glass candy boxes, enameled or 
painted lip stick or cold cream. stick, 
enameled collapsible pencil, enameled bridge 
pencil, all small, and all very attractive, and 
all appealing to the woman who plays cards. 





Gift Cards and Favors a Profitable 
Addition to the Gift Section 


—_——— 

A display of gift cards and favors would 
have the tendency to bring new customers to 
your store and aside from this being a prof- 
itable line, very often is the means of mak- 
ing other possible sales. 

The matter of displaying cards is some- 
times a problem and the method adopted by 
many stationers and gift shops seems a good 
one. By numbering each card and classify- 
ing them, showing a sample of each in a 
book or on a board, prices marked and hav- 
ing the surplus arranged in boxes or drawers 
easily accessible, at least has the advantage 
of keeping the stock clean, thus preventing 
a waste and loss and enabling the jeweler 
to present to his customer a card in perfect 
condition and one which has not previously 
been handled. 

To the customer looking for favors the 
close proximity of the Gift Department often 
suggests other purchases, such as prizes for 
the same occasion or possibly a gift for some 
future event, or a woman may see something 
which makes a strong appeal to her person- 
ally and which she would like to possess for 
herself. Many sales are made merely through 
the power of suggestion and a woman more 
often than not will make more purchases than 
she originally intended, especially if the mer< 
chandise is attractive to her. 








Solomon Tobias, a. pioneer Denver, Colo., 
jeweler, died at his home in that city re- 
cently, following an attack of heart disease. 
Mr. Tobias had been a regulator of time 


‘ pieces for the Union Pacific Railroad for 


a number of year. He is survived by his 
widow, two daughters and a son. 
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Glassware 





An iridescent pearl 
body of wonderful 
purity with the 


















Richest Glistening 
Gold Surface that 
Kings could wish. 




















These items of refined and decorative virtue are especially designed to satisfy the jewelers’ 
needs in their art departments and are made in a great variety of desirable shapes. 





Write for Information 


Corning Glass Works 


NEW YORK OFFICE Steuben Divisi Main Factory and_ Office 
501 5th Ave. at 42nd St. anit uae CORNING, N. Y. 






























Bright Colors 


make a Bright store. The vogue is for 
highly colored decorations on fine pottery. 
Your Gift-Section must be as attractive as 
your competitor’s. 





It will pay you to visit our showroom. We have 
an infinite variety of small novelties for jewelers 
too numerous to illustrate, but just what you are 


Let us send you an illustrated price list 


GLAENZER TRADING CORP. 


Importers of Filet Laces, Furniture, Art Objects, Accessories for Decorations, Antiques 


33-39 WEST 34th ST. 
NEW YORK 
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Spring Merchandise for the Gift Department 





By Vivian Radcliffe 
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T HE gift department merchandise for 

Spring is more fascinating than for any 
other season. During Spring and Summer 
so many dainty and delicate articles are in 
yse, which can be sold over the counters of 
the gift department of the jewelry store, that 
the buyer for that department, and even the 
salesmen, have more pleasure in handling 
their stock than ever before. 

At the beginning of Spring, the buyer for 
the gift department will cease to replenish 
his stock of staple merchandise. He will be 
on the lookout for porch novelties which he 
can carry in his store, glassware for the 
porch service of sandwiches, ices, soft drinks, 
trays, Chinese lacquer tables, and teakwood 
tables, fern dishes, flower bowls and vases, 
jardinieres, pottery pieces for hanging plants, 
cigarette trays, and smoking sets. 

For the house there will be much the same 


holders of many designs and shapes, and 
those which hang from the window or the 
porch, made of pottery in odd shapes, such 
as fowls, birds, boats, in white or colors, 
with a red cord or a pottery chain to attach 
to window or ceiling. These are just a few 
of the articles which come in the list of new 
china for the gift department. 

There are the Japanese bird cages, round 
in shape, in two sizes, large and small, the 
diameter being 14 and 10 inches, respectively, 
of bamboo with lacquer finish. The oblong 
cages have coated bamboo bars, and a black 
and gold and green design. The oblong cages 
have no rings at the top to hang the cages as 
the round ones have. These not only make 
attractive furnishings for the gift department 
but good selling merchandise. 

A tray, of Chinese design, of black lacquer, 
with a butterfly design on the bottom and a 

















Group No. 290—ATTRACTIVE HAND HAMMERED BRASS AND COPPER COFFEE SETS 
(See text on page 115) 


merchandise, adding console sets, and nu- 
merous glass and painted china pieces for 
the bedroom’s dressing table for Milady who 
wishes a change from her heavy silver or 
shell toilet sets. 

The stock of merchandise which manu- 
facturers have, and also which importers 
carry, for the buyer of the gift department 
to select from, are so large this season that 
the buyer must study his location, his cus- 
tomers, and their likes and dislikes from 
previous purchasing, to make his selection 
the best possible, and thereby stock merchan- 
dise which will move quickly during the 
Spring and Summer. 

Briefly, those articles can be listed as ice 
tea and water sets, pitchers, smoking trays 
and clusters of trays, glass cigarette holders 
for the man and woman, candlesticks of all 
sizes and shapes, in pairs, or in pairs with 
a bowl; fruit dish, or flower dish to match. 
There are vases, flower vases for violets and 
for a few flower buds. There are candy 
jars, bon-bon dishes, covered and uncovered; 
salad and sandwich plates, flower blocks, 
cake plates, fern dishes, sherbet and plate; 
bowls of all sizes and shapes, with or with- 
out a wooden base ; vases with wooden bases, 
flower bulb bowls, comports, mayonnaise dish 
with ladle, and numerous other pieces in the 
glass family, 
eo the china family come lamps with porce- 

in bases. Among these are such bases as 
5 inese pottery in a hawthorn blossom de- 
oy with brown twigs on a black ground, 
th a bronze finish base upon which the 
porcelain base rests. There are wall flower 


conventional line design along the edge of 
the sides, in oblong shape, with opening for 
handles at the ends, is another very attrac- 
tive article. Plain black trays, with slant 
edges and handle in ends, in all shapes and 
sizes, with also the color combination of 
red and black and black and gold, make a 
good assortment for the gift department 
stocking trays. And the Japanese and Chi- 
nese trays are always in demand because of 
their light weight, no matter what the size, 
and because of their dainty and delicate de- 
signs. 

Chinese boxes, round, for odds and ends 
which every woman wishes receptacles for, 
with black lacquer, and either color design 
painted on or designed in the insert work 
which makes expensive Chinese boxes so 
beautiful and in such demand. The brick 
color lacquer boxes which the Chinese make 
will always be in demand because of the 
color, and also because the assortment of 
sizes is very large. 

Console sets, of every color, with either 
separate glass bottoms of the same color or 
a darker shade, or white glass bottoms, 
which are a part of the set, and candlesticks 
to match, having the white tops or being of 
the one color, depending upon the style of 
the bowl, are in great demand. 

Ice tea sets, in many colors, having white 
bands, or with blue, red and yellow designs 
and black bands, with the pitcher covered or 
uncovered, are always in demand. The 
glasses are now in many styles, most of them 
tall and slender, with a small handle below 
the middle of the glass, or without handle, 
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the shape being governed by the style of the 
pitcher. There are almost as many styles in 
glass in ice tea sets as in console sets, 
Transparent glass, glass which has the ap- 
pearance of hammered brass, in beautiful 
iridescence, colored glass, plain and with de- 
signs, and colored and luster glasses with 
white handles. 

There is the new pottery, which is a cross 
between pottery and bronze, and which has 
the weight of bronze. It has a metal black 
finish. The pieces are vases of all sizes and 
shapes, stands, ash trays, jardinieres and lamp 
bases. This ware also is finished in old 
bronze or verde green effect and makes very 
attractive porch or breakfast-room decora- 
tive articles. 

Luster ware in flower dishes, with handles, 
and odd-shaped bowls in beautiful color com 
binations, such as deep yellow and black, 
black and white, orange and white, black and 
red, and other combinations make pleasing 
gifts. 

The colored glassware, with the satin fin- 
ish, looking like ground glass, in the solid 
colors, makes very attractive stock in the 
gift department, as does also the Egyptian 
luster satin glassware. 

Another very attractive article for the gift 
department stock is the clay pottery, which 
bears the colorings and designs which are 
found in the Indian pottery in the foothills 
of the Ozark Mountains. The clay is in 
natural colors, and therefore the design of 
the pieces is impossible to control. There is 
not a similarity in color blending and mark- 
ing, and the streaks of red, blue, brown and 
cream are very beautiful. It is impossible 
to show these colorings in illustrations, but 
the graceful lines of the articles themselves 
can be seen and appreciated. 

It can be readily seen that there are many 
articles of beauty for the buyer of the gift 
department to make his selections from. 





How a Map Can Help Advertise a 
Gift Department 





(Continued from page 113) 








map indicates a home into which one of the 
articles from our gift department has gone 
during the past month. Notice that the 
dots are scattered all over the map. Every 
quarter of the city and every part of the 
surrounding territory is represented. This 
is a visual demonstration of the fact that 
all through this city and surrounding ter- 
ritory this store is known as the best place 
in which to buy gifts. 

“This universal reputation of this store as 
gift headquarters has a meaning for you. It 
means that you, too, will find the very thing 
that will please you most at this store at 
the right price. 

“Visit our gift department and see for 
yourself.” 

A map of this character with the sort of 
a placard indicated above would attract a 
great amount of attention if placed in the 
store’s show window and by attracting so 
much attention would help the store very 
considerably in getting more business for its 
gift department. 

It wouldn’t take much time or effort to 
get up such a map. So get up such a map 
and use this idea. 

Do so now. 
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Old Dutch Silver Reproductions = 
Priced for Quick Turnovers Ro 


ART-CRAFT PRODUCTS CO. 
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No. 35-H Napkin Ring, actual size as illustrated. - mn 
Made in six different styles and shapes. e 
> ° & Gentlemen: Please send us, transportation prepaid, samples pl 

Priced for quick sales. & and catalog of your Old Dutch Silver Reproductions with 
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hand-chased die can be reproduced with the same sharp- § quality, craftsmanship and price. Will remit in due course 
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Spring Gift Department Windows 





Witt the coming of Spring, judged by 
jeweler’s as commencing with Easter 
Sunday, the jeweler should consider pushing 
his gift department merchandise through 
window displays. 

The jeweler who has two windows or 
more should give one of those windows to 
gift department merchandise, and should 
change his window every week if not 
oftener. The jeweler who has only one 
window should give it at least twice a 
month to gift department merchandise, and 
run those displays three or four days, if he 
cannot afford to give a week to them. 

It takes time and skill to dress a window, 
but in gift department merchandise there 
js little “fuss” necessary. The plainer the 
ground and the back of the window, the 
petter, as the few pieces of glass, or china, 
or leather goods will show off that much 
better. Gift department windows must not 
be crowded. Gift department merchandise 
is very dainty, very beautiful, and requires 
a setting—a setting which almost isolates 
each piece and which displays it in as near 
the same manner as that piece would appear 
when in a home setting. 

Merchandise from the gift department 
which should go in the window after Easter 
Sunday includes beautiful colored china 
and glass ware which is appearing in great 
numbers on the market, and which is being 
illustrated in THE JEWELERS’ CIRCULAR Gift 
Department pages as new merchandise which 
the jeweler will find profitable stock. 

This merchandise is covered in an article 
“Spring Merchandise for the Gift Depart- 
ment.” 

In showing ice tea sets, a tray, a teak- 
wood table, a console set and a dark ground 
will make a very attractive window. 

Let your regular gift department stock 
remain in the background—in the store, on 
counters and tables—but show in your win- 
dows the new, airy-looking, spring-like mer- 
thandise which is always associated with 
Spring and Summer seasons and activities. 





A Leathergoods Window Display 





WitH Spring here, and Summer vaca- 

tions becoming the subject of conver- 
sation with men and women, also with June 
marriages and wedding trips not far off, the 
Jeweler who has a leather goods department 
must begin his preparation for window dis- 
Plays to meet the traveler’s need. 

A very attractive display which occupied 
the window of a jewelry store for a week 
contained those articles which were of 
mterest to the man. A large, fully equipped 
Suitcase stood open on a low pedestal in the 
back of the window, beside it, another style 
of suitcase closed. A cane and an umbrella, 
one with silver and the other with gold 
‘ops rested against the closed case. A bill 
older, cigarette case and match case in 
moray were on the floor of the window. 

1S same idea can be carried out in a 

Tger window, showing two styles of suit 
7 equipped, on pedestals on either side 
fe e window with closed suitcases in 
eae which a cane or two or an 
styles a or two can rest, showing more 
wa . and the overnight bag for the man 

also be displayed in the larger window, 
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one closed, and one open, showing the style 
of equipment, or two open showing different 
styles. The bill folders, cigarette cases and 
match cases fill the space at the front bot- 
tom of the window, care being taken to 
show few designs so as not to give the 
window an overcrowded appearance for all 
of this merchandise is heavy and bulky and 
needs much space around it. 

This same idea can also be carried out in 
bags and suitcases for milady, with one or 
two open overnight bags, and a_ change 
purse or two, and several moray or leather 
pocketbooks. 

These -windew displays draw numerous 

















Group No, 291—cLock AND CANDLESTICK 
(See Text on Page 115) 

people who not only stop, but enter the store 

to give the merchandise a closer examina- 

tion and to buy. 





The Advantages of the Gift Depart- 
ment Now 





[* perfectly good slang, which often gets 

there when the polite expression has not 
the push and pep, “Cash in now, while the 
Gift Department is new!” 

June is near—and June means weddings. 
July means Summer with dainty glass and 
novelty china wanted, and when the bride 
will buy all the novelties for the home which 
she wants, spending her wedding present 
checks August still means dainty glass and 
china. September means more weddings, 
and wedding gifts; so does October. And 
after that there are occasional weddings, and 
many birthdays, and entertainments, then 
Christmas is coming—many things for the 
jeweler to look forward to. 

The gift department idea is fairly new. 
It is being adopted more quickly in our pro- 
gressive west that in the south and east, but 
that is to be expected. The east is very slow 
to adopt anything which is at all new, or 
even fairly new in business ideas, The 
east snaps up new merchandise but not new 
merchandise ideas. Why? Because the 
jewelers of the east are so conservative that 
they feel a gift department will lessen their 
store’s dignity. 

And it won't! 


Why the successful 
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jewelers in the middle west advertise! To 
say that to some well known and high class 
jewelry stores in the east would imme- 
diately brand, in their minds, the western 
and mid-western store as a cheap grade 
jewelry store. That is how far behind the 
eastern jeweler is. 

But there are some progressive ones, and 
they have installed leather goods depart- 
ments, stationery departments, and also 
carry some novelties such as smoking sets, 
enameled vanity cases and those articles 
which are just off the straight line of 
jewelry stock. 

But the opportunity for the jeweler who 
is ready to be progressive as is his western 
brother! There are not too many novelty 
shops in the east, nor too many stationery 
and leather goods stores to keep the jeweler 
from making a success of his gift depart- 
ment. That idea is incorrect. There are 
so few novelty and leather goods shops 
with a reputation for the dainty and the best 
merchandise that the jeweler who has won 
that reputation in all of his stock can easily 
draw trade in any new department. 

And the customers it brings into the store! 
Old customers will naturally seek to pur- 
chase in the gift department, while the 
new ones, obtained through the gift de- 
partment, will gradually go over to the 
other departments. 

The jeweler, as well as every other busi- 
ness man, feels competition. Therefore, 
now is the time to open the gift depart- 
ment—before the competitor does, to be- 
come the jeweler with the established gift 
department before other jewelers in the 
same city awake to the advantages of the 
gift department. 

And Spring and early Summer is by far 
the best time—it means many entertain- 
ments and affairs ahead in quick succes- 
sion—and therefore a quick turnover. 

But, in buying, remember what are the 
holidays and the entertainments which come 
with those holidays, and what the seasons. 
bring in the way of activities. 





“ 


David H. Waterbury, Brewerton, N. Y., is 
regarded as the oldest Mason in the United 
States, and he is certainly one of the oldest 
active jewelers—probably the oldest, for he 
was born Jan, 22, 1821. Nearly every day 
Mr. Waterbury walks from his home to the 
jewelry store he established in Brewerton, 
N. Y., in 1851, The store is now conducted 
by Charles and Albert Waterbury, his sons, 
but the father is still interested in the 
jewelry business. The Waterburys are a 
family of jewelers. Mr. Waterbury’s grand- 
father came from England during the period 
of English immigration and settled in Con- 
necticut, founding the village of Waterbury. 
From the earliest recollection of Mr. Water- 
bury, the family has been jewelers. Mr. 
Waterbury’s parents settled in Hoag Cor- 
ners, Rensselaer County, New York, where 
he was born 102 years ago. The family 
migrated up the Mohawk Valley and finally, 
when 15 years of age, David Waterbury 
went to Ithaca to learn the trade of jewelry 
maker. After obtaining the rudiments there, 
he went to Syracuse, where he worked for 
two years. Then in 1851 he returned to 
Brewerton and founded his present store. 
Regarding the secret of his long life he says 
he never eats much. 
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SSMS A NAIM PENS NMS UNS UM HME Ue UM Wg Mg I, 
= : é New Reproduction 
2 S| Three Graces 
2 - = 
= 2 Canova 
3 £ 
2 = 20 inches high 
= bs Beautifully Tinted 
iz = Reconstructed 
Ee = Alabaster 
2 = Excellent 
2 £ Gift 
3 z Make Good 
2 z | Window 
: & : 
6 : Display 
Fe Pa ate: 
| z Price 
$10.00 
Pe 
f Hf 7 ea ds : Real Art Marble Works 
Q? LY 3 Florentine Pressed Marble Statuary 
f S : T 309 Bleecker St., New York, N.Y. 
or pring urnover 


tyme spring colors in nature and 
women’s apparel mean quickened 
demand for colorful articles of dress 
adornment. Among these, Betty Beads 
stand out conspicuously in popular 
appeal. 


You may have Betty Beads in brilliant 
rainbow colors, delicate pastel shades 
and exquisite pearl or silver tones. 
There’s a color to meet every require- 
ment and every fancy. 
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TST BIT TA Bay 


No. 1386A No. 1386B Nos. 1385 & 1386 No. 1384 


Ivory—Bone—Beads—Necklace 


(Carved or Uncarved and White or Black) 
Ivory: round, smooth, graduated, from 29” to 36” 
Ivory: round, carved, graduated, 28” 

Bone: round, carved, graduated, from 24” to 36” 
Bone: round, smooth, graduated, from 27” to 34” 
Coral: imitation; white or colored. 


Japanese (collapsible) Silk and Paper Lamp Shades 
These Lamp Shades can used in 3 principal ways. Ideal for 
Home Decoration. The Sine” comes Rose, Red, Gold, Yellow, Copen 
Blue, Purple, and Green solid colo1s and made of paper in assorted 
colors only. Prices $1.75 to $5.00 Dozen. 


Let your display and stock of these 
fascinating beads—popular as_ wrist 
ornaments as well as necklaces in single 
or double strands—be 
equal to the certain 
spring demand, that 
you may enjoy the 
benefits of a quick and 
substantial turnover. 
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Fill 


Buy only the genuine 
Betty Beads. Nation- 





OMEN n eh 


This metal tag iden- ally advertised and sw 
tifies the genuine. tas riting 
ca oe is ox ores sold only to the retail $ ewes 


strand, trade direct. 


BETTY PRODUCTS Co. 


37 Edwards St., Hartford,Conn. 
New York Office: 
Condit & Rattey, 9 Maiden Lane 


Pacific Coast Representative: 
E. B. Elliott, 519 East Lemon Ave., Monrovia, Cal. 


RETAIL PRICE $1.00 the Strand 


No. 999 Writing 
Paper; wood ve- 
neer Japanese 
writing paper; 

12 sheets with 
water color’ 
painting and 12 
envelopes, $4.00 
per dozen 


No. 999 boxes. “3 in One” Shade 
Circular and price list sent upon request 


T. D. GO) 


Importer of Japanese Goods 3 East 17th St., New York 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 
nection with their business 
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How to Sell More Pearls for the 
Wedding Season 


Written Expressly for The Jewelers’ Circular 
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If June beheld thy birth, fair favored girl, pearls, perfectly matched, and The frame was draped in pink silk and at 
Thy emblem is the fair and spotless pearl. -areful : at Ye : : ‘ x : 
By every walk, in every garden grows, carefully strung—at a price that either side were. tall silver vases holding 
Love’s flower and thine—the fragrant rose. represents the utmost in pearl long sprays of peach blossoms. Strewn 

value. on the silk, and also displayed on white 


_ was the attractive way in which ; J aes 
G, Heitkemper Co., Portland, Ore, in Not content with telling the public about velvet panels were strings of artificial 
their newspaper advertising, called atten- their pearls they arranged a window dis-_ pearls. A card placed just beneath the 
tion to their pearls for the sweet girl grad- 
vate and the June bride. The ad had a 
broad margin of white space and had a 
border of pearls. The only thing in addi- 
tion to the verse was the name of the firm 
and below it “The House of Pearls.” 
Complementing their printed publicity was 
a handsome window display, which showed 
in silver frames, photos of a bride and a 
graduate, and between them, in a frame of 
natural roses, a card containing the above 
verse. At either end were tall silver vases, 
filled each day with fresh roses, and down 
in front a number of silver bud vases each 
holding a single perfect rose. In caskets 
and draped over black velvet panels were 
shown strands of pearls, and on little black 
cushions were pearl eardrops, brooches, 
scarf pins, cuff links, dinner rings and 
pendants. 

Another firm that called attention to their 
Marls in a very distinctive manner was 
Drostens, St. Louis, Mo., who showed a 
strand of pearls in a satin case, and said: 


Pearls 


Most Popular of All Feminine 
Ornaments 
The alluring beauty of a 
strand of pearls has an appeal 
for all womankind. Their soft 
tints and perfect symmetry lend ——_——— Se 
refinement and a distinctive 
touch to any costume and blend 
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PEARL DISPLAY BY SCHUESTER, MILWAUKEE, WIS. 


mcely with any complexion. ; ; ahd : : 

Nothing can take their place in play to show them in all their beauty. “A painting carried the suggestion: 

4 woman’s estimation. If you series ot steps in the center were covered Pearls 

would be more than ordinarily with pale pink silk and at the top was 3irthday Gifts Wedding Gifts 
Well pleased, see our beautiful the life-size painting of a debutante about Gifts for the Graduate 





collection. Genuine French whose neck was a strand of actual pearls. Everyday Gifts Gifts that Last 
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The Bow-Knot 
















2430 


Samples Sent Upon Request 


fia, Unassembled 





One-Piece Shank 


WALTON (CHIME) 
4 9% in. high, 21% in. long, 8 day. 
List $25.50 ‘Two-tone chime, Harmony half- 
hour strike. Rich mahogany finished case, 6 in. 


silver or porcelain dial, silver bezel with gold-plate 
sash. Convex glass. SIMSON BROS 

“a 
ETTER service must always convoy increas- 125 Canal St. New York 






ing business. So Sessions has opened sales- 
rooms with complete sample display, in the great 
Middle West. 

We also take this occasion to announce the re- 
moval ‘of our New York headquarters from 37 RE AL AMBER NECKLACES 
Maiden Lane to 1750 Woolworth Building—‘“the 
highest building on the planet.” It’s easy to re- Facetted Cloudy 
member the address. Round Oval 
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' d Unif 
Also remember “Distinctive Clocks at fairest een in winceee 
prices” has been the Sessions ideal for 50 years. Fashionable Lengths 
It always will be so. Special Low Prices 


Sessions new spring designs are now on display 
in all our salesrooms,. It will profit you to call, in- 
spect these attractive patterns and place orders 


through your jobber. BORRELLI Be VITELLI 


THE SESSIONS CLOCK COMPANY 15 West 34th St. New York 


Wire Mesh 


Silversmiths 


and 
Cut Glass : 
Manufacturers : 


N. Y. Wire Frame (0. 


703 Second Avenue 
New York 


Send for Selection Package 








essions 
Clocks 


DEPENDABLE 
AS 


TIME ITSELF 
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The strands of pearls shown varied 


price from $28 to $141, and a number of 


pearl rings were also shown. 


Strands of artificial pearls make excel- 
lent graduation gifts, since few can afford 
A decided 
impetus was given to the sale of these 
beautiful strings in Los Angeles through 
the publicity campaign conducted by the 
jewelry department of Hamburgers. In ad- 
vertising a special sale of these they said: 


the price of the natural ones. 


Pearls for Milady 


Society leaders, ladies of the nobil- 
ity, and of great wealth who possess 
pearls of untold value, prefer to wear 
Blank pearls, which duplicate their 
everything save their 
When sold with dia- 
mond clasps, as they frequently are, 
these pearls reveal no incongruity, the 
pearls appearing quite as genuine as 
the jewels used in decorating the 


originals in 
monetary value. 


clasps. 


In order to bring these pearls to the 
notice of the general public they arranged 
a large island window, which was floored 
In the center stood the 
life-size figure of a modern Cleopatra, 
whose bodice and sash were so thickly en- 
crusted with the pearls as to make them 
practically a web of jewels. The Oriental 
headdress was composed entirely of strands 
of pearls, and over the gown was worn a 
long gossamer cloak of sky blue, the border, 
trailing on the ground, being worked in 
In rack and on stands were 


with white silk. 


seed pearls. 











Suggested : 


The Romance of the Pearl 


Have you read “The Romance of 
the Pearl”? Ask for a copy of it 
mM our jewelry department—It is Free 








chains of pearl beads, and others of jet, 
coral, ivory and jade. A card at one side 





THE JEWELERS’ 


—and will give you many items of in- 
terest regarding these “crystallized dew 
drops.” 

These little booklets attracted much at- 
tention. They contained a number of pic- 
tures of pearl bedecked potentates and 
society queens, and a number of interest- 
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and held until they hardened and became 
pearls. The same thought was expressed 
by Thomas Moore, who said: 


And precious the tear as that rain from 
the sky, 
Which turns into pearls as it falls in the 


sed. 











HAMRURGER’S, LOS ANGELES, CAL., USE A LIFE-SIZE FIGURE TO ADVANTAGE 


ing little stories regarding the pearl—com- 
mencing with the famous banquet at which 
Cleopatra dissolved her wonderous pearl, 
and including several Oriental quaint super- 
stitions. One of these related that at cer- 
tain seasons of the year Buddha showered 
tear drops upon the world, which the oyster, 
floating on the waters to breathe, received 


Schuster’s, Milwaukee, Wis., like Ham- 
burger’s, had a large window devoted to 
the exhibition of pearl beads. It showed 
the interior of a harem, with a large piece 
of tapestry hung on the wall. The divan, 
with its cushions of pink silk was hung 
with long chains of the pearl beads, and 
on the black walls at either side were sun- 
bursts formed of strands of pearls. Similar 
sunbursts were worked out on the black 
floor, the center of each being a mass of 
unstrung pearls. On the divan half re- 
clined the form of a harem beauty in short 
gown of gold and flesh tints hung with 
pearls, while the elaborate headdress was 
composed entirely of these beads. 

Few jewels can be worn appropriately 
by children, but among the very few is the 
pearl—“the pearl of innocence”’—as it is 
poetically called. The jeweler should en- 
deavor to secure the order for the first 
childish gift, for if that is satisfactory 
the parents and friends are apt to continue 
to purchase there. In order to secure this 
trade an enterprising jeweler in a city of 
some 30,000 in Illinois makes a careful 
study of the birth records and to each 
proud parent is sent a little souvenir, with 
a card showing a smiling youngster with 
a strand of pearls about her neck. Printed 
on the card is the suggestion: 


Let the first gift to the little heiress 
be “the gift that lasts.” 

Might we suggest that it be a pearl 
or a small collection of them? Baby 
is too young to appreciate it now, but 
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SALESMEN’S DISPLAY EQUIPMENT 





AGENTS FOR 


“FABER UTICA” TRUNKS 9-13 Maiden Lane, New York 


Every kind of case or tray that your 
salesmen may require. 


It is to your interest to use 


RUECKERT’S Sample Cases, 
Trays and Trunks. 





NO. 2157 
RIBBON BRACELET WATCH CASE 


Rueckert Manufacturing Co. 


Providence, R. I. 























A Big Buy in Gold Filled 


WATCH CASES 


At Prices 
Less Than 
Factory 
Cost 





Of Special Interest to Jobbers and 
Large Users. 

12-Size SB&B Cases 

16-Size SB&B Cases 


18-Size SB&B Cases 
12-Size Octagon Cases 


6-Size Hunting Cases 
16-Size Hunting Cases 


0-Size Hunting Cases 
18-Size Hunting Cases 


Write for Prices and Quantity Desired. 


N. SHURE CO. 


Madison and Franklin Sts., CHICAGO 
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pap” of the Business 
Men that fail come 


from the ranks of the Nom 
Advertiser. Play Safe and 
Advertise. Write for our 


SAFETY. 





J-611 


FREE =" 
Write for Particulars 
BUFFALO JEWELRY MFG. CO. 


“THE MAIL ORDER HOUSE” 
Brisbane Building BUFFALO, N. Y. 














Established 1879 


Fraternal Eubloms, Medals 
and Class Pins —Fire and 


Police Department Badges 


Made to Order Goods Our 
Specialty 











Prompt Service—Fair Prices 





Forty-four years of satisfactory serv- 
ice to an increasing number of cus- 
tomers. Our facilities for manufac- 
turing and designing are at your 
service. Write for information. 








PEARL AND BEAD STRINGING 


Pearls and Beads Matched for Lengthening. 
Restringing—on Silk, .25 and .35—on Wire, .35 and 530 
Knot Between Pearls, $1.50 per string 
Special Prices to Jobbers and Importers 
Work called for and delivered. Mail orders returned in 24 hours. 


@ Nasu St LA VIE PEARL CO. Cortiandt 6 











THE BUYERS’ DIRECTORY 
Price $1.00 





The Jewelers’ Circular, 11 John St., New York 
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jn a few years she will be immensely 

proud of her pearl necklace. And 

what better could be given for an an- 
niversary remembrance than another 
pearl—one for each happy year. 

Make the little girl happy with a 
few pearls tastefully strung. Once 
they know that such a strand is being 
started the family and friends will 
keep it growing each year—and when 
she is a debutante she will look like 
a fairy princess in her necklace of 
pearls. 

Once the parents have got into the habit 
of buying a pearl for baby each year they 
will branch out into other lines, and when- 
ever a birthday, holiday or wedding gift 
is contemplated they will naturally go to 
the store which they have come to consider 
as their own. Even after the necklace is 
started it may be necessary to remind them 
occasionally, and in order to make sure 
that none overlook the date, this jeweler 
keeps a card list of all the little girls, with 
the age, birthday, date when first purchase 
was made, and the number of pearls that 
have been added since that time, and shortly 
before the next birthday the stenographer 
writes a short little note, reminding the 
parents that Susan Marie has a birthday 
on such a date, and that it is presumed 
they wish to “add a pearl” to the collection 
she already possesses. Even though this 
letter does not always result in the pur- 
chase of another pearl, it calls the store 
and their lines to mind and the personal 
interest taken by the firm makes the 
receipient feel it incumbent upon himself to 
make his purchases there—whether it be a 
pearl or something else for which the 
daughter has expressed a desire. 





Smile Awhile 





“They say women will demand a number 
of political jobs.” 
“My wife could qualify as a_ breath 
smeller."—E xchange. 
* * * 


_ ae your daughter sing the popular 
airs?” 
“Yes, but I fear that ends their popularity, 


at least among the neighbors.”—Detroit Free 
Press, 
* * * 


“Do you believe in woman’s influence in 
politics ?” 

‘Do I? I can’t go tg the ward meeting 
today, because I’ve got orders to stay home 
and take up the carpets.”—Exchange. 

* * x 


“Come upstairs and let me wash your 
hands,” said Winnie’s mother. 

I don’t want to go up,” wailed Winnie, 
aged 3, 

“Let her wash them down here,” called 
grandma, “she can do it just as well.” 
b No,” her mother said firmly, “I want 
“ to come up with me.” 
ged came upstairs as slowly as pos- 
teari h,” she said, turning a wrathfully 
‘ rtul face to her mother, “why don’t you 

Y your mother ?”—Pittsburgh Sun. 
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How Many Stay to Buy? 





Written Expressly for 








The Jewelers’ Circular 














(THERE are a certain number of people 
who normally pass the store in the 
course of a day. Of these there are some 
who stop and look at the window displays. 
There are always some people who enter the 
store. Some of these come in out of curi- 
osity, to ask a question or to have a watch 
regulated. What makes the store success- 
ful, however, are those who stay to buy. 

How many of the people who come into 
the store actually make a purchase? What 
is the actual percentage? Not every jewel- 
er is able to answer this question. 

He may think that a larger or a smaller 
percentage are doing so. When it comes 
right down to the actual facts in the case, 
however, he does not know. 

Nevertheless it is important to know this. 
How much easier it would be to plan ahead 
if it was known just how many people came 
into the store two years ago today and how 
many of them purchased; how many came 
in a year ago today and how many pur- 
chased, and the same data for today. If in 
addition to this a record of the weather 
conditions has been kept, the future, at 
least the immediate future, can be forecast 
with much greater accuracy than by mere 
guessing. Then the stock can be kept in 
good shape for the business that is sure to 
come. 


GUPPOSE that a hundred people entered 
the store two years ago and seventy- 
five of them purchased. Last year only 
sixty people came into the store and but 
forty of them made purchases, This year 
eighty people came into the store and fifty 
of them made purchases. 

The daily sales will show what the aver- 
age purchase amounted to. That, however, 
is not so important perhaps as the other 
figures. If the figures we have are repre- 
sentative of a number of days, they indicate 
that two years ago people were much more 
interested in spending money than they are 
today. Perhaps, however, a year before that 
a larger percentage of the people entering 
the store were actually making purchases. 
If that was the case, and just as great an 
effort has been made to sell during all the 
years, then two years ago people were al- 
ready beginning to look for greater values. 
They were doing a little shopping around. 

As a matter of fact, a man working in a 
department store observed as far back as 
1919 that people were not spending their 
money as freely as they had done. He 
watched the people who came into and left 
the store and noted that they were making 
more inquiries and looking around more 
before they made purchases. He was con- 
vinced that people had already begun to look 
for better values, and this was a good time 
for him to start a little store to give them 
better value. He started the store and has 
increased his sales and made money ever 
since, and his success is due in no small 
measure to watching the people and finding 
out how many stay to buy. 


If last year fewer people were coming 
into the store and only 66 per cent. were 
buying, instead of the 75 per cent. who were 
buying the year before, then it is evident 
that either less effort was being made to 
sell or it was requiring’ more effort to sell 
to people. If this year more people came 
into the store and only 50 per cent. of them 
are buying, this indicates that people are at 
least interested in goods to a greater extent 
than they were last year, and it also indi- 
cates that either people are shopping around 
more than they were last year or the serv- 
ice rendered by the store does not appeal to 
them to the same extent. 


QUE figures indicate that greater atten- 
tion must be paid to each customer, 
more effort must be made to please, perhaps 
a little more enthusiasm must be expressed. 
A period of poor sales is sure to dampen 
the enthusiasm of the greatest enthusiast. 
Yet sales do not pick up as they should 
until this enthusiasm is again stimulated. 

Perhaps the clerks do not believe in the 
stock to the extent that they should. The 
kind of people who are going to make the 
most sales during the coming years are the 
ones who are most enthusiastic about what 
they are selling, their own business, or the 
concern for which they are working. 

Let there be two clerks in a jewelry store, 
For one, precious stones have a great fas- 
cination. He finds great pleasure in merely 
handling them. To him each stone means 
as much as the best written and most in- 
teresting story means to the average story 
reader. The other clerk knows just as 
much about stones as the first one. He may 
have a little more knowledge, but which 
man is going to be the most successful in 
selling precious stones? 

It is perfectly evident on the face of it 
that the man who gets the most pleasure 
out of handling them is going to make the 
most sales simply because his pleasure will 
be contagious, Those stones will please the 
customer just that much more. 


GOMETIMES the reason why more peo- 

ple do not stay to buy is because there 
is the lack of this interest on the part of 
the clerks in that which they sell. Anyhow, 
if there seems to be too small a percentage 
of them who do remain to buy, it is well to 
look into this phase of the matter. 

Then, again, perhaps one reason why more 
people do not come into the store is be- 
cause not enough attention is being given 
to the advertising and to the window dis- 
plays. It is rather remarkable to how great 
an extent people are now judging stores by 
their window displays. If the displays are 
well and carefully made, if they are changed 
very frequently, if it is evident that new 
goods are being featured and that the per- 
son who comes into the store will be able to 
buy something that is really new and not 
old stock that has been held over in an at- 
tempt to get out even on it, more people 
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15 Different 
Shades 








Genuine Amber Beads 
Genuine Garnet Beads 


Largest Assortment of Son Genuine Coral Beads 
uine Garnet Jewelry in U. 


TREULICH & KLAAS ™ 


LOTUS BEADS iiss 
The Featherweight Bead with the Most Exquisite Lustre 


By far the prettiest bead ever shown, has a rich satin finish and can 
be had in colors to match any gown. Will not fade, peel or wash off. 
Complete in satin lined box, $6.00. Jewelers’ Circular Key Sold to Jewelers only. 


Lotus pearl beads, indestructible, 30c. inch up. 
Lotus pearl beads, wax filled, 12c. inch up. 


Jewelers’ Circular Key 


325 W. Jackson Boulevard 
IMPORTERS CHICAGO, ILL. 
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2 Fulton St. New York City 


_- Stone Rings, With and [i 
Without Diamonds a Specialty [f 
Most Original Styles Always on Hand 
Special Order Work Promptly Executed [ 
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The Merle Bracelet Attachment 


Made in Platinum and engraved or 
paved with diamonds to match any 


K, watch. 
f —_ ul Made in 18K. & 14K. Whit 


or Yellow 10K. and Sterling 
Plain or Engraved at fit aw pn I 
oo 009 or wrist for man or 
Practical — Beautiful — Well Made— 
. Easy to Adjust—and worn with com- 
(Patents Applied For) fort either around the wrist or out- 
side the glove. 


Miles ahead of the ribbon or any flexible bracelet. 


Sells on Sight Wherever Shown 
Send for illustrated price list. 


The Merle Manufacturing Company 
608 Title Guarantee Building LOS ANGELES, CAL. 
Some territory still open for live wires to carry as a side line. 




















LESTER & STRAUSS, Inc. 
320 Fifth Avenue New York 


Novelty Earrings 


and 


Necklaces 


SELECTION SUBMITTED ON REQUEST 






































hues lain “Mtg. Co., haa 


42 Walnut St., Newark, N. J. 
MAKERS OF 


Ladies’ Fancy 20K. White and 14K. Green 








Gold Stone Rings and Diamond Mountings. | 














BUSCH 
KON" scaLeS 


Catalogue HERMAN KOHLBUSCH, Sr., Inc. Established 





on request Office: 41 Union Square, New York 1859 


Factory: 149 New York Ave., Jersey City, N. J. 
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AZLEMN 3 RULL ELL. 
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will enter the store than would be the case 
if less care had been taken in fixing up the 
windows. 

If the store displays are in harmony with 
the window displays, if the clerks are at- 
tentive and anxious to render the best pos- 
sible service, then a goodly percentage of 
these people who step inside will remain to 
buy. Anyhow, keeping as accurate a record 
of those who enter and who remain to buy 
will suggest steps that may be taken to in- 
crease sales. The success of these steps can 
be checked by continuing the record. 

The total amount sold in a day may not 
be so important as the number of people 
who bought. If a large numbér of people 
are buying, one can rest asstred that busi- 
ness is going to pick up. If only a small 
number of people are buying, there is al- 
ways the danger that they will soon have 
bought what they need for the»present and 
conditions will be worse than they were 
before. 

If something could be sold to everyone 
who enters the store, then business could 
not help getting better, provided the selling 
was not done in such a manner as to drive 
them away. Hence the importance of 
knowing if the number of people entering 
the store is actually increasing. 


i outside salesman must keep a record 
of his calls. The office knows just 
how many people he has called upon and 
what percentage of these people he has sold. 
If his percentage of prospects sold is not 
large enough, steps are taken to find the 
reason why. If his percentage of prospects 
sold is extraordinarily high, then it is 
learned, if possible, how he is able to make 
as good a record and the information is 
used for the benefit of the other salesmen. 
The clerks in the store are not always 
required to keep a record of the people to 
whom they failed to sell, as well as the sales 
that they have actually made. All that is 
necessary to learn how many people stay to 
buy is to require these clerks to keep a com- 
plete record just as outside salesmen do. 


[! would be well to have them record the 

name and addresses of the customers 
and the prospective customer to whom they 
failed to sell, so that if it is deemed wise 
these people may be interviewed in an at- 
tempt to learn why they did not buy. The 
Jeweler or any other business man for that 
matter cannot afford to allow any sale to 
get away from him that could possibly be 
made. This means watching selling meth- 
ods closely. 

It means paying more attention than ever 
to those people who do not stay to buy. 
It means finding out, if possible, why they 
did not buy, and if there is anything wrong 
with the store methods, changing them so 
that these people will buy. During the past 
*w years conditions have changed to such 
an extent that now it becomes necessary to 
learn business and selling methods all over 
again. The same methods that three years 
480 or for ten years before that proved so 
Satisfactory, now no longer suffice. It is 
4 case now of watching closely how many 
stay to buy and learning all that it is pos- 
sible to learn from these facts. R. F. 


THE JEWELERS’ CIRCULAR 


Two Distinctive Displays Made by 
a Jeweler of Syracuse, N. Y. 





Two attractive window displays recently 
made by H. J. Howe, Inc., 201 S. Salina 

St., Syracuse, N. Y., are illustrated below. 
To illustrate the Oriental influence in 


jewelry, a carved altar and pergolas, to- 
gether with the small Chinese figures in 
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Humanized Selling Talk 


A Department Not Often Heard From.— 
One of our boys thinks he is abused. He 
says we tell everyone about the fine dia- 
monds we sell and about our jewelry and 
watch repair departments, but nary a word 
about his department. So to banish ' this 
thought from his mind we’ve promised to 
tell you all about his wonderful department. 








BRIDAL 


native costume, were borrowed from a pri- 
vate museum and were used as a setting 
for the display of charms, rings, necklaces, 
etc. 

In the other window, an altar tinted to 
represent dark marble was used as a back- 
ground. Tiny candles in stands were placed 
in center niche. There was a small doll in 
bridal attire shown in the center. On the 
floor was a tapestry scarf. Silverware sug- 





ORIENTAL 


INFLUENCE 


in the foreground. 
also used for a 


gestions were placed 
This background was 
wedding ring display. 





Teacher: If each of six after-dinner 
speakers is given five minutes to speak, how 
much time will they all consume? 

Bright Pupil: Two hours and forty min- 
utes.—Nashville Tennesseean, 





SUGGESTIONS WITH: ALTAR BACKGROUND 


A cozy room on the mezzanine floor is re- 
served for those who have eye trouble 
and Doctor Hayes, the complaining boy, is 
in charge. He is a graduate, registered op- 
tometrist, and is thoroughly competent in 
the examination of eyes and prescribing 
of glasses. Absolute satisfaction is guar- 
anteed all his patients. He’ll be glad to have 
you consult him about your eyes —SAMUELS, 
San Francisco, Cal. 
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IN JEWELRY EMPHASIZED HERE 


Newton G. Zeiders, formerly with E. G. 
Hoover, will open a clock and art store, as 
well as a repair department, on or about 
April 25 at 29 S. 3rd St., Harrisburg, Pa. 
The new establishment is to be known as 
The Clock Shop. Mr. Zeiders was at one 
time employed by the Ansonia Clock Co. as 
an adjuster, and was also formerly in charge 
of the clock department of Charles P. Ward 
& Son, Yonkers, N. Y. 


April 11, 1923, 
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Reduced size reproduction of Full Page Advertisement in The Saturday Evening Post, April 14th, 1923, 


f adsworth Case 


MAKE WATCHES BEAUTIFUL 
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Unsurpassed for service and workmanship, 
these cases offer you the highest protection 
for your watch movement. And yet 
the price remains within the reach of 
the man of moderate means. 
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e 5) 
» ‘The newWapswortH SALEM designs | 
e - * e e * 5 
¢ Interpreting in watch cases the spirit of Colonial art 5 
- i) 
FTER careful research into New England yo . D) 
Colonial art, the Wadsworth artists The wate h- Adel roduct of two 3) 
have produced a striking series of watch industries ») 
cases in the new Salem designs. After constructing the movement, the = 
In the Urn design in the bow of each case watch manufacturer looks to Wadsworth for = 
| is reflected the genius of the brothers Adam, _a case of such design as will make the com- 5 
famous English architects and designers who __ pleted watch a beautiful article of personal = 
were the source of much that was beautiful _— wear. 
in the art of early New England. And in the Wadsworth Cases have dressed and pro- 
delicately traced flower patterns on back _ tected the movements of leading watch man- 
and edge you will see the chaste simplicity of | ufacturers and importers for more than 
| the Louis XVI period. ~— years. : iiss 
vr en you buy a watch, select a movement 
Beautiful “ themselves, these wey designs that your jeweler will recommend and insist 
take on a brilliance as of full-cut diamonds ee te ten dh di Wad hc 
hen fashioned in Wadsworth white gold. a ee en © eee _— 
™ The Wadsworth name is your assurance not 


only of correct design but of the finest ma- 
terial and workmanship. 


"Tue Wapswortu Watcu Case Co. 
Dayton, Ky., suburb of Cincinnati, Ohio 
Case makers for the leading watch movements 


The new Wadsworth Salem Cases are made to fit 
any 12-size standard watch movement 
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ON SALE BY LEADING JEWELERS THROUGHOUT THE U.S. AFTER APRIL 1ST 
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Methods of Transmitting Time 








Written Expressly for The Jewelers’ Circular 














(Continued from issue of April 4) 
T HE clocks are provided with a magnet A 
(Fig. 12), one extremity of which mag- 
uetizes the armature a, the other end polar- 


—J x 
Ce 
é 
R 
Pi 
izes at the same time, the two cores of the 
electro E. The arrangement of the parts 


is clearly indicated in the figures. The free 
end of the magnet C’ is placed very near 
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Fic. 12 


Hipp Receiver. 

















Fic. 13 Fic. 15 
Armature of Hipp Devble Click With 
Receiver. Anchor. 


the armature a, movable about xx, parallel 
to the axes of the coils. 
The form of this armature is shown by 









Fig. 13. The cores of the electro are then. 


magnetized by the pole c’, the armature by 
the pole c’; the attraction of the armature 
taking place because the two poles are of 
contrary designations. But when a current 
passes through the electro, this becomes a 
magnet, temporarily independent of the 
magnetion of the magnet A; the poles of 
the extremeties of the two cores are of op- 
posite designation. The armature remain- 
ing always under the influence of the per- 
manent magnet, will be repulsed by the 
pole of the same name belonging to the 
electro and attracted by the other. There 
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Societe Magneta Distributing System. 


will then occur a movement of the lever 
which will change the direction under the 
influence of a current of opposite direction 
in the electro-magnet. 

These movements are employed to act 
upon a wheel R, toothed at the side, which 
directly controls the hands of the clock. 

The Société Magneta of Zurich has ex- 
ploited an almost similar system in which 
the movements of the armature control, by 
means of a spring r, an anchor F which 
causes the advancement every time, by one- 
half a tooth, of the ratchet wheel C, which 
propels the minute work (Fig. 14). In 
another system, the current passes through 
a coil B (Fig. 12), rolled on a case of soft 
iron, having two pole shoes, e* and ¢’, capa- 
ble of turning on an axis O, between the 
poles of a magnet A. Under the influence 
of the current, the pole-shoes of the coil 


‘are. thagnetized: Wmaghetic attractions and 





repulsions take place between the pole shoes 
and the magnet and the coil is moved in 
one direction or the other, according to the 
direction of the current passing through it. 
The ratchet wheel R (Figs. 11 and 15), is 
at that time impelled either by the interme- 
diation of an anchor, or simply by two 
clicks, C and C*. This system, ascribed to 
Messrs. Brillie Brothers, enjoys the advant- 
age of allowing of an arrangement similar 
in all respects to that of a magnetic-elec- 
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Hipp Distributing System. 


tric motor: the result is comparable with 
that of the Grassot system receivers. 


DISTRIBUTING CLOCKS 


Direct current distributing clocks have 
only to ensure a good contact: the same 
obligation is imposed on those that dis- 
tribute alternating current and moreover 
they must have a good inverter. This 
means a double difficulty of which to effect 
a supplementary solution. We will show 
some solutions. 

In the Hipp system (Fig. 16) a wheel R, 
belonging to the operating wheelwork of 
the master clock, makes one revolution per 
minute; an insulated arm, the end of which 
is fitted with ‘platinum, turns with the 
ratchet and at each revolution, that is to 


— 
Fic. 17 
Clamn Described in Hipp Systein. 


say at each minute, engages between the 
two blades f and f of a clamp F (Fig. 17). 

These two blades, as a rule insulated one 
from the other, are then connected by the 
arm and close the circuit of the electro- 
chronometric recorder. 

This original arrangement constitutes the 
interruption properly so-called. 

The current inverter is composed of two 
large springs, appertaining to a lever mov- 
able about an axis O. This lever has two 
branches, between which moves an anchor, 
operated by the clock work of the dis- 
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tributor, provided with six arms and six 

arranged on the arms of a toothed 
wheel r, making a revolution every twelve 
minutes. 

The construction is such that the passage 
of two pins, placed on the same diameter 
gives successively two different positions 
to the springs of the lever. These latter 
come in contact, according to one or the 
other of these positions, on the contact 
studs a and b or on the contact studs b and 
c. Our Fig. 16 shows plainly how the send- 
ing of the positive and negative currents is 
affected, according to the respective posi- 
tions of the two springs on the studs. 

A modification of the preceding system 
has been brought out by Messrs. Brillié 
Bros. It is effected by a cam with two 
shoulders, separated from one another by 
an arc of 174 degrees. The levers are sub- 

















Fic. 18 
Thury Distributing System. 


ject to this cam for distributing alternately 
the positive current and the negative cur- 
rent to the receiving clocks. In this form 
it was adopted by the Société Magneta to 
replace the generating distributing clocks 
of Dr. Fischer. In this apparatus the elec- 
trical power is furnished by a magneto 
which an unlocking movement, caused every 
minute by a clockwork movement causes 
to make a quarter of a revolution, now in 
one direction, now in another. This solu- 
tion, eliminating batteries and contacts, was 
very tempting, but the rewinding of the 
master clock, operated by a very heavy 
weight, had to be done every day. This 
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O’Keenan Distributing System. 


requirement caused the system to be re- 
jected. But the principle was retained all 
the same, by determined partisans, another 
distribution by direct current and inverted 
current constituted a determined competi- 
tion in the world’s progress. 

t remains for us to say a few words 
regarding the very new processes, not as 
yet industrially applied but which may, in 
me near future, supersede those we have 
Just described and which, in practice, fur- 
nish a more or less perfect synchronism 
— movement of the hands of different 

s, 

_ It is known that perfect synchronization 
i$ effected between synchronized motor 
hes on a distribution of alternating 
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current. It is very tempting to apply this 
property to horology. 

At the Universal Exposition of 1890 
there was to be seen a distribution con- 
structed on the suggestions of M. Thury, 
in which the master clock consisted of a 
rotary converter (dynamo-motor-convert- 
er) with vertical axis and stationary arma- 
ture, which transformed the current of a 
bank of storage batteries into tri-phase cur- 
rent. 

The speed of the rotary converter was 
regulated by a conical pendulum, so ar- 


\\ eal ( 




















Fic. 20 


O’Keenan Receiving Apparatus. 


ranged as to augment the field magnet cur- 
rent when the speed of the apparatus be- 
came excessive. 

The necessary apparatus consisted of 
synchronized motors composed of a per- 
manent magnet that could revolve in front 
of three stationary coils, joined together by 
a common wire and to the master clock 





Transmitting Receiving 


muse? 
med 


Fie. 21 


Arrangement of O’Keenan System. 




















by three conductors (Fig. 18). This system 
had the advantage of transmitting time in 
an absolutely continuous and noiseless man- 
ner. Unfortunately the theory apparatus 
included parts of iron, subject to variable 
fields, and which generated parasitical cur- 
rents. 

Thury’s idea has been taken up again 
quite recently by a well-known electrician, 
M. O’Keenan. 

This inventor has been able to produce 
continuous movement receivers, capable of 
competing advantageously with the best 
adopted up to the present time. 

The distributing clock carries an axle, 
making one hundred revolutions per min- 
ute. This axle is equipped with a revolving 
interrupter, capable of closing the circuit of 
the receiver twice in a revolution. The 
drum T (Fig. 19) of the distributor, of 
non-conducting substance, is equipped with 





CIRCULAR 


135 





two metallic leaves e' and e*, connected to- 
gether; every time that they pass under 
the brushes of b and b’, these brushes con- 
nected electrically. — 

The receiver consists of a simple galva- 
nometer frame C, capable of turning on an 
axis XX" in a magnetic field supplied by a 
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Fic. 8 


La Clanché and Napoli Interruption. Figs 13 and 
15 used by error to represent this, in last week’s 
issue. 


magnet NS. This frame receives the cur- 
rent through a two blade collector L and 
two brushes BB’. The whole constitutes 
a real small motor without iron (Fig. 20). 

If we connect the poles of a battery to 
the brushes B and B’, the frame will set to 
turning at more than a hundred revolutions 
per minute, receiving current during the 
entire time of the passage of the blades of 
the collector under the brushes. 

If we interpose a distributor in the cir- 
cuit the receiver motor, after a little hesi- 


a )c 
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Double Click System. In last week’s issue, by an 
inadvertence, Fig. 15, shown this week, was used 
to represent this device. 


tation, slows up and continues to revolve at 
the speed of the distributor interrupter, that 
is at 100 revolutions per minute. 

Fig. 21 shows the arrangement of the 
system. 

The transmission of the movement to the 
hands is effected by a suitable reducing 
train. 








Separation of Palladium and 
Platinum 





In the investigation of methods for 
assaying platinum, conducted by the 
Bureau of Mines, recent experiments have 
developed that with certain ores, especially 
when the quantity of platinum js consider- 
able, nitric acid will not effect a separation 
of platinum and palladium. A method 
which has been found to be accurate and 
to result in a complete separation of these 
metals is described in Serial 2351, “Separa- 
tion of palladium and platinum by means of 
dimethylgloxime” obtainable from the 
Bureau of Mines, Washington, D. C. 
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when bank presidents are kept out. 
* * * 


What’s become of all the old-fashioned 
mothers who used to dose their children 
with sulphur and molasses every Spring? 
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patent number 14,458 is infringing. We know 
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Geneva Chronometer Com- 
petition for 1922 | 








Translated Expressly for The Jewelers’ Circular 
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At a session of the class in industry and 
commerce, at the Atheneum, Professor 
Raoul Gautier, director of the Observatory, 
read a highly interesting report on the com- 
petition in the adjustment of chronometers 
in 1922. 

This report stated first of all that the 
competition of 1922 was notable for great 
progress displayed, not only in the number 
of timepieces entered, 225 (compared with 
102 in 1921 and 88 in 1920), but in excel- 
lence of workmanship. These 225 chronom- 
eters were divided as follows: Two marine 
chronometers, and 223 pocket or deck chro- 
nometers, of which 214 were of the first 
class, with 96 per cent; 6 in the second class 
and three in the competition for complicated 
timepieces. 

Of the 214 entered in the first class, 203 
received certificates, having 95 per cent., a 
figure surpassed only in 1919, with 95.4 per 
cent., and 11 failures. All the results were 
appreciably better than those of the last 
years. 

For the annual competition in adjustment, 
in which only such timepieces could take part 
of which the manufacturers and adjusters 
are located in Geneva, 165 chronometers 
were entered for competition, 17 being for- 


eigners and 21 having already been entered. 


The results were most satisfactory, eight 
exceeded 800 points (in a maximum of 
1,000) and 66 were classed between 700 and 
800, which was a substantial advance. The 
number of manufacturers taking part in the 
competition is on the increase, 10 compared 
with three in 1920, and six in 1921, and it 
was the same with the adjusters, 15 com- 
pared with 10 in 1921 and in 1920. 

Four manufacturers and seven adjusters 
have taken part in the series competition, 
three results exceeded 800 points. In the 
competition of separate pieces, these were 
awarded eight first prizes, 21 second prizes, 
% third prizes and 61 honorable mentions. 
There was consequently a result such as was 
never before attained; for, in the mean rate 
competition a prize was awarded to two 
chronometers, each of which showed a 
deviation of O8, 00. These results, M. Gau- 
tier concluded, proved that there had been 
at Geneva an earnest resumption of work 
in horology, reflecting high credit on chro- 
nometry of extreme accuracy. 

Finally, in concluding his report, which 
was vigorously applauded, Professor Gautier 
teferred to the resignation of M. J. Pidoux 
designated by the State Council honorary 
astronomer and who, for so many years, de- 
voted his efforts and his knowledge to the 
service of the Observatory. Since July, 
Messrs. Schaer and Paul Mercier have been 
‘ntrusted with the duties that M. Pidoux 
performed, 


He then proceeded with the distribution 
of prizes, as follows: 


SEPARATE PIECES 
First Prize 


Points Manufacturers Adjusters 
859 Patek, Philippe & Co. Goulay-Audemars. 
837 Longines, S. A....... David Perret. 
833 Patek, Philippe & Co.Golay-Audemars. 
823 Longines, S. A....... David Perret. 
806 Vacheron & Con- 

WE ea veccacnes E. Olivier. 


805 Patek, Philippe & Co. Golay-Audemars. 
804 Casy Watch Co., 
Jean Weil & Co..Henri Wehrli. 
Vacheron & Con- 
Te E. Olivier. 


Srconp Prize 
From 794 to 768 Points 


804 


ere David Perret. 
Vacheron & Constantin..... E, Olivier. 
Patek, Philippe & Co....... F. Modoux. 


Casy Watch Co., Jean 
Weil & Co. . Golay-Audemafs. 
Pi: NS arate a Soaes o0  8O C. Batifolier. 
Henri Webhrli. 
A. Pavid. 


THIRD PRIzE 
From 763 to 725 Points 


Patek, Philippe & Co........ F. Modoux. 
eS eee ee David Perret. 
Vacheron & Constantin......E. Olivier. 
Gustave Le Coultre......... Golay-Audemars. 
Charles Barbier............. C. Batifolier. 
WI 6o a 6.6.04 0 oa HRA Pew Henri Wehrli. 
Ch. Barbier. 


Henri Cuénin. 
SERIES COMPETITION 
Manufacturers’ 
First Prize 
Patek, Philippe & Co. 


Longines, S. A. 
Vacheron & Constantin. 


811.6 
666.4 
793.6 


Henorable Mention 
641.8 A. Pavid, 
Adjusters 
First Prize 
Golay-Audemars, 
David Perret. 
E. Olivier. 


Seconp Prize 


F. Medoux. 
H. Webrli. 


Tutrp Prize 
C. Batifolier. 


HONORABLE MENTION 
641.8 <A. Pavid, 

Prize for mean daily deviation: No. 100 + O10. 
Patek, Philippe & Co. (Golay-Audemars).—No. 182 
0*10. 

Longines, S. A. (David Perret). 

Prize for average rate. No. 44 O%00, Patek, 
Philippe & Co. (Henri Wehrli). No. 90 O*00, 
Vacheron & Constantin (EK. Olivier). 


811.6 
806.4 
793.6 


760.8 
753.8 


738.8 


M. Lemaitre, president of the class, par- 
ticipated in the congratulations extended by 
M. Gaulier to the manufacturers and ad- 
justers of Geneva and cordially thanked the 
management of the Observatory for the de- 
votedness with which for so many years 
they had conducted the chronometric service. 

An interesting talk, illustrated by views, 
followed, by Dr. Schidlof, on the accuracy 
of measurements required in modern physics. 

The Casy Watch Co.-Jean Weil & Co., 
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for two chronometers entered, received first 


prize, and for one, second prize. This was 
the firm’s first entrance into the competition. 





Automatic-Winding Clock 





O NE of the pet problems of the inventor 

is the contriving of a device for the 
automatic winding of clocks, Some in- 
ventors have tackled this problem from the 
water-pressure standpoint and have evolved 
somewhat complicated mechanisms, wherein 
the clock is connected in some manner with 
the water-pipes in the house. Each time 
that the water faucet is opened and water 
is allowed to flow into the sink, the winding 
mechanism of the clock is actuated and the 
clock is wound. Such clocks can be hung 
on the walls, and the winding mechanism 
is of the ordinary weight and chain and 
sprocket wheel arrangement. The lifting 
of the weight serves to wind the clock, 
which is accomplished by the water pressure. 
After the weight has been lifted to its 
highest point and the clock is fully wound, 
then, when the water faucet is opened the 
next time, a special contrivance serves to 
disconnect the entire apparatus. When the 
weight begins to fall, the flow of water 
serves to lift it once again. 

Other inventors have attempted to utilize 
the action of heat in the rays of the sun 
for this purpose. A radiate container of 
mercury, which is arranged on a shaft, is 
subjected to the action of the sun’s rays at 
several points through the interposition of 
a lens, so that the mercury, which is en- 
closed in the container, is caused to expand. 
The star-shaped wheel is set in rotation by 
the aid of proper connecting devices through 
the change in the position of the center of 
gravity of the mercury container, The 
rotary motion of the star-wheel serves to 
wind up the spring of the winding mech- 
anism. The automatic winding of clocks 
has also been effected through contrivances 
which are actuated by variations in air 
pressure or in the temperature of the 
atmosphere, mechanisms which are, how- 
ever, too complicated for general use. 

The newest thing in self-winding clocks, 
or rather watches, has just been introduced 
by an English manufacturer, and that is a 
self-winding wrist watch. This watch is 
wound up automatically by the movement 
of the ribbon, which fastens the watch to 
the wrist of the wearer, whereby the 
lengthening or shortening of this ribbon, 
as the watch is being fitted to the wrist, 
serves to wind it up. Another new develop- 
ment of self-winding mechanisms applies to 
wall clocks, wherein the mere opening and 
closing of the door serves to actuate this 
mechanism and wind the clock. Similarly, 
the winding mechanism may be connected 
with the cover of a desk or the drawer of 
a table or sideboard, whereat the opening 
or closing of these will automatically wind 
the clock. The automatic mechanism is 
claimed te be very simple and the connec- 
tion between the door, or desk-cover or 
drawer is made by means of a fine invisible 
wire. Such an arrangement overcomes all 
the difficulties encountered with the compli- 
cated contrivances which have been used 
for this purpose heretofore.—Scientific 
American. 
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UNITED STATES PATENTS 





Issue of March 27, 1923 


1,449,301. COMBINATION FLASH LIGHT AND 
TOILET ARTICLE. Lovis Franxiin, New 
York. Filed Mar. 9, 1922. Serial 542,284. 
3 Claims. 

A device of the character described comprising 
a casing divided into two halves in a plane pass- 
ing between the front and rear walls thereof, a 
hinge uniting the two halves, a cover for one of 
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said halves having an opening, an illuminating de- 
vice within the covered casing half adapted to 
project light through said opening, and a mirror 
mounted within the coverless casing half. 


DESIGNS 


62,156. FINGER RING. Atpert Werner, New 
York, N. Y., assignor to Werner Bros., New 
York. Firm composed of A. Morton Werner, 





Gerson Werner, Peretz Werner, and Albert 
Werner. Filed Dec. 16, 1922. Serial 4,619. 
Term of patent 3% years. 





UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Registered March 27, 1923 


Ser. 154,268. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Josern Gortties, doing 
business as the Acorn Watch Case Co., New 
York. Filed Oct, 18, 1921. 


Particular description of goods.—Watches and 
Watchcases. 
Claims use since January, 1921. 
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Ser. 157,615. (CLASS 27. 
STRUMENTS.) F. W. Jansen Crock Co., 
Chicago. Filed Jan. 7, 1922. 


Particular description of goods.—Alarm Clocks. 
Claims use since Nov. 23, 1921. 


Ser. 170,235. (CLASS 27. 
STRUMENTS.) 


& Co., Wilmington, Del. Filed Oct. 3, 1922. 


ralin 


Particular description of goods.—Clocks. 
Claims use since April 20, 1922. 
Ser. 171,498. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Jovis Watcu Co., New 
York. Filed Nov. 2, 1922. 


Particular description of goods.—Watches, 
Claims use since March, 1920. 


Ser. 171,820. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Surrey Mpc. 
Co., Shreveport, La. Filed Nov. 10, 1922. 


HONEYMOON 


Particulars description of goods.—Finger Rings 
and Ring Mountings. 
Claims use since Aug. 14, 1922. 
Ser. 173,611. (CLASS 37. PAPER AND STA- 
TIONERY.) Satz Bros. Inc., New York. 
Filed Dec. 20, 1922. 


Conqueror 


Particular description of goods.—Fountain Pens. 
Claims use since April 1, 1922. 


Trade-Marks Registered March 27, 1923 


166,002. DUPLEX VANITY CASES. Lavurence 
P. Dicxey, New York, assignor to Richard 
Hudnut, New York. 

Filed August 22, 1922. Serial 168,576. 

LISHED DECEMBER 5, 1922. 


166,003. MESH BAGS COMPRISED WHOLLY 
OR IN PART OF METAL THAT IS NOT 
PRECIOUS. Wuuitinc & Davis Co., Plain- 
ville, Mass. 

Filed August 24, 1922. Serial 168,661. 

LISHED NOVEMBER 7, 1922. 

166,020. GOLD, PLATINUM, PALLADIUM, 
AND SILVER METALS AND SOLDER, 
AND GOLD, PLATINUM, PALLADIUM, 
AND SILVER-ROLLED SHEETS AND 


PUB- 


PUB- 


PLATES. American PLaTinNum Works, 
Newark, N. J. 
Filed May 5, 1922. Serial. 163,370. PUB- 


LISHED DECEMBER 5, 1922. 








Sparks from a chimney caused a slight 
blaze recently at the jewelry store of Joseph 
Rudick, 446 S. Chapin St., South Bend, 
Ind. The fire did damage estimated at $15. 


HOROLOGICAL IN- 


HOROLOGICAL IN- 
E. I. pu Pont pe Nemours 
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Trade Gossip 





The Napier Co., Meriden, Conn., with 
offices at 366 Fifth Ave., New York, a 
the first stores recognizing the Egyptian 
influence in fashion at the present time are 
now displaying a complete line of Egyptian 
style jewelry including necklaces, brooches, 
bracelets and earrings. The designs of 
these designs are inspired by the recent 
evacuation at the tomb of King Tut-Ankh- 
Amen. The articles are now in display at 
the Fifth Ave. show rooms. 

* * * 


It was announced last week that the Cel- 
lini Mfg. Co., of New Haven, Conn., makers 
of high-class college emblems, diamond and 
other fine jewelry, until recently conducted 
by George Hare Ford, as president and gen- 
eral manager, has again come under the con- 
trol of Harry Norton Ray, who established 
the business and managed it until 1917, Be- 
cause of ill health, it is stated, Mr. Ford, 
one of the oldest and best known jewelers 
of New England, not being able to give the 
business his best attention, has disposed of 
his entire interest in the concern to Mr, Ray, 
who has succeeded him as president.and gen- 
eral manager. ; 

* * * 

A handsome rustic stone entrance is the 
newest improvement made by the Gruen 
Watch Co. to its artistic home which fronts 
on McMillan St., at Benningtown P1., Cincin- 
nati. The entrance is that of a foot path 
starting on Reading Road running north and 
south on the west side of the site and is 
really about 75 feet below the first floor 
level of the Watch Makers’ Guild plant. 
There wasn’t the slightest necessity of the 
firm acquiring the property but officials saw 
fit to buy an old ramshackle structure on 
Reading Road, tear the thing down and in 
its place erect the accompanying artistic 
stone entrance. The improvement stands 
out in bold relief along the road as it is 
truly a thing of beauty and adds to the 
attractiveness of the building. It marks the 
entrance of a foot path that winds its way 
up a hill which in some places is almost 
perperdicular but the landscape architects, 
who laid out the scheme, put several s0- 
called obstacles to very good use. The 
watch company was one of the first houses 
in this city to surround its plant with 
beautiful landscaping and it really has 
proven its worth as requests are received 
daily for pictures of the place, together with 
plates, matrixes and other source of illus- 
trations which they might have on hand. 
The Gruen company bought several old 
worn out structures on Reading Road m 
order to tear them down and leave the 
ground vacant, which tended to heighten the 
view obtained from the west. McMillan 
St., which the building faces, crosses Read- 
ing Road and Burnet Ave., through the 
medium of a bridge and city council at one 
time contemplated building an ornate com 
crete bridge to take the place of the preset 
iron structure but withheld the improv 
because of the city’s financial condition. 








A ring was’ recently stolen from the store 
of the H. J. Cook Co., Knoxville, Tem 
The thieves were arrested and the ring t 
covered. 
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William Cunningham, of the Horton-An- 
gell Co., is enjoying a short stay in Kansas 
City, Mo. 

Albert Etter, of the Etter Engine Turning 
Co, underwent an operation last week in a 
Boston hospital. 

William T. Bride, superintendent at the 
factory of the D. F. Briggs Co., is confined 
to the Providence City Hospital by illness. 

An Attleboro firm has secured the con- 
tract for making the new keys to the city 
of Boston, which are to be distributed to 
distinguished visitors. 

The new rest room at the Saart Bros.’ 
factory was opened last week with appro- 
priate exercises. The firm was given a vote 
of thanks by the employes for equipping the 
room. 

The following manufacturing jewelers 
have been made members of the Attleboro 
Community Chest Committee: Joseph Fin- 
berg, Everett L. Ford, A. A. French, George 
E. Nerney, T. G. Sadler and Harold E. 
Sweet. 

Aldro A. French, the well-known manu- 
facturing jeweler, who is a college chum of 
Donald B. MacMillian, the Artic explorer, 
had the pleasure of introducing him to an 
Attleboro audience last Tuesday evening, 
when he gave a lecture in the Bates Theater. 

The 50th anniversary of the R. F. Sim- 
mons Co. will be noted on Wednesday eve- 
ning of this week, with exercises in the 
Pythian hall. The affair is planned as a 
home-gathering event, and only the em- 
ployes and immediate families have been in- 
vited. Dr. John A. Cousens, president of 
Tufts College, will be the principal speaker. 

One of the local firms to incorporate last 
week was the Finbere Mfg. Co. Its pur- 
pose is to manufacture and sell jewelry of 
various descriptions. There are 1,400 shares 
of common stock without par value. The in- 
corporators are: Joseph Finberg, Sarah B. 
Finberg and Walter A. Briggs. Sarah Fin- 
berg is president, Joseph Finberg, treasurer, 
and Walter A. Briggs, secretary. 

The second annual sales conference of 
the members of the sales, advertising and 
production forces. of the Baer & Wilde Co., 
which recently ended at Attleboro, is ex- 
pected to be most productive in stimulating 
the business of this concern, the manufac- 
turers of the well-known Kum-a-Part 
products. The conference which was held 
at the factory of the concern, March 29, 
30 and 31, was of the most instructive 
character to all who attended, each day’s 
Program being filled with interesting ad- 
dresses and discussions. From the time the 
attendants were welcomed by M. J. Baer 
at 10:45 a. m., March 29, until the luncheon 
and trip through the factory on March 31 
ended the proceedings the time was filled. 
Among the interesting addresses by outsiders 
was on the first day one on “Advertising,” 
by E. D. Copeland, advertising director of 
the Gillette Safety Razer Co., and on the 
second day, “The Relation of Sales to 
Production,” by F. L. Fletcher, of Scovel, 
Wellington & Co. Other interesting ad- 
dresses were delivered by Leon H. Follett, 
IS. Eintracht, J. L. Grant, Julius, Wise, 
Ralph Seiffe, G. S. Standish, Will L. 
Smith, foreign sales manager; A. R. Teb- 
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betts, J. Carlton Bagnall, R. A. Merrill 
and L. E. Baer. On the first day, the ses- 
sion began at 10:30 with a luncheon at 12 
and ended at 5:30 p. mM. On the second day 
it began at the same time and after the 
session was ended in the afternoon a dinner 
was held at the Tavern in Mansfield. Sat- 
urday the session began at 9.00 a. M. and 
ended with a luncheon, the final afternoon 
being devoted to a trip through the factory. 











Harlow Hammond, associated with his 
father, Frank Hammond, jeweler, 54 Seneca 
St., returned this week from a short visit 
to New York city. 

William F. Ehmann, Elk St. jeweler, re- 
turned to his store Saturday, after an illness 
of a week, which confined him to his home 
and threatened to develop into bronchial 
pneumonia. 

J. Nelson Van Der Voort, of Van Der 
Voort Bros., Ellicott Square, wholesale 
jewelers, has purchased the handsome resi- 
dence of Daniel W. Lathrop, 272 Central 
Ave., Fredonia, N. Y., which he will occupy 
early in the Summer. 

A. E. Sipe, jeweler and diamond importer, 
38 Niagara St., will sail from New York 
early next month for Amsterdam on his 
annual trip to the Holland diamond markets. 
He expects to spend about .one month in 
Europe on this trip. 

Reversing its policy of a year ago, when 
it ‘retained standard time’ throughout’ the 
Summer, Niagara Falls will put the day- 
light saving system into practice on the last 
Sunday in April, turning back the clocks on 
the last Sunday in September, conforming to 
Buffalo’s time. 

Indications are that Lockport, alone of the 
Niagara frontier cities, will not have day- 
light saving. But while the electors at the 
polls last November defeated the “Summer- 
time” proposition, there is considerable senti- 
ment among the merchants in favor of open- 
ing and closing an hour earlier. 

Edward Leininger, of the Leininger- 
Oelheim Co., Brisbane building, left on Sun- 
day morning for New York, where he will 
spend the week, visiting the various manu- 
facturers, importers and jobbers, from whom 
he will buy stock for the firm’s new store 
in the Genesee building, which will be ready 
for occupation in a few weeks. 

C. Mauerman, who entered the retail 
jewelry field slightly over a year ago at 
1395 Fillmore Ave., will move to the store 
at 1369 Fillmore Ave., opposite E.‘ Utica St., 
about April 21. The building in which the 
store is located is nearing completion. The 
new location is much larger than that which 
Mr. Mauerman occupies at present and he 
plans to add to his stock. Prior to going 
into business for himself, Mr. Mauerman 
was identified with T. & E. Dickinson Co., 
Inc., 618 Main St. 

George J. Wolf, 29 years old, of this city, 
was sent to the workhouse for a year on 
April 3, in city court, by Judge Hartzell, 
for floating worthless checks. Among 


Wolfs victims was William Comerford, 43 
Seneca St., jeweler, who accepted a check 
for $85, only to have it returned from the 
bank marked “no account.” 


It was Wolf's 
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practice to tender a large check for a small 
purchase, receive the difference in cash and 
disappear. Since his arrest on March 14, 
Wolf has been in the infirmary of the coun- 
ty jail and he will now be removed to the 
county farm for his health. 

With the arrests of three Niagara Falls 
men in Geneva on Friday, local police be- 
lieve they have apprehended members of the 
gang which has been preying on stores in 
Buffalo for the past several months, bur- 
glarizing and carting away safes. Among the 
strong boxes taken were those belonging to 
Jacob I. Hiller, 262 Oak St., and Ring Mak- 
ers, Inc., 36 W. Huron St. The latter safe 
jobs occurred early last Winter. When ar- 
rested the men were carrying nitro-glycerine. 
They were brought to Buffalo, Saturday, 
and members of firms who have been bur- 
glarized will be given an opportunity to look 
them over in the hope that identification can 
be made. The trio gave the following 
names: John Kobles, 266 15th St.; John 
Gorbon, 448 26th St., and Frank Bosnyak, 
261 15th St., all of Niagara Falls. 

Louis and F. L. Striker, who at one time 
operated a chain of six jewelry stores under 
the firm name of Striker Bros. and who 
adopted a retrenchment policy somewhat 
over a year ago, will have consolidated their 
interests in two stores by May 1. They will 
retain their main store at 305 W. Ferry St., 
corner of Grant St., and that at 1883 Ni- 
agara St. The latest store to be discarded 
is that at 355 E. Genesee St., where the stock 
will be disposed of at auction this month. 
The branch at 1 Buffalo St., Hamburg, a 
suburb of Buffalo, was closed up early this 
year; another branch at 1525 Hertel Ave. 
was taken over by Augustus G. Striker last 
\Fall. He forsook the practice of law to re- 
turn to the jewelry business. The store at 
1289 Jefferson Ave., which had been operated 
as part of the chain by Albert J. Striker, 
was one of the first to return to individual 
ownership. 


One of the tasks confronting the New 
York State Retail Jewelers’ Association 
when they convene for their 14th annual 
meeting at Utica on May 28 and 29, will be 
the election of a new secretary. This neces- 
sity arises from the fact that Alfred O. Bald, 
who is completing his eighth term in that 
capacity, has announced his intention of re- 
tiring next month. His reason for doing so 
is the fact that he is no longer identified 
with the retail trade, having recently become 
associated with the J. Bulova Watch Co. as 
their New York State representative, in 
which capacity he feels that he cannot find 
time in which to attend to the many details 
devolving upon the secretary of the State 
association. Alfred O. Bald became secre- 
tary in 1914 at the Binghamton convention, 
when the late Benjamin T. Ash was ele- 
vated from the secretaryship to the presi- 
dency. Mr. Bald has served under the presi- 
dency of Eugene Tanke, of Buffalo; Edward 
H. Hufnagel, of Mount Vernon; Gustav A. 
Frisch, of Buffalo; F. P. D. Jennings, of 
Albany, and Harry N. Clark, of Syracuse. 
Mr. Bald has seen the State association 
grow from a small beginning to one of the 
largest associations in the country and 
through his untiring efforts contributed in 
no small measure to this growth. He has 
attended every national convention and a 
number of the Canadian gatherings during 
his career as secretary. 














James Patton has gone to Virginia on a 
two weeks’ business trip. 

W. W. Appel, of W. W. Appel & Son, 
spent part of last week in Hamburg, Pa.,. 
accompanied by his wife, the trip being 
made in the jeweler’s new car. 

George R. Huber, optometrist, moved on 
April 2 from 20 E. Orange St. to his new 


establishment at 220 N. Duke St. He has 
more. commodious quarters, handsomely 
fitted up. 


The beautiful Past Exalted Ruler’s jewel 
presented by Lancaster Lodge of Elks on 
April 5 to City Treasurer Samuel J. Shu- 
brooks, on the occasion of his retirement 
from the chair, was made by John B. Roth. 

Monroe S. Clark, who learned the 
jewelers’ trade in Lancaster, afterwards lo- 
cating in Chicago, and later in Seattle, has 
written Lancaster relatives stating that he 
and Henry Seabold, of Seattle, had formed 
a partnership and intended opening a 
jewelry repair store in Fairbanks, Alaska. 
Mr. Clark was only recently married. 

Mr. and Mrs. Bruce V. Reid, Rocky 
Mount, Va., have entered the Bowman 
Technical School as students, in special 
work and engraving, respectively. Mr. 
Reid, a former student, is vice-president of 
the Martin Jewelry Co., of which another 
former student of the school, Alfred W. 
Steller, is manager. The students of the 
school are now planning for organizing a 
baseball team for the coming season. 

The Pennsylvania Legislature is still con- 
sidering the bill recommended by the 
Governor for placing under fewer heads the 
management of many professions, including 
the optometrists. So far no very consider- 
able opposition to the measure has developed. 
An amendment has been presented to the 
law governing the sale of optical goods. 
The amendment, if passed, will put a stop 
to the peddling of such goods in any man- 
ner whatever. The object, of course, is to 
protect the public from impostors. 








Canada Notes 





Joseph Tobias has opened a jewelry store 
in Ottawa. 

W. H. Young, jeweler, of Fleming, Ont., 
has discontinued business. 

J. A. St. Jean (Reg.) jeweler, and the 
Swiss Watch Co., are registered in 
Montreal. 

Frederick Struckert, optician, of Windsor, 
Ont., has given a chattel mortgage to the 
Consolidated Optical Co. for $2,444. 

Owing to a fire in an adjoining store on 
April 1 the stock of Edmund Scheuer, Ltd., 
Toronto, sustained damage from smoke and 
water estimated at $2,500. The loss is 
covered by insurance. 

Ontario jewelers calling on the Toronto 
trade recently included W. H. Hopper, 
Cobowig; A. B. Willson, Georgetown; J. 
S. Barnard, London; W. G. Young, Lon- 
don; Adolph Levy, Hamilton, and F. Ray- 
nor, Palmerston. 

A strong agitation by the Montreal Board 
of Trade, Canadian Manufacturers’ Asso- 
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ciation and many prominent citizens of 
Montreal for the adoption of daylight sav- 
ing time was ineffectual in inducing the City 
Council to reverse its decision to adhere to 
standard time, the proposal being defeated 
by a vote of 23 to 11. 

At about 8 o’clock on the morning of 
March 30, robbers threw a brick through 
the window of the jewelry store of H. 
Zucker, 4 York St., Hamilton, Ont., and 
abstracted 16 gold watches and some other 
articles of jewelry. There were but few 
people on the street at the time and the 
robbery was not discovered until a passing 
pedestrian saw the broken window and noti- 
fied a police officer. 

Albert E. Seifert, president and manager 
of the jewelry firm of G. Seifert & Sons, 
Quebec, died on March 28 at the age of 62 
years. He was well known in the trade and 
had traveled extensively in the United 
States and Europe. Mr. Seifert was a 
prominent member cf the Masonic order 
and was a trustee and member of the official 
board of the Methodist church. He leaves 
a widow, three sons and two daughters. 

E. Gordon McLaren, jeweler, of Hamil- 
ton, Ont., has removed from 99 King St. E. 
to a new store adjoining the Royal Con- 
naught Hotel on the same street. The 
entire front is bordered with English tile 
with an antique marble base joined by a 
trimming of statuary bronze. The transom 
is of plain squares of heavy bevelled glass 
surmounted by an amber panel sign, pre- 
senting a unique and attractive appearance. 











The Philadelphia Jobbing House, 715 San- 
some St., has purchased the entire stock and 
fixtures of Samuel Mishler, 1717 Atlantic 
Ave., Atlantic City, N. J. 

Morris Rosenblum, of the Philadelphia 
Jobbing House, 715 Sansom St., has taken 
a trip to El Paso, Tex., on business. He 
expects to stay there about two weeks. 

W. Franklin Hartzell, who was well- 
known to the jewelry trade here, is the 
Philadelphia correspondent of THE JEwEL- 
ERS’ CrRCULAR and a member of the Phila- 
delphia Jewelers’ Club, has retired from 
newspaper work and taken a position with 
the Barber Asphalt Co. of this city as ad- 
vertising manager. Mr. Hartzell has quit 
the news field entirely and has therefore 
given up his position with THe JEWELERS’ 
CirRCULAR and has been succeeded in that 
capacity by Emerson H. Hassick. 

Louis Sickles, well-known member of the 
wholesale jewelry trade of this city, and 
former president of the National Wholesale 
Jewelers’ Association, has just been made 
an honorary member of the “Pi Lambda 
Phi” Fraternity, Zeta Chapter, at the Uni- 
versity of Pennsylvania. Mr. Sickles has 
been heartily congratulated on the honor, 
as he is the first man to be made an honorary 
member of the chapter, although it has been 
in existence since 1912 at the U. of P. “Pi 
Lambda Phi” is a national fraternity, hav- 
ing chapters in colleges throughout the 
country and Canada, and is a member of 
the National Inter Fraternity Council. 


CIRCULAR 





April 11, 1923° 





A. J. DeRoy, of Jos. DeRoy & Sons, who 
has been very ill, is reported to be progress. 


ing satisfactorily. He has been under the 
doctor’s care for some time, 

Walter Bonn, of the M. Bonn Co., who 
has been in Bermuda for the last month, is 


expected to be back at his desk this week 3 
and ready for a busy Spring and Summer © 


season. 


J. Clare Crawford, president of the Jewel- 


ers’ 24-Karat Club of Pittsburgh, is in the 
South Side Hospital, where it is stated 
he is suffering from rheumatism. Mr. 
Crawford suffered such an attack a number 
of years ago. 

Harry A. Sipe, of the Sam F. Sipe Co, 
who returned last week from California 
with his mother, says that California is the 
place for a well or sick man. He enjoyed 
his vacation immensely. Mrs. Sipe spent 
the entire Winter there and was much bene- 
fited by the trip. 


Emanuel Grafner, of Grafner Bros., and 
Mrs. Grafner have gone to French Lick 
Springs to spend their Spring vacation. Mr. 
and Mrs. Grafner will stop off at Cincin- 
nati on their return, where Mr. Grafner will 
address the wholesale jewelers’ convention 
on the subject of fraudulent advertising. 

Wolfson & Grau, of the Bessemer build- 
ing, are celegrating their fifth anniversary 
by enlarging their place of business to more 
than double its present size and adding addi- 
tional help to take care of their growing 
business. The alterations will be completed 
the last of this week, when they will be able 
to handle the trade more efficiently than 
ever, 

C. D. West, manager of the investigation 
and prosecution department of the National 
Association of Credit Men, was in Pitts- 
burgh recently and addressed the members 
of the Pittsburgh Association on fraudulent 
failures. Of the 72 cases of fraudulent bank- 
ruptcies which the association is investigat- 
ing, Mr. West said that 26 of them are 
situated in the Pittsburgh district. The as- 
sociation has already sent 36 men to the 
penitentiary the last few years and all of 
them are serving time in the Atlanta prison, 
with some also having been sent from this 
district. The association is spending $60,000 
a year in running down frauds of this 
character. 

The Pittsburgh Shopping News suspended 


publication with the appearance of that ~ 


sheet March 31. It was supported largely 
by the larger retail establishments, includ 
ing the jewelry concerns. The paper was 
put out by the International Publishing Co, 
Cleveland, and when it started here was 
have been a 16-page paper, but the most 
it could command was eight pages. 
week the printers who did the work begai 
proceedings to collect what was owing and 
the money due from advertisers has been 
attached, at the instigation of the printing 
concern which did the work on its makeup. 
Its main purpose was to present truthful 
advertising and its demise came as a SUf- 
prise to some, although it has been know# 
by some of the leading merchants that the 
venture here had not proved profitable. 
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